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Some Examples of Philippine Jewelry, Rosaries and Necklaces in the Morgan Collection 
at the Metropolitan Museum of Art, New York 
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Widening the Business Horizon 











By H. P. Bain* 














MAN’S business is seldom larger than 

his mental business horizon. One owes it 
to himself to take an occasional look at the 
sky-line of his imagination, Some people 
are so mentally shortsighted they do not see 
farther than the rut they are in. 

Imagination does not hurt business. Some 
people deem it a discredit to possess an 
imagination. ‘There is no use, however, tq 
have an imagination if you cannot believ2 
in it. 

A successful business man said to an 
employe, who wanted to inaugurate a new 
department, “Have you yet seen the finish 
of that new department?” “No,” replied 
the employe. “Well,” says the s. b. m., “we 
will not start the new department. IJ want 
men around me who can see the finish of a 
thing before it is started. Imagination in 
the hands of pessimists can work considerable 
havoc—but we will not count in the pessi- 
mist. He does not fit in the plan of success. 
A man who started life as a poor boy and 
became one of the greatest financiers in his 
part of the country, said, in discussing a new 
project. ‘Have you confidence in this your- 
self? If you have, that is all that is necessary. 
Do not let your confidence be undermined by 
other people’s opinions. I have learned a 
safe rule. Seek all the advice you can, 
take each man and his advice and place 
these before you as a mirror. Look into 
each mirror. You will see that as you look 
into each man’s motive for giving advice 
and his ability to give advice that it all 
reflects back to increase your confidence in 
yourself.’ ” 


The advertising manager should see the 
crowds come while he is preparing his ad- 
vertisement for a special sale; the buyer 
should see the goods sold before he places 
his signature to the order for them; the 
superintendent should see the employes effi- 
cient sales clerks before he engages their 
services: the head of the house should see 
his business as the greatest business in the 
community regardless of how small it is 
at the present time. 

A fellow was sent by a syndicate to take 
charge of a store which was then a small 
establishment struggling for business. The 
representative of the syndicate on his ar- 
rival at the store wrote to headquarters, 
“I am going to make this the biggest store 
in town.” This store has grown so great 
that it has completely surrounded its largest 
competitors with new buildings. Should the 
competitor start to grow, he could not en- 
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large his store at the side or at the back. 

I know of another man sent by a syn- 
dicate to take charge of a store. The local 
paper printed a notice of his assuming man- 
agement, saying that in being given the 
management of this store, he had plucked 
a plum, He clipped the item from the 
newspaper and sent it to the syndicate, say- 
ing, “The papers say I have plucked a plum, 
but in looking the proposition over, I find 
I have plucked a lemon.” He had equal 
chances with the other fellow, but failed. 

The viewpoint is the starting point. What 
a man sees is what he usually realizes, If 
he sees a lemon, it will probably turn out 
to be a very sour piece of fruit. If he 
sees a plum, it is likely to ripen into a 
luscious orange. 

A man I know, who has ever led a life 
of struggle between success and failure, 
and who is as full of faults which oppose 
his success as any man, said “You cannot 
make a man over; he is what he is.” It is 
a pity that when a man meets himself face 
to face as a failure or only as a half suc- 
cess, he tries to console himself with the 
thought that he has been made and cannot 
be changed. 

It is peculiar how a man will shy at his 
own short-comings. Label them where he 
knows he can see them and he will want to 
put on dark glasses before passing them. 
You can lead a horse to the water, but you 
cannot make him drink and you can write 
a man out a list of his faults, but you can- 
not make him read them; if he will read 
them, you cannot make him believe them; if 
he will believe them, he will tell you it is 
his nature and cannot be helped. It is not 
a difficult task to be “made over.” Some 
wonderful remodeling has been done when 
the individual is honest with himself. 

There are men at the head of enterprises 
who keep so close to the ground that they 
appear to be trying to dig a rut with their 
noses for the business to follow in. If that 
individual prospers it is because he “goes 
along with the business,” and if this is the 
condition, an investigation will reveal the fact 
that some one person in that organization 
climbed to the top of the mast and estab- 
lished a mental business horizon—made a 
sky-line to which the business should reach. 

There has to be a mental business horizon. 
It had to be established at one time—it 
has to be continually enlarged. Some men 
possess a large mental business horizon and 
are not fully aware of it. An analysis of 
self would reveal it. Without the analysis 
their success is labeled “Luck.” Think big, 





see big, believe big—build a picture of what 
the business ought to be and the business 
will grow up to the size of the picture if 
you live true to the belief that it can be 
done. 


A “skin-flint” policy is a great retarder 
to success. Some people watch a penny so 
long it would be paralyzed and could act 
move with usefulness, while other fellows 
lose dollars while they looked at nickels. 
These same fellows will tell you that is the 
way to become a millionaire; yet, a million- 
aire once said that those who went broke 
holding on to pennies did not have the right 
solution to the proposition, “The secret,” 
he explained, “is to know how to watch 
the penmes and let the dollars take care 
of themselves.” In other words, it’s a 
business in itself—this thing of money 
watching. Some people squeeze a dollar 
until the eagle dies, while others hold it in 
a way to act as an incubator—and it grows. 

The head of one of America’s largest cor- 
porations said he detested seeing a business 
man improperly or shabbily attired. He 
stated that if one of his salesmen was not 
neat and correctly dressed, he would take 
him to the nearest tailor and haberdasher 
and have him fitted out from head to foot 
and present the clothes to him with the com- 
pliments of the house. A lot of men would 
throw their hands up in horror at such ex- 
travagance, “Why,” explained this success- 
ful man, “that was not extravagance; it was 
a splendid investment for the house.” 

All that we do is an investment. We 
invest in good luck or we invest in failure; 
investment does not always have to be 
money. I may be good will, wise judgment, 
encouragement, generosity, charity. The em- 
ployes of a large southern house say that 
whenever they have occasion to talk with 
the head of the house, they are discouraged, 
get gloomy, feel depressed; but when they 
talk with the assistant manager, they feel 
encouraged, cheerful and hopeful. It is the 
assistant manager in that case who is the 
life of the business, 

A department head, addressing the clerks, 
who had worked very hard and long pre- 
paring for a special sale, said, “I wish to 
thank you on behalf of the house . S 
Right there he was stopped by one of the 
clerks, who said, “You do not have to thank 
us on behalf of the house; we worked be- 
cause you asked us.” This condition exists 
in many places. Some employe has to take 
it upon himself to maintain the enthusiasm 
of the organization, The question is—what 
js the matter with the actual head of the 
institution? There are institutions which 
have outgrown the minds of those who gave 
them birth. Some men are satisfied with 
their own ability as an executive, when, as 
a matter of fact, their only evidence of 
executiveship is luck in getting subordinates 
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Larter for Links 


The coming season will show an increase in the sales 


of sleeve buttons; therefore, every retail dealer should 
see that his stock of this class of jewelry is not only 
large, but varied in pattern and price. 


Our six representatives and our office are prepared 
with the most attractive and varied lines of 14K Green 
Gold sleeve links in our history. 


Priced from $10.00* per pair up, our links, made 
in every popular shape, will prove a most profitable in- 
vestment. 
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who have some of the qualities which are 
lacking in themselves, 

Every man, great or small, should find 
out just what he is composed of. We are a 
composition of many parts. We should ask 
ourselves what it is in our make-up that 
prevents us from growing and we should 
be man enough to confess to ourselves our 
weaknesses and try to strengthen them. You 
can wish that your business was the big- 
gest business in town and still not wish 
any harm to your competitor, because if 
each man wished the same thing and worked 
to the realization of the wish, the com- 
munity would be a greater one. 

Many men have gone to the housetop of 
their imagination, looked about them, se- 
lected a point where they would want to 
drive their goal-stake; but when they dis- 
covered that they could not jump right over 
to where it would be, got discouraged. 
Others have driven so many goal-stakes 
that when they looked around at them, got 
dizzy and wabbled off in the wrong 
direction. 

In my younger days, I watcher a civil 
engineer sit on the bank of a precipice and 
gaze away into space. To him, there was 
a finished bridge spanning the chasm; steel 
rails glistened for miles and miles; to the 
natives there were only rocks and trees. 
To the engineer, that road was built before 
the first shovelful of earth had been re- 
moved to form the roadbed. The engineer 
who mentally sees the finished railroad 
through the mountains, across the valley and 
over the rivers, can build it there. He 
knows there must be_ hardships, trials, 
privations, difficulties, but he is not afraid. 

We are all engineers on the road to suc- 
cess. We could not, if we tried, go over 
another man’s route, We must do our own 
building. Our road when built will pay us 
dividends in satisfaction, comfort and hap- 
piness. In building the road, if we try to 
“cut” where we ought to tunnel, or if we 
try to bridge where we ought to “fill,” we 
wil! not have a road that will stand the 
traffic of the year. 

The capital required to build the road 
is ENERGY and it can be misdirected or 
exhausted before the road is finished. It 
is a sorrowful thing to see a man building 
his road and because of misused energy have 
to suspend operations right when the road 
appears in its most encouraging stage of 
completion. The “right of way” to build 
the road is never given away. It has to 
be bought. SERVICE buys it and the price 
is high or it is low, according to the “Policy” 
of the builder. 

An individual must have a policy by which 
he conducts his own individual affairs, What 
is to enable a man to decide, give a square 
deal, meet issues, handle details if he has 
not an established policy for the conduct of 
his affairs? Many men think that if the 
business has a policy that is sufficient and 
in their individual affairs are as a ship 
without a rudder. No matter in what walk 
of life we are, we must have a policy by 
which to govern ourselves and our relation 
with other people and a definite aim to 
attain. Without these two things a man 
is as a mariner without a compass. 

One trouble with some men is that they 
have a different policy for every department 
of their life. Their code of ethics under 
certain circumstances differs. A salesman 
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of my acquaintance said if the manager of 
his department were to leave a great many 
of the employes would resign, “Few: peo- 
ple,” he said, “can get along with the boss.” 
You will say that every employe has the 
same complaint to make of the employer, 
but there are employes who say their em- 
ployer is a “Prince of a fellow” to work for. 

Some people have an idea that a man 
at the head of a big business must turn 
himself into a bear, a lion, or a tiger, and 
some men, when they begin to realize their 
ambition, believe it is only natural they 
should turn inhuman, There is a whole 
lot of air beating, ground pawing and snort- 
ing at the nostrils that is all for naught. 
It keeps such a dust raised all the time that 
some people mistake it for business “activity” 
and some mistake a frightened group of 
employes for an enthusiastic organization. I 
know of one man whom you would think 
puts on a scare-face to go to his place of 
business; so completely is the change on 
arriving at his office that one would not 
recognize the meek man he was at the 
breakfast table in his own home. He is 
labeled as a grouch and pitied; he thinks 
he makes a wonderful impression. 

‘It is funny,” someone said, “but it 
must be the old rule worked out, which is 
that a man who is the most overbearing in 
his business is the meekest and mildest at 
home, while the man who is the meekest 
and mildest in his business is the most over- 
bearing at home.” Another added, “Well, 
a man must make a showing some place.” 
It is no joke, however, but a serious mat- 
ter to handle one’s self in order to attain 
the greatest efficiency. 

One man cannot make a business, Such 
a business would be a one-man-business. 
Organization makes business, An organiza- 
tion should be a duplication of the individual 
who is the life and inspiration of the busi- 
ness, Energy, enthusiasm, loyalty, efficiency, 
should generate from the source. That cen- 
tral source has to be the generating agency 
of perfect poise, free from smallness of 
anykind, free from misfitted parts—free 
from everything that does not tend to make 
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Enamel With the Ancients 





66LJE who desires to determine the extent 

to which enamels were made by the 
ancient artists, such as the Egyptians, the 
Greeks, the Romans, or the Babylonians, 
will find himself in the presence of a prob- 
lem of peculiar difficulty. Not only are the 
remains few in number, but it is, in general, 
impossible to submit them to analysis; for 
they are naturally too rare and valuable to 
be broken up. Hence, then, we are really 
quite unable to say whether certain Egyptian 
ornaments have been made by filling up 
cloisons with little shaped pieces of glass 
or of precious stone stuck in with cement, 
or whether the hollows have been filled 
with melted glass. Nay, in some cases it 
is doubtful whether the content is more 
than a mere colored mastic or paste. To 
give a review of all that has been written 
upon this question would occupy half our 
volume, and lead us away from the main 
subject of our inquiry. It seems enough 
to say that certain ancient jewels were un- 
doubtedly executed by the inlaying process, 
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others equally certain by the melting on of 
glass. There is nothing surprising in this, 
because the ancients, especially the Egyp- 
tians, were perfectly acquainted with the art 
of laying brilliant colors in enamel upon 
terra-cotta figures and other objects which 
were largely used to make up necklaces. 
It could not, therefore, have seemed a wide 
step to have applied these enamels upon 
gold. 

“It is, however, to be remembered that 
the specimens that we possess of ancient 
jewelry, especially of Egyptian jewelry, are 
by no means fairly representative. For in 
Egypt all art and jewelry perished that was 
not connected with the rites of the dead. 
It is not probable that the best family jewels 
were used to decorate mumies; probably 
roughly made second-rate work was used 
for this purpose, except in the case of the 
greatest kings. The specimens, therefore, 
that we have only afford us a very in- 
adequate idea of the whole. For it must 
be remembered that according to the tenets 
of many ancient forms of religion, notably 
the Egyptian, the use of placing these 
things in tombs was that the ghosts of 
the departed might have the enjoyment 
of them, 

To this end in Egypt, in early times, fruit 
and food were put in the tombs and con- 
stantly renewed, and possibly slaves were 
killed also and buried with their masters. 
It was not, of course, believed that the 
ghosts actually ate the food, but it was 
thought that in some manner they enjoyed 
the essence of it. From this it was but a 
step to making wooden or clay representa- 
tions of the servants and food, instead of 
actually immuring the reality; and the final 
stage was reached when paintings were sub- 
stituted representing the pleasures of. the 
chase or the delights of drinking or love- 
making for the ghosts to enjoy. From this 
point of view the glass representation of a 
jewel would give as much pleasure as the 
reality, and thus the ghosts could be re- 
galed and propitiated at a moderate ex- 
pense, while the pecuniary loss of valuable 
servants could be avoided by placing blue 
images of them in the tombs, instead of 
immuring the men themselves. 

“Imitation of precious things has been 
one of the leading factors in the history of 
art. Ancient painted windows were orig- 
inally designed to represent jewels, copper 
shrines to represent gold; and the use of 
gold-leaf and gilding, now so common, arose 
from a desire to give the idea of value, 
rather than from the selection of gold as 
a suitable sort of paint. Nothing 
is more difficult than to determine whether 
the nations of antiquity extensively prac- 
ticed the art of enamelling on metal. There 
would be every probability of it; for they 
were fine gold workers and adepts in the 
art of working in glass; and they were also 
in the habit of enamelling pottery. Hence 
it seems only reasonable that enamelled metal 
should have been in common use. But the 
proofs are not conclusive. Many pieces, 
which at first sight look like cloisonné 
enamels, are merely pieces of marble or stone 
fixed into cloisons with cement. In other 
cases, where the material in the cloison 
seems certainly to have been melted in, it 
is by no means clear that the material is 
really glass. It may be a cement.”—H. 
CUNYNGHAME. 
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REPAIR DEPARTMENT 
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regular and fancy shapes—Emerald Cut, 
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Rare Grace in Carved Stones 





Ancient Oriental Art Enjoys New Appreciation Among Connoisseurs 
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[? is now some 30 years since the mag- 
nificent collection of carved hard stones 
—rock crystal, many varieties of jade, 
amethyst, lapis lazuli, malachite and all sorts 
of quartz—formed by the late Heber Bishop 
was presented in his will to the Metropoli- 
tan Museum, But the permanent arrange- 
ment of those fascinating objects in the spe- 
cial room prepared for them has been accom- 
plished much more recently, says the New 
York Sun. : 

A little special knowledge is required fully 
to appreciate the quality of the small objects 
with which the cases in this room are filled. 
They are of many forms, from the severe 
symmetry of spheres, vases and bowls to 
elaborately carved representations of trees, 
fruits, flowers and animals. In some cases 
the shape of the block of crystal or jade 
or nephrite upon which the Chinese artist 
set to work gave him a hint as to what 
most cunning advantage he could take of 
its form, and sometimes of various colors in 
the stone. 

The point of greatest interest to the west- 
ern artist is the fact that the Chinese 
artificer uses the simplest of tools and that 
he will devote months or even years to the 
completion of a single carving. When it is 
remembered that jade—which is almost a 
sacred stone in Asiatic eyes—is among the 
hardest of stones, and that the shining rock 
crystal, agate, amethyst, tourmaline and 
chalcedony are nearly as dense and resistant, 
the results obtained with only the pointed 
hand tool are seen in their true prospec- 
tive as next to miraculous. The western 
lapidary cuts and polishes on a wheel small 
and precious stones; his Oriental brother 
creates beauty in colored .quartz by the 
magic of his handiwork. 


CHINA CONTRIBUTES MUCH 
Among the consequences of upheaval in 
China since the fall of the empire is the 
export by the shipload of really old Chinese 
the supply is bound to be exhausted) and a 
vast number of beads of all sorts. The 
vogue of beads is lasting, but they have been 
silk costumes (of which, after a while, 
specially favored recently, and there is a 


distinctive quality in the Chinese beads and’ 


pendants, whether of such stones as_ jade, 
fose-quartz, aquamarine quartz, fluorspar or 
carnelian or of amber, coral of ivory or 
even of humble glass in marvelous colorings, 
which makes them specially attractive for 
ladies’ neck chains, bracelets and minor gim- 
cracks of their adorning. Most of the beads 
about the size of a grape which are in 
market came in the “mandarin chains”—or 
“Buddhist rosaries” as they are sometimes 
called—which consist, when complete, of 
108 beads of uniform size divided by larger 
beads into four sections of twenty-seven 
tach, and further ornamented with a large 
fat bead and three short dangling strings 
of smaller beads with pendants. 

All these bits of artistry, whose study is 
deeply fascinating, have advanced strongly 
M popular favor within a year or two. The 
shops, large and small, where they are to 





be found are scattered throughout the town, 
though naturally the very notable stocks are 
held in the most favored shopping districts 
in Fifth avenue and parallel avenues to- 
ward the east. Broadway takes less interest 
in antiquities. Yet in more than one 
instance a little shop just around the corner 
in a cross street will contain as genuine 
treasures as the prouder displays, and some- 
times at lower prices. 


DISPLAYS IN JEWELRY STORES 


The vogue of the carved and colored semi- 
precious stones in New York is recognized 
by the largest dealers, The most celebrated 
jewelry shop in America has long maintained 
a department where this Oriental art is dis- 
played as a charming foil to the blaze of 
diamonds. A famous Parisian jeweler who 
has recently opened a branch shop in New 
York has a permanent exhibition of some 
of the finest specimens in existence of these 
carved colored stones as a similar back- 
ground for his display. It includes carved 
heads of the twelve Czsars reproduced from 
the collection in the Louvre. The heads 
are set on silver or gold busts upon minia- 
ture pedestals of marble, 

This collection, with Tiberius is ame- 
thyst, Augustus in white jade, Nero in 
crystal and so on, is housed far up toward 
the top of the Fifth avenue shopping district. 
And far down the avenue, near Fourteenth 
street’s low water mark, is another treasure 
house which makes no window display to 
attract the retail public, but which has many 
of the characteristics of Aladdin’s cave of 
jewels as one enters the door. Great cases 
filled with glittering carvings, heavy and 
imposing or small and fragile, of jade, lapis 
lazuli, crystal or amethyst, stand among 
massed strings of beads of amber, coral and 
scintillating quartz crystals as thickly hung 
as strings of macaroni in an Italian factory. 
And there, too, are rare specimens of 
Sicilian amber, fluorescent and shading into 
such colors as shine in no other amber save 
perhaps that sometimes found in Rumania. 
On a sunshiny afternoon this shop blazes 
with colors only produced in  nature’s 
laboratory. 








Last week the details of the sale of the 
G. W. Stong jewelry business to H. T. 
Sherman, also a jeweler, both of Grand 
Junction, Colo., were completed and the two 
stocks will be combined and the business 
continued in the present location of the 
Stong store. The change will take place 
about Oct. 15. G. W. Stong has been in 
the jewelry business in Grand Junction for 
18 years. Several years ago his son, Andre, 
entered business with him and added a music 
department. The music department will 
move to the new Biggs-Kurtz building about 
the middle of October and the elder Mr. 
Stong will devote his time and energies to 
that business together with his son. H. T. 
Sherman, the purchaser, has been in the 
jewelry business in Grand Junction for the 
past. 12 years. 











India’s Precious Stones 





ILLIAM W. HUNTER’S “Indian Em- 

pire” contains some paragraphs on 
Indian gems which may tend to straighten 
out some “kinks” in many minds as to the 
prolific nature of the rich discoveries made 
there. This work was written in 1892, and 
the “finds” since then are fewer, not more. 
He says: 

“Despite its legendary wealth, which is 
really due to the accumulation of ages, India 
cannot be said to be naturally prolific in 
precious stones. Under the Mohammedan 
rule, diamonds were a distinct source of 
State revenue; but at the present day, the 
search for them, if carried on anywhere in 
British territory, is too insignificant an oc- 
cupation to have attracted the notice of the 
Government. The name of Golconda has 
passed into literature; but. that city, once 
the Mussulman capital of the Deccan, was 
rather the home of the diamond cutters than 
the actual source of supply. 

“It is believed that the far-famed dia- 
monds of Golconda actually came from the 
standstone formation which extends across 
the eastern borders of the Nizim’s dominions 
into the Madras districts of Kistna and 
Godavari. A few worthless stones are still 
found in this region. Sambalpur, on the 
upper channel of the Mahanadi river in the 
Central Provinces, is another spot once 
famous for diamonds. In the last century, 
a British officer was despatched to Sam- 
balpur by Clive to arrange for remittances 
home by means of Sambalpur diamonds. 
As late as 1818, a stone is said to have 
been found there weighing 84 grains, and 
valued at £500. The river valleys of Chutia 
Nagpur are also known to have yielded a 
tribute of diamonds to their Mohammedan 
conqueror. At the present day, the only 
place where the search for diamonds is 
pursued as a regular industry is the Native 
State of Pannah (Punnah) in Bundelkand. 
Even here, however, the pursuit is under- 
stood to be unremunerative, and has failed 
to attract attention. About other gems very 
little information is available. The town 
of Cambay in Gujarat is celebrated for its 
carving of carnelian, agate and onyx. The 
stones come from the neighborhood of 
Ratanpur, in the State of Rajpipla. They 
are dug up by Bhil miners, and subjected 
to a process of burning before being carved. 
The most valued color for carnelians is 
red, but they are also found white and 
yellow. Lapis lazuli is found in the moun- 
tains of the north, and is now freely used 
in the decoration of temples and tombs. 

“The annexation of Upper Burmah in 
1886 brought the famous jade and ruby 
mines within the British Empire. A com- 
pany was formed to work them, but although 
a considerable aggregate yield reaches the 
market from native miners, the enterprise 
has not yet attained a financial success under 
the management of European capitalists. 
Inferior pearl fisheries are worked off the 
coast of Madura District in the extreme 
south, and in the Gulf of Cambay; but the 
great majority of Indian pearls come either 
from Ceylon or from the Persian Gulf.” 








The Clarkes J. Neville Jewelry Co., Met- 
ter, Ga., is in bankruptcy and it is reported 
there are no assets. 
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Our Stock in sizes and 
fine colors is complete | 
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Lorsch Building, 37 Maiden Lane 131 Washington Street 
NEW YORK PROVIDENCE. R. 1. 
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The News from England 








Big Jewel Robberies Keep London Police Busy and Organized Gang Is 
Believed to Be Working—War Being Waged Against Receivers of 
Stolen Jewelry—A Fascinating Jewel 

















Lonpon, Sept. 15—A number of big 
jewel robberies in which jewelers and 
wealthy travelers have been made the vic- 
tims the past 10 days have got the metro- 
politan police considerably worried. The 
police say that these robberies are no more 
than normal but they are making super- 
human efforts to break up the gangs re- 
sponsible for the jewel raids. The forma- 
tion of a jewelers’ insurance bureau is being 
seriously considered in view of the possi- 
bility of insurance houses increasing their 
premiums owing to the risks of jewel rob- 
beries now increasing weekly. The receiver 
of stolen jewelry and the woman jewel thief 
are proving the real problem this side. War 
on these receivers of stolen jewelry is now 
being made in the metropolis. The head 
of the “fences,” as the receivers are called, 
is believed to be a wealthy man who osten- 
sibly is carrying on a retail jewelry business 
in the west-end, but, in reality, is in league 
with the jewel gangs. The London police 
are after his scalp. They say if they can 
crush the receivers the jewelers will be 
relieved from the attentions of the jewel 
crooks. The police say one of the biggest 
enemies of the London jewelers—a receiver 
—will be in the dock shortly, and the jewel- 
ers are fervently hoping this will be the 
case: Women jewel thieves recently re- 
leased from prison have not been lost sight 
of. The police have their photos and local 
jewelers have been warned and supplied with 
descriptions. The methods of the women 
jewel thieves are well known. 

x * x 

Messrs. Tyler & Co., of Holborn, the 
jewel valuers, are offering a reward of 
£5,000 for the recovery of £80,000 worth of 
‘ jewelry stolen from an American woman 
between Paris and London the other day. 

a -. 


Women jewel thieves got away with £3,500 
worth of rings from a jewelry shop in the 
srompton Road. They asked to be shown 
a gold bag and then wished it weighed. 
While the jeweler was complying with this 
wish they left hurriedly with a tray of rings 
taken from the window trim. 

x * * 

London and Paris assessors say that the 
claims now coming in from retail jewelers 
who are being victimized by a remarkably 
well-organized jewel gang are increasing 
with astonishing rapidity. One London as- 
sessor says that in the last three weeks he 
has had between 30 and 50 claims daily, 
and has been unable to find time to calculate 
the weekly total to date. Men and women 
of university education are at the head of 
the present criminal organization, the as- 
sessors say. These men and women do 
nothing but travel about the continent mark- 
ing down likely victims. Thousands of dol- 
lars are spent in getting the required in- 
formation on prospective victims. 

* * * 


Apropos of the war being waged on the 





receiver of stolen jewelry the case now oc- 
cupying the attention of the authorities at 
the London Guildhall is not without interest. 
Two diamond merchants of Hatton Garden 
are charged with receiving a diamond valued 
at more than £5,000 and said to be part of 
a confidence trick jewel theft of some £50,000. 
According to the prosecution the facts re- 
veal a “carefully laid plot” to defraud a 
firm of well known European diamond mer- 
chants who were given to understand the 
defendants were in close touch with Indian 
princes through whom diamond transactions 
would be arranged. Jewelry was advanced 
on approval. The particular diamond which 
the diamond merchants are said to have 
been trying to dispose of weighed 16 carats. 
It finally was “placed” in Antwerp. In con- 
nection with the case the police issued a 
warrant for the arrest of a man who, it 
was said, was instrumental in persuading 
the jewelry firm mentioned to part with dia- 
monds and set stones. 
x * * 

An American airman has been charged 
with the theft of a £1,400 diamond ring, 
the property of Messrs. Mappin & Webb. 
Representatives of the jewelers took the 
jewelry to the Piccadilly Hotel where the 
man was supposed to be staying. He im- 
prisoned the jewelry clerks in the hotel suite 
and escaped with the selected ring. He said 
he wanted to raise sufficient money to enter 
an air gliding contest staged by a London 
newspaper, the first prize in which was 
£5,000. The case is continued. 

* * * 

Messrs. S. J. Rood & Co., the Burlington 
Arcade diamond merchants, are the latest 
victims of the jewel gang. A well dressed 
man entered the jewelry store and gave his 
name as “Viscount Charlemont.” He se- 
lected a bracelet which he said he would like 
to show to his wife at the Paddington Hotel. 
A jewelry assistant accompanied him. At 
the hotel he said he would like to show it 
to his attorneys. The bracelet was in his 
possession when leaving the hotel. At the 
city offices of the supposed firm the viscount 
gave the clerk the slip by going in at one 
entrance and leaving by another. The brace- 
let is valued at £1,500 and Scotland Yard 
has issued a description of it as well as the 
bogus viscount. The real Viscount Charle- 
mont is a representative peer for Ireland. 

x * * 

Up to the present only one of the four 
big South African diamond companies whose 
production is sold through the Diamond 
Syndicate has announced that it is resuming 
production on a reduced scale. The revival 
in diamonds continues here and diamond 
shares are still rising. The big business 
now being done in these obviously is based 
on the anticipation of active resumption of 
all of the big diamond mines consequent 
upon a reviving demand for gems. 
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A rather fascinating little jewel is now 
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making its appearance here. It is said to 
have originated in the East and to have been 
introduced at fashionable Deauville and 
other health resorts with considerable suc- 
cess. lt is a rose made in diamonds. The 
jewel rests on the back of the hand, a little 
platinum chain attaching it to the finger and 
also to the wrist. It is said to be quite 
effective on a well shaped hand. 








World-War Veteran who Escaped from State 
Hospital Charged with Passing Worth- 
less Check on Trenton, N. J., 

Jeweler 

TRENTON, N. J., Sept. 21.—Following his 
escape from a State Hospital at Catonsville, 
Md., James C. Morris, 31 years old, came 
to this city and gave Karl Weidel, a jeweler 
operating on E. State St., an alleged worth- 
less check for $100 on a Trenton bank for 
a diamond ring. A short time after the 
transaction had taken place, Detective 
Walter Green arrested the young man in a 
local hotel where he was a guest. 

Morris entered the jewelry store, and after 
looking over some diamond rings, selected 
the $100 ring. He gave the check for the 
amount and left the establishment. Weidel, 
a few minutes later, called up the bank and 
found that Morris had no account there. 
The case was reported to Acting Captain 
of Police John’ Heher, and he assigned 
Green to the task of rounding up the alleged 
offender. Morris is now at police head- 
quarters. 

It is the belief of the Trenton police that 
Morris has passed worthless checks in other 
cities. When he was searched at police 
headquarters the police say that 30 checks 
were found payable to Morris on the Girard 
Trust Co., Philadelphia. They were made 
out in amounts ranging from $8 to $25 and 
aggregated about $500 in all, The name 
“Leo M. Harkin, chairman United States 
Veterans’ Bureau” was stamped on each 
check. A receipt was found in the prisoner’s 
pocket bearing the name “Gordon Roberts.” 

Morris informed the police that he for- 
merly had his home in Atlanta, Ga.; Jack- 
sonville, Fla.; Washington, D. C., and 
Philadelphia. He said that he resided in the 
latter city at 2547 N. 17th St., and also at 
210 N. Broad St. Morris stated that he 
had served in France in the World War and 
that he had been gassed. He added that 
after he had been returned to the United 
States, he was placed in the Foster Clinic 
at the State Hospital at Catonsville. One 
night he escaped and came north, so he de- 
clared, finally landing in this city. Pre- 
vious to being in the Maryland institution, 
he said he was at Fort McKinley, Md. It 
is said that Morris admitted to Acting Cap- 
tain Heher, that at one time, he was placed 
under arrest in Baltimore. Prior to enlist- 
ing in the army, he was a sign painter, 
Morris told the police. 








Olsen & Ebann, retail jewelers at 209 S. 
State St., Chicago, are adopting a unique 
method of speeding up the work of branch 
managers to increase business of the con- 
cern. They are sending out cartoons which 
show the progress made by the various 
managers in the race. One cartoon depicted 
the managers riding horses and another one 
showed them in a canoe race, 
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NEWS of the Deltah Pearls Line 














Display Contest— 
A Real Opportunity 


Have you entered the Deltah 
Window Display Contest for 
Jewelers, with Prizes of $750.00 
in Deltah Pearls (Resale Value) ? 
This is an opportunity to make 
a fine window display that will 
really count. Details of the Con- 


If you haven't 





display material for making up a 
fine window, write to 


Advertising Department, 


E. Heller & Son, Inc. 


358 Fifth Ave. New York 


Have You Received Your 
Copy of New “Deltah News”? 


The most recent issue of this publi- 


article “Precious Stones’, written 
expressly for L. Heller & Son. Inc., 
by Garrett P. Serviss, famous scien- 
tist-journalist, is in itself a worth 
while treat. 


The “Gold Seal” and “Royal” 


displays— and what progressive 
jeweler isn’t?—you should immedi- 
ately investigate these two Deltah 
assortments, with their wonderful 
display features. Here is something 
different, indeed. Inquire of your 
wholesaler, or write us direct, men- 
tioning your wholesaler’s name. 











The Deltah Window National Advertising For 
Fall Business in Full Swing 


The October issues of many great 
national magazines carry full space 
advertisements on Deltah Pearls. 
November and December numbers 
will carry additional advertisements. 
Note that Deltah National Ads are 
full space messages, never less than 
full single columns. 


test are given in the latest issue , 
alt teal Mien The Greatest Value in 
received your copy, or if you wish Guaranteed, Advertised Pearls 


The shrewdest, most discriminating 
pearl buyers in the country are now 
featuring Deltah Pearls, having de- 
termined by comparison that they 
are the greatest value offered in 
Guaranteed Advertised Pearls of 
Standard Brand. Have you made 
the comparative tests from which to 
draw correct merchandising con- 
clusions? 


cation contains a number of articles New Chicago Office at 
which you shouldn’t miss. The 1504 Heyworth Building 


An office for Deltah Pearls, in charge 
of Mr. Jake Levin, has been opened 
at the above address. For the 
present only sample line is carried. 


Assortments—with Fine Fixtures — 
If you area ear in good window This lS aDeltah Year 








More Deltah Pearls are now being 
sold than ever before. Deltah 
National Advertising combined with 
Deltah Greatest Value have brought 
about this condition. Alert jewelers 
are taking profitable advantage of 
this fact. 
































This Is a Deltah Year 
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Canadian Imports of Clocks, Watches, Jewelry, Gems and Kindred Lines 


Toronto, Can., Sept. 21—The monthly report of the trade of Canada for July 
gives the value of imports for home consumption in the jewelry and allied trades as 


follows: 


Watches 


Watch cases and parts thereof, finished or 


unfinished 


Watch actions and movements and parts 
thereof, finished or unfinished, including 
winding bars and sleeveS.........+++++ 


Jewelry, n. 0. Pp. 


Plectro-plated ware and gilt ware, n. 0. p. 


Sterling or other 


silverware, n. 0. P....-.--+ 


Manufactures of gold and silver, n. 0. p. 


Precious stones and imitations thereof, not 
mounted or set, and pearls and imita- 


tions thereof 


Diamonds, unset 
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Four Months 
Month of July Ending July 
= A ~ A ~ 
1921 1922 1921 1922 
United Kingdom .... $1,164 $1,450 $2,370 $5,802 
United States......... 25,170 20,743 146,639 99,327 
PEBRCO 66cccccdsccssese 388 491 1,335 1,931 
Germany ...... cecukew - 2,608 14,940 4,240 
TOMO 0400006 esecesen 60060 ~ 154 209 154 
Netherlands .......+. Pear 7,496 822 30,511 
Switzerland ........ Py" 363 11 1,747 242 
Other countries...... > 58 oeenws 188 81 
TR ci cass oneae 28,325 32,953 168,250 142,288 
United Kingdom...... 358 &4 637 1,191 
United States......... 2,689 2,000 7,555 5,878 
ROMER AnGuaasceCedaee sxscmen 569 248 638 
Switzerland .......... 6,572 8,404 40,395 11,107 
Other countries....... 120 701 2,560 1,185 
Total. 0066+ ave ae 6,758 51,395 19,949 
United Kingdom...... 10 35 29 559 
United States..... cue UST 5,540 30,776 17,563 
PUR ceAcchitctauiee A6ktee. 3 entene concen 155 
Switzerland ....ccseee 3,306 2,332 11,208 8,604 
Other countries....... eseue-s oecece peeves eoccce 
Ns 66 in dscvees 9,293 7,907 42,008 26,881 
United Kingdom....... 234 476 985 1,075 
United States........ - 18,388 13,878 135,950 78,398 
FYO@NCE .cccccccccgecce eevee 4,509 685 5,910 
Switzerland .......e0. 48,424 54,342 237,441 127,399 
Oe GOGMUNBiiccccc ciaees Saeed 8esee  c800e0 
Total. <0 pedane 67,046 73,205 375,061 212,782 
United Kingdom...... 6,388 8,912 26,348 35,333 
United States...... --. 40,878 42,014 165,618 154,306 
BE assesses SSHSGe» stank Gtenee- seemed 
Czecho-Slovakia ...... 5,197 4,596 8,481 31,863 
FYANnCe ..cccccccccccce 10,275 1,803 25,750 7,838 
TGDER  vicdcccsaecsceces 827 714 3,574 2,699 
Other countries..... « aan 107 6,080 7,023 
Potal...0s enna) 58,146 235,846 239,062 
United Kingdom....... 26,916 31,940 75,022 97,251 
United States......... 6,104 5,928 34,194 36,123 
PYOMCG 605-6000 26 ede 734 13 3,114 613 
Other countries....... 227 5 578 821 
TOM iscrcncsdes 83,981 87,886 112,908 134,308 
United Kingdom....... 6,371 9,521 87,144 47,033 
Unites States......... 4,170 5,812 15,813 14,699 
FRANCE ..cccvcceccccece 663 158 1,569 693 
Netherlands ...cccccces covcce 498 257 8,357 
Other countries.....22 scocce cove 1,259 18 
| Me 15,989 56,042 65,800 
United Kingdom...... 8,089 1,046 10,691 5,462 
United States....c.ccce 2,646 8,741 14,962 16,344 
BYOREO occcccceccovecs 424 49 3,403 1,618 
MOUNOGRIBMOE cicccccess S00000 jj sa0ae0 . aa 
Other countries....... oe. essues 67 131 
OGD caicnins algae 6,189 4,836 80,985 23,555 
United Kingdom...... 682 922 32,924 13,524 
United States, ...ccces 8,631 4,425 20,300 16,077 
Czecho-Slovakia ...... Care 8 es e060 8,010 3,241 
PEDRO cccccccvce a Se 8,181 42,862 17,632 
(Fermany .....ee0- wee err 3,730 241 
LOGE, civsGeesdseeveses S005es  — oceans 812 250 
OOP ET aeee 159 1,895 6,559 7,974 
Netherlands .......... 1,943 891 7,506 1,346 
SWIROTIBNG cccésicccion 6es000 627 1,531 4,004 
Other countries....... 146 nena 2,384 15 
OUR 6i6sebaedne 21,012 11,441 126,618 64,304 
United Kingdom..... - 56,208 83,523 583,979 180,640 
United States......... 5,662 5,109 32,161 27,118 
BOIGIUE o60csaaese «+. 18,844 86,151 222,984 97,047 
France ...00. iis. waite  .ceeere re 
Netherlands 95,312 203,943 234,152 
Switzerland .......... coccee 121 ovccce 
Other countries....... «seese- paenae 1,964 wena 





Total.........++. 108,989 


170,085 1,063,779 


538,957 
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DIES FROM KNIFE WOUNDS 





Proprietor of Evansville Time Shop Passes 
Away in Hospital—Charles Anderson 
Under Arrest 


EVANSVILLE, Ind., Sept. 23.—Leslie Holder, 
proprietor of the Evansville Time Shop, re- 
tail jewelers, in the Mercantile Bank build- 
ing at the corner of 2nd and Syracuse Sts., 
died at St. Mary’s hospital here on Tues- 
day, Sept. 19, as the result of knife wounds. 
Charles Alderson, formerly a resident of 
Henderson, Ky., is under arrest on a charge 
of first degree murder. Bail has been 
denied him and his preliminary hearing has 
been fixed in the city court before Judge 
E.. H. Ireland for Wednesday, Sept. 27. 

It is said that Holder and Alderson had 
a quarrel during the afternoon of Monday, 
Sept. 18, and that on that night they decided 
to go out into the country and “fight it out.” 
On their way to the country it is said that 
the quarrel was renewed and that Alderson 
pulled an ugly knife and slashed Holder in 
several places. Holder was removed to the 
hospital and never regained consciousness 
before he died. He was a young man of 
good habits and since coming to Evansville 
had built up a good business in the jewelry 
line and was popular with his friends, The 
funeral services were held on Thursday, 
Sept. 21. 

Alderson has a police record, it is said. 
He has been arrested on various occasions 
on charges of violating the liquor law, ac- 
cording to the authorities. 








The Hongkong Clock and Watch Trade 
in 1921 


The Hongkong clock and watch trade in 
1921 is the subject of a brief article which 
appeared in a recent issue of the ComMERcE 
REporT, published at Washington, D. C. The 
report was compiled by Consul General 
William H. Gale at Hongkong and reads as 
follows: 

“In 1921 the United States had the lead 
in the clock and watch trade of Hongkong 
by a narrow margin, but both Great Britain 
and Germany increased their shares con- 
siderably. The total imports increased from 
£47,511 in 1920 to £96,925 in 1921, of which 
the United States furnished 19 per cent in 
1921, compared with 21 per cent in 1920; 
Japan supplied 19 per cent, against 23 per 
cent in 1920; Great Britain furnished 10 
per cent, compared with 3 per cent in 1920; 
and Germany sent 13 per cent, against 5 
per cent in 1920,” 








Meyer K. Nelson, Bankrupt Utiea Jeweler, 
Offers Ten Per Cent Settlement 

Utica, N. Y., Sept. 20.—Meyer K. Nelson, 
Clinton St., Binghamton, jeweler, who on 
Aug. 1 filed a voluntary petition in bank- 
ruptcy, wants to settle with his creditors by 
paying them 10 cents on the dollar. He has 
filed with George J. H. Crowe, Binghamton 
referee in bankruptcy, an offer on that 
basis, 

His petition in bankruptcy showed lia- 
bilities of $3,827 and assets of $645. At 
the first meeting of creditors on Aug. 25 
Herman D. Walters was appointed trustee 
for the jeweler’s business. 
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AMSTERDAM ANTWERP PARIS LONDON 
55 Ruysdaelstraat 41-43 Rue Lamoriniere 9 Rue Pillet Will 19-20 Holborn Viaduct E. C. 


Now That You Are Buying— 


You cannot afford to pass on any 
line until you have compared 
quality, assortment and price 
with ours. 


Have You Seen Our Line Yet? 


If not, write for a series or lot of 
sizes, melees, squares or fancies 
for examination. 


Ask Us for Diamond Service 


EDUARD VAN DAM 


Cutters of Everything in Diamonds 


437 FIFTH AVE. Telephone Murray Hill 5879 NEW YORK 
Cor. 39th St. 
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LETTER TO THE EDITOR 





Are the Stamping Laws Properly Enforced? 


New York, Sept. 22, 1922. 
Editor of THe JEWELERS’ CIRCULAR: 

In the last year there has been much 
publicity given to the fact that several 
convictions had been obtained under the 
present New York Stamping Laws, 

Each conviction has been hailed in the 
press of the jewelry trade, as one more step 
to make the trade honest, and make com- 
petition clean. 

In the year 1921 there have been 14 con- 
victions before the Court of Special Ses- 
sions. It is known to those among the trade 
that there have probably been 10 or 20 times 
more violations than there have been con- 
victions. 

On the theory that the Good and Welfare 
Committee can secure some convictions, it 
has been thought that the moral effect upon 
the entire industry would be immediate. 
Notwithstanding this fact, the manufac- 
turers, jobbers and retailers are still ignor- 
ant of the fact that they are liable to con- 
viction and prosecution by purchasing and 
having for sale goods that will not stand 
up to the law. Many retailers and many 
jobbers have often stated that they are not 
liable for goods improperly stamped, which 
they purchased, but that the one that manu- 
factured them are liable and they only. 

Has it ever occurred to the trade that 
it is possible that the procedure that the 
Good and Welfare Committee is using is 
probably a little defective? Under the 
present system, the National Jewelers Board 
of Trade will not prosecute unless a com- 
plaint is made and witnesses appear. 
Usually the only ones that know of flagrant 
violations of the law are members of the 
trade. It is not the business of the mem- 
bers of the jewelry trade to grind axes and 
bring about convictions of his competitors. 
His business is to make and sell jewelry 
and make a profit. He does not care to be 
mixed up in any litigation. The result is, 
that a very small proportion of improperly 
’ stamped goods is brought to the attention of 
the Board of Trade. 

Is there any reason why a_ systematic 
survey of the manufacturers, jobbers and 
retailers cannot be made, and their goods 
assayed without complaint, by a third mem- 
her of the trade? Under the auspices of 
the National Jewelers Board of Trade a 
census of manufacturers, jobbers and re- 
tailers should be made. A list of the names 
of each of these three classes should be put 
ina hat, and at such intervals as should be 
decided upon, a certain number of each class 
should be called upon, so that the entire 
list would be thoroughly gone through once 
every year. The gentlemen selected to do 
this work should call upon the manufac- 
turers, jobbers and retailers, whose names 
have been selected, and purchase one or 
More articles from their stocks, secure a 
bill of sale, properly made out, and in that 
Person’s store or shop, that article should 
be sent, by registered mail to the United 
States Assay Office. The merchant who 
sld the goods would stand or fall by the 
report of the Assay Office. 

Under this plan no outside complaint 
Ye be made, and every member of the 
Ity. industry of New York. would know, » 
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that periodically he would be visited, and 
his merchandise tested. In this way and in 
this way only can teeth be put in the present 
stamping laws. This plan can be put for- 
ward by the National Jewelers Board of 
Trade, as a Board of Trade, for the good 
and welfare of the trade. 

Under a plan as outlined above, there are 
probably two draw-backs, which are very 
easily overcome, The first draw-back is 
that some manufacturers, jobbers or re- 
tailers would not willingly give or sell to 
such members of a committee any goods 
that they would select for the purpose of 
assay. Any merchant who would not will- 
ingly submit to such a plan would imme- 
diately be open to suspicion by the general 
trade. Why should any honest manufacturer 
object to having his goods tested? Why 
should any jobber, buying from a legiti- 
mate manufacturer object to having that 
manufacturers goods tested? Why should 
any retailer, buying from a_ legitimate 
manufacturer or jobber, object to having 
his goods tested? Any merchant would 
be immediately suspected, who would re- 
fuse to let the whole world know what his 
goods are made of. To those few or many, 
there can be found ways and means by 
which to secure from them some goods that 
they make or sell. 

The second draw-back would probably be 
that the Board would have to make a fairly 
large appropriation to systematically carry 
out such a plan. No matter how large the 
appropriation, it would be worth many times 
the cost. 

If such a plan were put into operation 
I venture to say that the entire jewelry 
trade would immediately be more careful 
how it makes its goods and from whom it 
buys its goods. Merchants would not buy 
platinum wedding rings, fully engraved, for 
less than the cost of the raw material. They 
would not buy gold jewelry for the cost 
of the yellow metal, and think that they 
were getting bargains. Such a plan, if put 
into operation, would immediately put the 
law of caveat emptor (let the buyer beware) 
into immediate and successful operation. 

Yours Truly, 
Norman C, Levy. 








Members of Milwaukee Jewelers’ Club Hold 
First Fall Meeting and Discuss Adver- 
tising Plans 


MILWAUKEE, Wis., Sept. 22—Members 
of the Milwaukee Jewelers’ Club met at the 
Blatz Hotel on Wednesday evening for 
the first monthly dinner-meeting of the 
1922-1923 season. Meetings were dispensed 
with during July and August, the custom 
of the club being to eliminate meetings dur- 
ing the Summer months when many of the 
jewelers are away from the city on vaca- 
tions. According to Henry Oberst, secre- 
tary of the club, it is planned to continue 
holding monthly meetings, following dinners, 
-at the Blatz Hotel where the club has been 
meeting for many years. Edward_H. Motl, 
president, was presiding officer at the 
Wednesday meeting. Discussion centered 
about plans for meetings during the coming 
season and also on co-operative advertising, 
sentiment being in favor of continuing the 
use of newspapers, and billboards as well as 


imprints on stationery to further popularize — 
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jewelry as “Gifts That Last,” in Milwaukee 
and vicinity. 

Success of the co-operative advertising 
idea by Milwaukee jewelers during the past 
few years has resulted in the decision to 
continue the work for the coming. season, 
according to Secretary Oberst. At first ‘the 
program of co-operative advertising was 
confined to short periods of newspaper ad- 
vertising. This, however, was gradually ex- 
tended into seasons and during the holi- 
days considerable billboard space was used. 
During the past years newspaper advertising 
and billboards -were used throughout the 
year, with the exception of the two warm- 
est months, July and August. Milwaukee 
jewelers have augmented the national slo- 
gan to read: “Gifts That Last—At Your 
Jewelers,” 

Support to the Fall Style Week, now 
under way, was given by the jewelers and 
each store is showing merchandise appro- 
priate for Fall wear and windows are deco- 
rated with the Fall suggestion predominat- 
ing. Reports were also received on the 
progress of E. L. Feiling, Alfred Fuchs and 
Henry Stecher, who are “Izaak Waltoning” 
in northern Wisconsin streams and lakes, 








FALSE PRICES MUST STOP 





Federal Trade Commission Orders Chicago 
House to Cease Putting Fictitious Prices 
on Razors 


Wasuincton, D. C., Sept. 21—The Fed- 
eral Trade Commission has issued an order 
to cease and desist against Morrison & Co., 
of Chicago, engaged in wholesale buying and 
selling of jewelry, silverware, optical goods 
and cutlery. The company also conducts a 
portion of its business under the trade name 
of the Hamilton Razor Co, and the Hart- 
ford Cutlery Co.’ It is in connection with 
this branch of its business that the com- 
mission entered its order against the com- 
pany. 

The commission found upon inquiry that 
the respondent bought razors direct from | 
manufacturers and importers, the prices 
ranging from $2.75 per dozen to $6.10 per 
dozen, and resold such razors to retailers 
at prices approximately 25 per cent greater 
than the cost price to the respondent, The 
commission further discovered that such 
razors were packed singly in cases upon 
which were printed in gilt letters, “Hart- 
ford Cutlery Co., price $3,” or “Hamilton 
Razor Co., price $3,” and that the con- 
tainers in which such razors were packed 
were so marked by the manufacturers there- 
of at the request of the respondent. 

The commission held that the price $3 
printed upon the containers is false and 
fictitious, placed upon the containers for the 
purpose of creating in the minds of pur- 
chasers at retail the erroneous belief that 
such razors were reasonably worth the price 
indicated, when such was not the fact. The 
commission’s order is similar to many orders 
previously entered against razor and cutlery 
concerns and specifically prevents the re- 
spondent from continuing the practice. 








It was announced last week that M, & 
H. Silver, Inc., are about to take over the 
business of the Balla-Robbins”€o. at Nor- 
folk, ween 
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SECURITY ALLIANCE 





New Members Elected, Transfers Granted 
and Awards Paid at Monthly Meeting 
of Executive Committee 


The regular monthly meeting of the execu- 
tive committee of the Jewelers’ Security 
Alliance was held on Sept. 15 at the head- 
quarters in New York, at which time 13 new 
members were admitted in Class B. Four 
members were transferred from Class A to 
Class B. The total membership is now 7,028. 

The statistics for the month of August 
were reported as follows: 

One safe burglary amounting to $5,200. 

Nineteen store burglaries amounting to 
$4,853, eight of which were at the stores of 
members who lost $1,618 worth of goods. 
Four arrests were made. 

Sixteen sneak thefts amounting to $8,420, 
12 of which were at the stores of members, 
who lost $7,158. Four arrests were made 
and a portion of the goods recovered. 

Six hold-ups amounting to $33,742, four 
of which were at the stores of members, 
who lost $12,050. 

Seven swindles amounting to $1,028, three 
of which were at the stores of members, who 
lost $83. One arrest was made, 

The following eight rewards were ordered 


paid: 

For the arrest and conviction of John Gordon 
who threw a brick through the show window at 
the store of H. L. Moor, Tifton, Ga., on Dec. 26, 
with the intention of stealing the display, but was 
caught in the act, and on conviction sentenced to 
12 months in chain-gang, the reward being paid to 
Officer Mullis. ae 

For the arrest and conviction of Wm. Smith, age 
15, who broke into the store of A. C. Hover, Pater- 
son, N. J., on July 10 and stole a number of 
articles of jewelry which were recovered, and the 
thief sent to the State Home for Boys at James- 
burg, the reward being paid to Officer Ross. — 

For the arrest and conviction of Harry Hunicutt 
who smashed the show window at the store of the 
3rown Mercantile Co., Portland, Ore., on May 19, 
1921, and stole about $500 worth of goods, most of 
which were recovered and the thief sentenced to 
one year in the State Penitentiary, the reward be- 
ing payable to Inspector John McC ulloch, — 

For the arrest and conviction of Lee Sing who 
smashed the show window at the store of Edises & 
Wolfe, Reno, Nevada, on Aug. 12 and stole 10 
watches and a ring valued at about $285, all of 
which were recovered and the thief sentenced to 
the State’s prison for from one to 15 years, the 
reward being paid to night watchman Sam Bull. 

For the arrest and conviction of Edward D. 
Blackwell alias “E, E. Beltimore,’’ alias “Eddie 
Moore,” sneak thief who stole a diamond ring 
valued at $3,500 at the store of A. B. Griswold & Co., 
New Orleans, La., on May 22, which was recovered 
and the thief sentenced to the State Penitentiary 
for from not less than two nor more than - five 
years, the reward being paid to Capt. David B. 
Jackson. 

For the arrest and conviction of H. Johnson who 
broke into the store of Toby Brenner, Kansas City, 
Mo., through a skylight on Aug. 19, but was cap- 
tured by representatives of the American District 
Telegraph Co., the reward being paid to Patrolmen 
Hepworth and Metheney. 

For the arrest and conviction of H. J. Lang 
alias “Harry Boyd,” sneak thief, who stole two 
diamond rings valued at $250 from the store of 
0. Wullenweber, Buffalo, N. Y., on July 27, which 
were recovered and on conviction the thief sentenced 
to serve one year in the Erie County Penitentiary, 
the reward being paid to a private citizen, Nathan 
Peisachow. 

For the arrest and conviction of Frank Milmore, 
sneak thief, who attempted to steal diamond jewel- 
ry by crawling under the show case in the store of 
me Abel, McKeesport, Pa., on July 17, hat was 
ee and ran out of the store and was cap- 
meso Wind afterwards. On conviction he was 

‘ © serve nine months in the work house, 


the reward being payable to Officer John H 
Murray. . 
The Secretary reported that the sneak thief, 
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Frank DuPre, who murdered the Pinkerton de- 
tective while escaping from the store of N. Kaiser 
Co., Atlanta, Ga., was executed on Sept. 1. This 
bandit was sentenced a long time ago but strenu- 
ous efforts were made by his counsel to get a new 
trial, but when it was denied, petitions were cir- 
culated for a commutation of his sentence to life 
imprisonment, which was also refused by the 
Government. It was really because of the opposi- 
tion of the Security Alliance that these efforts to 
free him from the just penalty of his crime were 
not successful, 








Jewelers Bowling League of Chicago Opens 
Tournament Which Will Run 
Through the Winter 


Cuicaco, Sept. 20.—The Jewelers’ Bowl- 
ing League, of this city, met for the first 
time Friday night and played a series of 
games at the Mohawk Bowling Hall, 518 W. 
North Ave. Games will be played at this hall 
each Thursday night during. the season ex- 
cept during December. 

The honors Friday night went to the play- 
ers representing A. Quint & Co., with an 
average of 816% for the three games, defeat- 
ing the Norris, Alister-Ball Co. team with an 
average of 763. Other teams were matched 
as follows, together with the average for 
the games: D. Newman, 625, vs. C. Borch- 
ers & Son, 74624; Otto Young & Co., 697, 
vs. Olsen & Ebann, 7351%4; C. & E. Marshall 
Co., 726, vs. A. C. Becken Co., 756. 

Prizes have been arranged for both teams 
and. individuals. These will be awarded 
from time to time and also at the end of 
the season. 











Milwaukee Jewelers Co-operate in Fall 
Fashion Week 


MILWAUKEE, Wis., Sept. 23.—Thousands 
of Milwaukee shoppers showed their appre- 
ciation of the city-wide Fall Fashion Week 
here by thronging the downtown streets in- 
tent on noting the new fashions for Fall as 
conceived by individual stores. The Fall 
Fashion Week in Milwaukee this year rep- 
resented the first municipal Fall opening 
of style shows ever attempted on a large 
scale in this city. Previous to this year, 
retailers had followed the custom of staging 
their own Fall openings to suit their fancies 
or theories. As a result, the “official” open- 
ing of the Fall season as interpreted by the 
various business houses, ranged from Sept. 
1 to Oct. 15. This year, the week of Sept. 
18-23 was the official Fall opening, and all 
Grand Ave. merchants assisted in the open- 
ing by arranging window displays and special 
showings of the new Fall articles. 

Although Milwaukee jewelers could not 
formally open the Fall season because of 
the lack of distinctly seasonal articles in 
their business, nevertheless, local jewelers 
took occasion to arrange displays with Fall 
settings to help out the general atmosphere 
of the Fashion Week. Instead of displaying 
Fall styles, the jewelers took the opportunity 
offered them to display the newest novel- 
ties. A watch-ring displayed in one of the 
downtown jeweler’s windows was undoubt- 
edly the center of attraction for the ma- 
jority of feminine shoppers. 











I. Taylor, jeweler at Mexico, Mo., has 
moved into new quarters in the Pilcher 
building. His brother-in-law, F. R. Rosen- 


field, will be associated with him and will 
be in charge of the optical department. 
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The New Tariff Bill 


From the Guaranty Survey 

After prolonged discussion, the’ Tariff 
Bill has been enacted, and became effective 
at midnight Sept. 21. Advocates of the new 
tariff contend that it is designed to yield 
about $400,000,000 in revenue to the govern- 
ment in the form of indirect taxation and 
to afford ample protection to American 
agricultural and manufacturing _ interests. 
Opponents of the law, on the other hand, 
feel that the protection granted is so high 
as inevitably to raise the cost of living un- 
duly and to react unfavorably upon the do- 
mestic, as well as the foreign, trade of the 
country. 

The law contains certain provisions, other 
than high rates, which are extremely impor- 
tant and open to question on principle. 
These provisions are designed to render 
tariff rates changeable without further leg- 
islative action, in the discretion of the 
President. They give unusually wide pow- 
ers to the executive branch of the govern- 
ment either to increase or decrease rates 
within a range of 50 per cent. of those fixed 
in the Act and to change the basis of as- 
sessment of duties from foreign to Ameri- 
can valuation. Where American valuation 
has been declared, however, the President 
may not then revise rates upward. 

The granting to the President of such 
broad authority over the business and trade 
of the nation has received little comment, in 
spite of the great opposition which usually 
has been manifested to practically every ex- 
tension of executive power in this country. 
This may be due to a recognition of the 
rapidity with which economic conditions are 
changing today and the usual tardiness of 
the legislative branch in meeting these 
changes. The new responsibility is certain 
to impose greatly added burdens on the 
Chief Executive, and it remains to be seen 
whether or not the President can act more 
promptly, and at the same time more help- 
fully, than does Congress in such circum- 
stances. 








Unset Diamonds Seized by Customs Officials 
to Be Auctioned at Plattsburg, N. Y. 
Post Office on Oct. 7 


Utica, N. Y., Sept. 23.—Unset diamonds 
to the number of 279 seized from intending 
smugglers on the Canadian border will be 
sold at auction by United States Marshal 
Daniel T°. Breitenstein, Oct. 7, at the post 
office at Plattsburg, N. Y. Besides the 279 


diamonds there is one package of rose 
diamonds. 

The diamonds were found on the persons 
of two men at Rouses Point. <A_ large 


number of bidders is expected to be present 
at the auction sale because of the value of 
the stones, 








The Samuels Co. of which the individual 
members are Samuel I. Siegel and Benj. 
M. Siegel, have opened a new store at 303 
Brady St., Davenport, Ia. Both members 
of the firm are well known and practical 
jewelers, Samuel J. Siegel for the last four 
years has been connected with a large 
wholesale diamond house in Kansas City. 
Ben Siegel has been in business in Daven- 
port for the past eight years. 
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heautiful necklaces are 
those of La Sausca Pearls. 
These exquisite gems, from 
France, “fauth fil and 
lovingly reproduce the 
pear!s most subtle charm 
and priceless beauty. 









In 
OCTOBER 


National 

















Sa Pineck 


Pearls 


rom JSrance 
oe dornment Su reine 
iP 
Th La iy epee 


“Sumat ra 


Magazines 
















A few WE the_m Re other 


Jausca laces. 


dd Wo {HOO Fuscany, Sie Ka 





The Complete Campaign o ADVERTISEMENTS of this character will 


will run between awe and help you sell La Tausca Pearls for October 
(‘hristmas in the follow- betel 
rides. 


ing leading Magazines: 
Saturday Evening Post No bride’s costume will be complete without a 
Ladies’ Home Journal ‘ 7 pa : 

necklace of La Tausca Pearls. 


Metropolitan 

Theatre From Paris we receive advice that fabulous sums 
Harper’s Bazar . : . ; 
Photoplay are being paid for Pearl Necklaces as wedding 
Delineator gifts. 


Woman’s World 


Southern Agriculturist Make your show windows tie up with our National 








Hollands Advertising and talk La Tausca Pearls for October 
set Brides. Profit by the desire of every woman for 
© ene gg a Necklace of these beautiful gems. 
= Sere Peseere The Bride’s gifts to her Bridesmaids will 
gue 
Town and Country be necklaces of La Tausca Pearls. 
In all there will be over The Groom’s gifts to his ushers will be 
10,000,000 La Tausca La Tausca Pearl Scarf Pins. 
advertisements 





Cash in on these October opportunities! Get ready for the big 
Christmas demand! Your wholesaler has the goods! You can have 
the profits! 

LA TAUSCA PEARLS at Your Wholesalers 
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DEATH OF FRANK HERSCHEDE 





Impressive Services at Funeral of Cincinna- 
tis Well Known Jeweler and 
Clock Manufacturer 

CINCINNATI, O., Sept. 21.—All that was 
mortal of Frank MHerschede, Cincinnati 
jeweler and clock manufacturer, was laid to 
rest today following impressive services at 
the home and later at the St. Andrews 
Church, Avondale. Flowers bearing cards 
from jewelers and firms located in far cities 
were massed about the abundance of floral 


tributes from local friends and _ relatives. 
Death took place at the Mayo Hospital, 
Rochester, Minn., Sunday, Sept. 17. 


Three weeks ago Mr. Herschede went there 
for treatment for a stomach ailment from 





THE LATE FRANK HERSCHEDE 


which he had been suffering for some time. 
An operation apparently improved his con- 
dition, but two days before his death he 
took a sudden turn for the worse. 


Mr. Herschede was born in Cincinnati in 
1857. In 1876 he opened a small store in 
the Arcade, between Vine and Race Sts. 
Later he occupied a store at fhe corner of 
the Arcade and Vine St. He moved from 
there to 4th St. where he conducted a busi- 
ness for 25 years until the handsome new 
Herschede building was completed one square 
further east on the same street. The Her- 
schede Jewelry Co., of which he was the 
head, moved into its new store last Novem- 
ber. He was also president of the Herschede 
Realty Co., which had charge of the 
erection and renting of the stores in the 
building. The Herschede Hall Clock Co., 
of which he was the executive head, 
was formed in 1902 as an offshoot of the 
jewelry business, 


Deceased was a member of the Chamber 
of Commerce, Knights of Columbus and 
Business Men’s Club, besides belonging to 
local jewelry organizations. Mrs. Herschede, 
a daughter and two sons were at the bed- 
side at the time of his death. They ac- 
companied the body to Cincinnati. Besides 
the widow he is survived by eight children— 
Edward, Lawrence, Walter and Alfred 
Herschede, and Mrs. Leo J. Van Lahr, Mrs. 
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C. Carol Hogan, Mrs, James R. Clark and 
Miss Mildred Herschede. 

A special committee of honorary pall- 
bearers represented the Wholesale Jewelers 
& Manufacturers Association at the funeral. 
Those appointed by President Julian Schwab 
were: A. J. Thoma, Eli Gutman, Jacob 
Frohman, Louis Albert, Charles Becker and 
A, G. Schwab. 








DEATH OF F. W. SCHULTZ 





Secretary of Erickson & Co., Chicago, Re- 
ceives Fatal Injury in Automobile 
Accident 


Cuicaco, Sept. 21—The funeral of Frank 
W. Schultz, secretary “of Erickson & Co., 
10 S. Wabash Ave., who was killed in an 
automobile accident last Sunday, was held 
at his home, yesterday, at 6229 S. Marsh- 
field Ave. 

Mr. Schultz and his family accompanied 
his brother-in-law, Otto Slade, and his fam- 
ily on an automobile trip to Chicago Heights, 
where they were to attend a picnic. In try- 
ing to avoid a collision Mr. Slade lost con- 
trol of the car and ran into a ditch. In at- 
tempting to drive out of the ditch the car 
overturned, resulting in a fatal injury to 
Mr. Schultz, and serious injury to his wife, 
mother and his sister, the wife of Mr. Slade, 
and. to Mr. Slade. The two children of 
Mr. Schultz: were uninjured. 

Mr. Schultz was born in Chicago 37 
years ago and is survived by his widow, 
two children, two brothers, two sisters and 
his mother. Mr. Schultz was married to 
Miss Anna Leimbeck on Sept. 16, 1914, and 
they had celebrated their wedding anni- 
versary on the day before he was killed. 

Deceased learned his trade as a platinum 
worker with Wendell & Co., of this city, 
and became associated with the Ericksen- 
Hinterlichtner Co. in 1913. Two years ago 
when the company was reorganized as 
Fricksen & Co. he was elected secretary. 








Esthonian Ministers of Finance Fix New 
Rates of Duty.on Gold, Silver, Plati- 
num and Precious Stones 


A decree of the Esthonian Ministers of 
Finance, Trade and Industry, and Educa- 
tion, dated July 5, 1922, published in the 
official gazette of July 18, fixes the new rates 
of duty on the exportation of precious metals 
and yaluables. The rates of duty, which went 
into effect 10 days after the date of pub- 
lication, are as follows: 


Duty 
ad valorem 
(per cent) 
Gold and articles of gold...........+06. 
Silver and articles of silver..........+.. 5 
Platinum and articles of platinum....... 1 
Precious stones and pearls.....ssccccses 2 


In addition to the above duties, the sum 
of 100 Esthonian marks fs collected by the 
government for sealing packages of such 
goods intended for exportation. : 

The above information was recently sent 
to the Bureau of Foreign and Domestic 
Commerce at Washington, D. C., by Consul 
Charles H. Albrecht, at Reval. 








Scoggins & Ferrell are the successors 
to G. W. Ferrell, Durham, N. C. 
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DEATH OF WILLIAM KINSCHERF 








Head of New York Jewelry Manufacturing 
Concern Passes Away After a 
Lingering Illness 


After a lingering illness which became 
serious about a month ago, William Kins- 
cherf, head of the Wm. Kinscherf Co., Inc., 
141 W. 36th St., New York, and one of the 
oldest manufacturing jewelers in the coun- 
try, died last Saturday at his home, 233 
Hewes St., Brooklyn, N. Y. The funeral 
services were held last Monday night with 
the Rev. F. G. Weiskotten of Brooklyn, 
officiating. Interment took place the follow- 
ing day in Greenwood Cemetery. 

For many years, Mr. Kinscherf had been 
in poor health and about three years ago 
he retired from active business. About a 
month ago, his illness took a turn for the 
worse and from that time he had been 
steadily failing until death came last Sat- 
urday. 

William Kinscherf was a native of Darm- 
stadt, Germany, where he was born Sept. 
21, 1840. At the age of 12 years he came 
to this country and shortly after his arrival, 
apprenticed himself to William Ruhl & 
Sons, manufacturing jewelers, at that time 
located in the building which is now known 
as 170 Broadway. In January, 1869, after 
learning his trade, Mr. Kinscherf joined 
forces with Julius Dellery and under the 
style of Kinscherf & Dellery, established a 
business for the manufacture of enamel and 
14 karat gold jewelry, at 149 Fulton St. Six 
months later, David MacMurray became a 
partner in the business and thereafter the 
firm became known as Kinscherf, Dellery & 
MacMurray. This partnership continued 
until 1872 when Mr. Kinscherf withdrew 
and started a business under his own name 
at 18 Ann St. He remained at this location 
for about three years and then moved to: 
21 Maiden Lane. For 35 years, Mr. Kins- 
cherf was located on the “Lane.” In 1905, 
while at 63 Maiden Lane, to which place the 
firm moved when the old building at 21 
Maiden Lane was torn down, the business 
was incorporated as the Wm. Kinscherf Co., 
Inc., which style still prevails. At the time 
of the incorporation of the business, three 
of Mr. Kinscherf’s sons were admitted as 
partners to the firm. The business was 
moved to its present quarters at 141 W. 36th 
St., some time ago. 

Mr. Kinscherf was a quiet and retiring 
man and devoted most of his time to his 
business and his home. He was, however, 
well known throughout the industry and had 
a host of friends, who will learn with deep 
regret of his passing. 

Mr. Kinscherf was the first man to in- 
stall steam power and steam heat in the 
old building at 21 Maiden Lane. Through 
an arrangement made with other tenants at 
that time, he supplied them with power and 


heat. Mr. Kinscherf was a charter member 
of Copernicus Lodge, F. & A. M. He was 
also affiliated with the Brooklyn Arion 


Singing Society. 
Deceased is survived by a widow, five sons 
and one daughter. ; 








After being engaged in the jewelry busi- 
ness for 20 years, Henry J. Linn, Atchison, 
Kans., has sold out his business to John A, 
Fulton and Herbert G. Ham. 
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NAVARRE PEARLS 


are Celebrated for Their Beauty—Their Lustrous Color— 
Their Durability—Perfect Match 


NAVARRE PEARLS are sold EXCLUSIVELY to Retail Jewelers. 


Imported and Distributed by 


BLAUER-GOLDSTONE CO. 


Manufacturers of Gold and Diamond Jewelry 
5 North Wabash Ave. CHICAGO 
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DEATH OF EDGAR A. BROWN 


Pioneer Jeweler of St. Paul Succumbs After 
a Long Period of Failing Health 

St. Pau, Minn., Sept. 20—Failing 
health, due to the infirmities of old age and 
covering a period of several years, resulted 
in the death of Edgar A. Brown, St. Paul 
pioneer jeweler and head of the E. A. Brown 
Co.. at his home, 286 FE. 8th St., on Sept. 16. 
During the past few months his condition 
has been regarded as critical and death was 
not unexpected, 

Edgar A. Brown was 8&2 years old and 
had been engaged in the jewelry business in 
St. Paul for 52 years, during which time 
he was associated with other pioneers in 
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the development of St. Paul industrial and 
commercial organizations, many 
patrons whose names are closely allied with 
the history of this section of the north- 
west, and building the most extensive jew- 
clry business in the city of St. Paul. 

He was the oldest jeweler in the Twin 


serving 


Cities, and was widely known throughout . 


the northwest, 

Mr. Brown horn at Bangor, Me., 
May 22, 1840, and on coming to Minne- 
sota first lived at St. Anthony, now Min- 
neapolis, He came to St. Paul as a young 
man and obtained emp'oyment in the C. P. 
Nash hardware store, later choosing em- 
ployment in the Blakeman Jewelry Store. 
Following the death of Mr. Blakeman, he 
managed the store for Mrs. Blakeman for 
4 time and then bought it to engage in busi- 
hess for himself in 1870. 

_ His store originally was on 3rd St., then 
>t. Paul’s most important commercial artery. 
Later he moved to 110 E. 6th St., and thence 


to the present location of the store at 87 
E. 6th St. 


Was 
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During the early history of the store, as 
in recent years, Mr. Brown’s policy was 
founded on the handling of only the finest 
merchandise, and on that basis the business 
expanded into one of the most widely- 
known retail jewelry firms in the northwest. 

In 1905 the firm was incorporated as the 
E. A. Brown Co., with Mr. Brown as presi- 
dent. Associated with him were J. F. Moyer, 
vice president and treasurer, now in charge 
of the business, and the late E. H. Koerner 
and R. D. Correll. Subsequent to the death 
of Messrs. Koerner and Correll, Franz J. 
Eschenburg became identified with the busi- 
ness as secretary. He died May 22 last. 

Mr. Brown was married in St. Paul to 
Sarah Peabody. She died Dec. 9, 1908, and 
there are no children surviving. 

Throughout ‘his business career, Mr. 
Brown always was active in furthering the 
civic development of St. Paul, and was 
known to many for his unassuming chari- 


ties. He was a senior warden of the church 
of St. Paul’s on the Hill. 

The infirmities of old age necessitated 
Mr. Brown’s retirement from the active 


conduct of the store about seven years ago, 
but he continued to keep in close touch with 
its business affairs until recently, when his 
condition became critical. 

He is survived by 13 nieces and nephews 
in St. Paul and Minneapolis, 








DAYLIGHT SAVING ENDED 





Boston Clock Workers Busy Readjusting the 
Church, Street and Other Clocks 


Boston, Mass., Sept. 24.—Daylight sav- 
ing officially ended in this city and State 
at 2 o’clock this morning. All the average 
householder had to do was to put the hands 
hack an hour just before he went to bed 
last night. Simplest thing in the world. 

But not so with the steeple clocks, the 
street clocks, the State house clocks, the 
city clocks and hundreds of other public 
timepieces. This work called into action 
a good sized corps of clock workers, in- 
dividual, and representing numerous com- 
panies, such as the FE. Howard Clock, the 
Chelsea, the Teleclock and others. 

sut they did not set the clocks back, as 


the householder did, to the detriment of 
his timepiece. No, these skilled employes 
knew betier. They simply set the clocks 
ahead eleven hours. But to accomplish 


this they had to do fast traveling during 
the wee sma’ hours, when most law abiding 
citizens were in the “land of nod.” 

On the steeple clocks, daylight saving 
ended anywhere from 5 o’clock last night 
to 5 o’clock this morning. And the care- 


takers of the public clocks did the job. 
There are dozens of them employed in 
local companies, and they were up all 
night, winding, cranking, adjusting and 
waiting. . 

The clock on the Park St. church, by 


which, more than any other public time- 
piece, the people of Boston adjust their 
movements, is operated by weights. Last 
night it was necessary to. disconnect the 
striking hammer to prevent the clock from 
striking the hour for 11 hours while being 


pushed ahead. Every striking clock had 
to be handled in the same wav, with the 
exception of the clock in the Mother 
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Church, Christian Science. This last 
named clock has no face. It is only a 
striking clock. It could not be set ahead 
an hour without upsetting the neighborhood 
with a glorified celebration of bell ringing, 
so the caretaker had to stop it for an hour, 


then go back to the church and start it 
going again. 
All the clocks in the Boston Elevated 


Railway stations are individually wound. 
A caretaker traveled round after midnight 
when the stations were closed, setting all 
clocks ahead 11 hours. 

At the Massachusetts General hospital 
88 clocks had to be adjusted to Standard 
time. 

The Custom House tower clock, which 
was installed by the E. Howard Clock Co., 
and which consider this one of the finest 
achievements in the country, is electrically 
operated. The clock is 26 stories aloft and 
is operated from the street floor where the 
master clock governs a small clock on the 
wall. 

The clock on Trinity Church is wound 


by hand. <A crank twice the size of an 
automobile crank is used and it takes 233 
turns to wind it up for the week. The 


clock-winder has never been known to lose 
count. 

Daylight saving is a 
fessional clock-winders. 
week at a home in the 


boon to the 
One calls each 
sack Bay that has 


pre )- 


67 clocks, with two and three in some 
rcoms. It is his job to keep them 
synchronized and striking approximately 


at the same time, “Rich people,” he says, 
“prefer to have their clocks wound by ex- 
perts. They pay no attention to clocks 
themselves. Servants do not wind them. 
If they are supposed to, they forget, the 


clocks run down, are wound too tightly, 
or too frequently. The result is that the 
clocks all gain or lose too noticeably 


Most of them are very particular about 
clocks and are actually eccentric about hav- 
ing all clocks register exactly the 
time. 

“Many of them expect me to regulate 
their clocks so that they will all strike at 
precisely the same second, and I have ex- 
pcrienced a good many snubs and received 
a number of reprimands because of the 
impossibility of doing it, as it is absolutely 
impossible to regulate two clocks to run 
alike to the very second. One is bound 
to gain or lose. 

“Daylight saving has been a great boon 
to the clock industry. Clock winding and 
clock repairers benefit unusually. Although 
the press always reminds the people that 
clocks should not be set back an hour, 
hut should be set ahead 11 hours, the idea 
does not seem to penetrate. Every year we 
have a greatly increased business in repair- 
ing clocks that have been put out of com- 
mission by persons setting them back.” 


same 





Harry Witz, 502 W. Superior St., Duluth, 
Minn., reported some time ago the robbery 
of a large number of watches and cases 
stolen from the safe and display window 
of his establishment on June 26. He also 
lost rings, diamonds and other articles. He 
has been unable to get any clue as to the 
persons who burglarized the store or any 
trace of the property. 
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A New Wheeler Ring Mounting 


Made in Platinum, also in 18 kt. White Gold 


Another Wheeler pattern has won instant success, our Style No. 1400. In de- 
sign it is so pleasing and refined that it sells on sight. Repeat orders are coming 
in daily from our customers. They say it is proving to be their most helpful pat- 
tern in making sales, because it is an exclusive looking ring at a suprisingly low price. 

Like all Wheeler products the quality, style and workmanship of this model 
are beyond criticism. In real value this pattern offers convincing proof of the 
Wheeler advanced methods in producing distinctive jewelry at low cost. It stands 
comparison with rings that are much more costly. 


ESTABLISHED 1652 


The Guarantee H of Quality 


TRADE MARK 
REGISTERED 


Our stock of platinum ring mountings is at your service. We are featuring 
both tool made and hand made rings, in a wonderful variety of patterns. 


Ask for this new number. 


ayden' WW. Wheeler & Co, Ine 


OFFICE AND FACTORY 


‘58 West 40th Street - New ‘York: 
Telephone Longacre 7300 
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IN TROUBLE AGAIN 
Man who Formerly Conducted Jewelry 
Establishment in Previdence, R. I., Files 
Bankruptcy Petition and Is Held on 
Charge of Embezzlement of 
Diamonds 
ProvivENCE, R. I., Sept. 23.—Frank Klein, 
vho previous to the middle of July, con- 
ducted a manufacturing jewelry and jewelry 
establishment at 246 Eddy St., this city, as 
Krank Klein & Co., has been the centre of 
the local limelight in jewelry and court 

circles here the past week. 

On Monday he filed a voluntary petition 
i bankruptcy in the United States District 
Court for Rhode Island; Tuesday he ap- 
peared before Judge Gorham in the Sixth 
District Court as defendant to answer to a 
charge of embezzlement of diamonds valued 
at $1,110 from the Gertsacov Jewelry Co., 
3% Garnet St., and today he was brought 
in from the Providence County Jail where 
he was committed in default of bail, and 
appeared before Judge Arthur L. Brown in 
the United States District Court on a writ 
of habeas corpus asking his release from 
civil writs of assumpsit aggregating $35,- 
000 brought against him in the Superior 
Court by Conley & Straight, refiners, and 
the Gertsacov Jewelry Co. 

Klein was discharged from the writs of 
assumpsit, but was not given his freedom as 
the Gertsacov Jewelry Co. has a criminal 
case against him in the Superior Court on 
the embezzlement charge of which he was 
adjudged probably guilty and held under 
$3,000 bail. He was recommitted to the 
Providence County Jail but his counsel 
stated that they expected to arrange with a 
New York surety firm to provide bail so 
that he could be released. 


In his petition in bankruptcy Klein’s as- 

sets were given as amounting to $18,750 and 
his liabilities at $33,178. In his schedules of 
liabilities filed with his petition the largest 
creditors are as follows: Ellen Monahan, 
wages as bookkeeper, $30; 
Straight, $19,500; Gertsacov Jewelry Co., 
$4,400; J. Samuels & Bro., Inc. (The Out- 
let Co.), $600; The Shepard Co., $208; J. 
\lberts & Sons, Boston, $700; Sigmund 
Mandel, New York, $150; David Friedman, 
New York, $165; Max Pariser, New York, 
$00; Friesman, Galay & Levorie, Boston, 
$100; M. G. Co., Attleboro, $450; William 
!!. Taylor, Newark, N. J., $750; S. J. Gor- 
‘on, Boston, $2,000; A. H. Wells, Cranston. 
K. I, $400; M. Seidner, New York, $1,000; 
J. Grossman, Boston, $250; Eagle Invest- 
ment Association, Boston, $240, and Western 
Credit Union, Boston, $135. 
_ The schedule of assets includes: Stock 
i trade at 246 Eddy St., $400; stock in 
samples in New York, held by New York 
police, $3,500; household effects, on which 
exemption is claimed, $250; machinery, fix- 
tures, tools, etc., in business, which Conley 
& Straight, creditors, is held by them under 
‘easehold, $11,000; accounts receivable, $11,- 
00 ; two life insurance policies, $2,000; 
cash in bank, $50. Total assets, $18,750. 

Born in Hungary, Klein came to this 
country: in 1909 and has never taken out 
any citizenship papers. He was formerly 
in the jewelry business at 36 Bromfield St. 
Room 303, Boston, and on May 20, 1921, 


Conley & . 
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an involuntary petition in bankruptcy was 
filed against him, the petitioners being 
Metropolitan Jewelry Co., Inc., $273.23; 
Hanover Jewelry Co., $450, and Truitman, 
Galub & Levowich, $176.26. These are all 
Boston concerns. Klein came to Providence 
shortly after these proceedings were begun 
in Boston and began business. 

On July 14, according to testimony given 
at the trial of Klein before Judge Gorham 
in the Sixth District Court on Tuesday, 
Klein obtained from Max Gertsacov, of the 
Gertsacov Jewelry Co., 20 small and one 
large diamonds, valued at $1,110 on his 
statement that he had a customer in Lynn, 
Mass., to whom he could sell the stones and 
agreeing to return the stones or the money 
before 4 o’clock that afternoon. Mr. Gert- 
sacov testified that he did not see Klein 
again until after his arrest several days 
later in New York, where Klein was held 
on a fugitive from justice warrant for the 
Providence police, to whom the man’s dis- 
appearance had been reported by Gertsacov. 

Klein admitted on the stand that he had 
disposed of the larger part of his house- 
hold effects and closed his home on Mary- 
land Ave., this city, several days previous 
to leaving the city with the diamonds. He 
claimed that he first went to Lynn where 
he left some of the stones with Elias Loew, 
a jeweler of that city who so testified in the 
court, and then went to New York to meet 
his wife and children who were about to 
sail for their home in Europe. 


When Klein failed to appear as he had 
agreed, Conley & Straight, who claim to 
own the machinery and plant at 246 Eddy 
St. and had leased it to Klein, went to the 
plant and found it in charge of Klein’s 
bookkeeper, Miss Monahan, who could not 
or would not, tell where Klein was or when 
he would return. Conley & Straight or- 
dered the woman to leave and taking posses- 
sion locked it up until such time as word 
was received from Klein. At the time 
papers found in Klein’s office gave the police 
a clue that led to his arrest in New York, 
where he was waiting for passports made 
out for himself and family, but which by 
mistake had been forwarded to Providence. 
Klein claimed in court that while his name 
appeared on the papers it was a formality 
and that he did not intend sailing with his 
family, although he admitted he intended 
returning to Hungary in a couple of months. 

Klein claimed that he had been doing 
business with the Gertsacov Jewelry Co. on 
open account for several months and had 
sold that concern several lots of chains and 
had taken that concern’s goods to sell on 
the road and that the concern had accepted 
his notes in payment. Mr. Gertsacov, how- 
ever, maintained that all the goods his firm 
had purchased of Klein had been paid for 
by check and that Klein had sold the firm’s 
goods on a commission basis and that his 
indebtedness was so large that-he had re- 
fused to let Klein have the diamonds when 
he first asked for them. He was finally 
persuaded to allow Klein to take the stones 
to sell in Lynn, so as to help Klein, but the 
latter failed to return the stones or their 
value. Klein was adjudged probably guilty 
of the charge of embezzlement and held in 
$3,000 bail to await the action of the grand 
jury. 

When Klein was arrested in New York 
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he had part of the diamonds and several 
hundred dollars’ worth of other jewelry in 
his possession. These were taken charge of 
by the New York police who still have them 
as they have since been attached by the Gert- 
sacov Jewelry Co. After his arrest friends 
of Klein in New York filed a creditors’ peti- 
tion in bankruptcy in that city, where a re- 
ceiver was appointed and an ancillary re- 
ceiver named for Rhode Island. The Gert- 
sacov Jewelry Co., however, filed a petition 
against the New York bankruptcy proceed- 
ings contending that that district had no 
jurisdiction and asking that the proceedings 
be transferred to the Rhode Island district. 








An Investigation to Determine the Elements 
That Tarnish Silver Started by the 
Bureau of Standards 


WasuinctTon, D. C., Sept. 22.—An in- 
vestigation to discover the reason for the 
tarnishing of silver has been in progress at 
the Bureau of Standards during the past 
month. Tests show clearly that sterling 
silver is tarnished more readily than pure 
silver and that copper is tarnished the most 
readily of all. 

The principal purpose of the Bureau’s 
work has been to determine the relative 
amounts of tarnish caused by various mix- 
tures of hydrogen sulphide and sulphur 
dioxide. 








Jewelers’ Gold Bars Withdrawn and 
Exchanged at New York 


Week Ended Sept. 23, 1922. 
The U. S. Assay Office reports: 


Gold bars exchanged for gold coin .. $1,096,591.34 
Gold bars paid depositors.......... 85,011.59 
DO cibeihadkiwen nnd swnnes $1,181,602.93 


Of this the gold bars exchanged for gold 
coin are reported as follows: 


Date Exchange 
SBOE ct daslinns 4t0cdennonsenedere $316,432.64 
OTe ein aree wncneniceneenwennas 317,350.89 
Rind Hens tateunene neg@ensed 161,276.25 
BA adic eae Cae R ee 82,150.28 
WOOO iit 6teicd br Knaeaes-eoeRe nes 157,010.40 
ONES © crnes the rneckwenseseeokors 62,370.88 

POE nhevddtcntansretasaseaands $1,096,591.34 








Announcement has been made that the 
L. P. Currence, jewelry business on 3rd 
St., Clarksburg, W. Va., adjoining the post 
office and one of the best known retail es- 
tablishments in the city, has been sold to 
the B. H. Fanus Jewelry Co., Fairmont. 
The new owners have already taken pos- 
session, but after alterations in the interior 
of the store room and additions to the stock 
there will be a formal opening, This will 
take place within a few days. The new 
owners will continue their Fairmont store. 
and will divide their time equally between 
Clarksburg and Fairmont, Regarding the 
sale of the Clarksburg store the West Vir- 
ginian of Fairmont said: “The Clarksburg 
store is one of the old established jewelry 
businesses in Clarksburg and was established 
30 years ago by the owner, L. P. Currence, 
who has personally conducted the business 
for that period. It is one of the reliable 
and growing concerns of Clarksburg, hav- 
ing a large trade with Clarksburg residents 
as well as residents elsewhere in Harrison 
county and the State.” 
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Chicago Jewelers Hold Final Golf Outing 








Members of Local Association Act as Hosts to Golden Roosters at Green 
Valley Country Club in Wind-up Contest Which Proves Most Enjoyable 

















Cuicaco, Sept. 22.—The 1922 season of 
golf outings of the Chicago Jewelers’ As- 
sociation closed yesterday with an event at 
Green Valley Country Club that will long 
he remembered by the 60 men who took 
part as members and guests. 

This closing event was scheduled for last 
Tuesday, but the weather man started the 
day with rain and kept it going all day and 





LOU BUSs, 


CAPTAIN OF THE GOLDEN ROOSTERS, 
AND J. T. MONTGOMERY, CAPTAIN OF THE 
Cr Js Ay TEAM 


into the night. During the day, President 
Montgomery called up the weather bureau 
and explained the situation. The man in 
charge expressed his regret and told Mr. 
Montgomery that he would order an ideal 
day for Thursday if it would be possible to 


THE AWARDS FOR 


THE 


postpone to that day. Notice was sent out 
immediately and the large enthusiastic at- 
tendance of yesterday was the result. 
Quite a number were out for the morning 
play and a large number came out after 
business hours to be present at the dinner, 
and every one was loud in praise of Presi- 
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their success in the putting contest. The 
watches were of a color similar (but not 
much so) to platinum, and the engraving 
brought out a color that at a great distance 
might look like encrusted gold. 

The president then introduced Lou Buss, 
Chanticleer of the Golden Roosters, who 
were guests of the Chicago Jewelers’ Asso- 
ciation upon this occasion. Mr. Buss was 
given the “run-way” and proceeded to do 
the “crowing” for the dereated bunch. He 
in turn introduced Harry Radix, who won 
the special Rooster championship trophy. 

Short stories and a general “gabfest” fin- 
ished up the evening and all departed in high 
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SOME OF THE PLAYERS WHO TOOK PART IN THE TOURNAMENT 


dent Montgomery and M. J. Kelly, chair- 
man of the golf committee, for the wonder- 
ful and successful series of outings. 

The members and guests were gathered 
around the dinner table for about three 
hours. During this time the announcement 
of prize winners was made and short talks 
were given by different members and 
guests. President Montgomery first intro- 
duced Mr. Kelly, who announced the win- 
ners of the day. When this was finished 
and many of the winners had made talks, 
the president announced that some unfin- 
ished business from the August outing would 
he attended to and proceeded to award 
watches to Sol Hess and A, M. Deuber for 










SUCCESSFUL PLAYERS 


spirits, with a feeling that this had been 
the most successful season of outings and 
looking forward to next year. 

The winners as announced by Chairman 
Kelly were: 

Golden Rooster Championship Trophy, a 
sterling 


large silver bowl with a_ gold 








CHAIRMAN OF THE GOLF 


COM MITTEE 


M. J. KELLY, 


rooster mounted on the side, awarded to 
Harry Radix, who made a gross score of 
86 

Low gross of the day was made by M. J. 
Kelly, 83, and he received a fine pair of 
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field glasses which were in a leather case. 

The low net event was divided into four 
classes, according to handicap. In the first 
class with a handicap of 5 or less, E. A. 
Kelly was awarded a large barometer for 
4 score of 81. R. A. Mead, in the class: with 
handicaps of 6 to 12, made a net of 79 and 
received an old Dutch silver pitcher. In the 
class with a handicap of 13 to 20, C. L. 
Marshall made 82 and was given a ccm- 
plete poker set. Jack Friedland made 89 





THE “NEAR” PLATINUM TROPHIES AWARDED IN 


in the class with handicaps of 21 and over, 
and received a thermos water set. 

The lucky number in the Blind Bogey 
event was 94, and Louis Goldman proved to 
be the good guesser on handicap and re- 
ceived a handsome silk umbrella. 

A two-quart thermos bottle was offered 
to the player who made the longest drive 
from the first tee. This was awarded to 
Claud Wheeler with a drive of 198 yards. 
The second prize, a Dutch silver match 
and ash tray, was awarded to J. K. Mar- 
shall, whose drive was slightly short of that 
made by Wheeler. 

The two ball foursome event which was 
played in the morning resulted in some 
very close scores. The first prize was given 
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to Mr. Shatz, a guest, and consisted of six 
golf balls. For second place E. Stern and 
S. L. Scott tied and each received three 
golf balls. 

Tom McMahon had the low score on all 
of the par three holes, 25, and received a 
Dutch silver cigar box. 

Joe Kucera came seventh in the list of 
low net scores and Fred Marhoff was 11th. 
Each received a case containing cards and 
dice. 


ons 


| pewrewriney 4 


THE (S) PUTTING CONTEST 


George Fleming picked the Jonah _ hole 
at which to make the greatest number of 
strokes and received a box of cigars, which 
the crowd enjoyed very much. 

M. M. Hart, chairman of the prize com- 
mittee, was awarded a large Dutch silver 
vase in the “low net” of the season event. 
The conditions in this event were such that 
only an enthusiastic golfer like Mr. Hart 
could win. He had the low total score for 
all four of the outings and had not won a 
prize at any previous meeting. Those were 
the conditions. 

In the consolation event there was strong 
competition, but Mike Atz proved the win- 


ner with a gross score of 167. He re- 
ceived six boxes of “slightly used”’ poker 
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ROOKEY FOURSOME—HARRY RADIX AND TCM 
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chips. Gus Weinfeld said he did not want 
them anyhow. 

Event 11 was the team match between 
members of the Chicago Jewelers’ Associa- 
tion and members of the Golden Roosters. 
President Montgomery captained the C, J. 
A. team and Lou Buss was captain of the 
“Roosters.” This event cost each member 
of the Rooster team one dollar and each 
of the C. J. A. team was enriched by that 
amount. The C. J. A. team made an aver- 
age score of 93 6/10 and the Roosters av- 
eraged 93 3/10. 








Important Change in Consignees’ Invoices 
Made by Canadian Customs 

An important change in the form of in- 
voice required by Canadian Customs, on 
shipments from the United States to Canada, 
becomes effective on Oct. 1, according to the 
American Railway Express Co. 

On and after that date, the Canadian Cus- 
toms will require that the shipper’s invoice 
indicate the country of manufacture or pro- 
duction, as to all imports, and will require 
the shipper to certify that each article 
covered by his invoice is the product of 
the country specified thereon. It is im- 
portant, therefore, that all shippers in this 
country, who ship to the Dominion, give 
special attention to the new Canadian ruling. 

Formerly, the Canadian Customs required 
the American exporter to certify that the 
fair market value shown on his invoice was 
not lower than the wholesale price, or lower 
than the actual cost of production at the 
time or place of shipment, plus reasonable 
profit thereon, but that requirement has 
been removed from the new form of in- 
voice, effective October 1. 

Both of these changes are made in forms 
of invoice M and N, the first covering 
goods sold by the exporter prior to shipment, 
and the latter covering goods forwarded on 
consignment without sale. 

The express company has printed new 
forms M and N, to comply with these Cus- 
toms requirements, and can be obtained at 
express offices, so that transient shippers will 
be able to take care of this important de- 
tail in shipping to Canada. It is expected 
that regular shippers to Canada will pro- 
vide their own forms. 
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FIGHT AGAINST UNJUST TAX 


Empire State Campaign Against Obnoxious 
Jewelry Tax to Start in Buffalo Oct. 3 
with Mass Meeting of All 
Branches of the Industry 
BurraLo, N. Y., Sept. 25.—Buffalo jewel- 
ers’ resentment toward the unfairness of 
the so-called luxury tax which has grown 
steadily since the armistice due to the fact 
that Congress has seen fit to relieve other 
industries of the obnoxious war-tax while 
ignoring the plea of the jewelers, is to 

lave a chance for free expression. 

This opportunity, one that should be 
taken advantage of by every jeweler, no 
matter how large or small his business, will 
be presented on the occasion of the visit to 
Buffalo on Oct. 3, of Walter H. Mellor, 
field secretary of the national association, 
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who will open his New York State cam- 
paign in this city, in the interest of tax 
elimination. 

It is planned to have Mr. Mellor’s recep- 
tion here take the form of a mass meeting 
and dinner at the Lafayette Hotel at 6:30 
on the evening of Oct. 3, when jewelers 
within a radius of 50 miles of this city as 
well as those within the limits of Buffalo, 
have been invited to be present. Buffalo 
jewelers, whether members of the asso- 
ciation or not, have been circularized by 
Secretary Edward Leininger of the local 
trade organization while Alfred O. Bald, 
as secretary of the State association and 
district chairman, as well as secretary of 
the Twenty-Four Karat Club has mailed 
invitations to all members on his list in 
Buffalo and vicinity. 

“Do you want the 5 per cent war tax on 








PLATINUM STATISTICS 


Geological Survey to Publish Interesting 
Figures as to Platinum Metals Imported 
and Refined During 1921 
WasHincton, D. C., Sept 23.— 
Some interesting figures in regard to im- 
portation and refining of platinum in this 
country have been made public by the De- 
partment of the Interior, in the report giving 
a preliminary summary on mineral resources 
of the United States in 1921, just issued 





that 56,370 troy ounces of refined new metals 
of the platinum group were recovered in 
1921, of which about 4,800 ounces are be- 
lieved to be of domestic origin, 
New PLaTINUM AND ALLIED METALS RECOVERED BY 
REFINERS IN THE Unitep States, 1917- 
1921, 1n Troy OUNCES 


Year 


Platinum 
Iridium 
Osmiridium 
Palladium 


age s PORT” ses iecsic seis sceece S009 210° S33) 4,779 25 
by the United States Geological Survey. Sage sacar ti 54,399 465 539 4,024 326 
The figures are for the fiscal year ending 1919 ............. 40,220 401 402 3,807 279 
€ ? z nd show the im ortations a ee en 36,015 418 409 4,309 393 
June 30, 1921, a P (CP, Ra eeereee wrens 51,791 286 581 2,686 1,026 


of the platinum metals during that year to 
be slightly more than one-half in volume 


Dealers and refiners reported sales in 1921 


than the importations during the year end- of 45,794 ounces of secondary platinum 
ing June 30, 1920, while the new platinum metals derived from refining scrap and 
recovered by the refiners in the United sweeps. The figures that make up this 


States jumped to 51,791 ounces in the same 
year, as compared with 36,015 the year be- 
fore; a decrease was shown in the amount 
of iridium and palladium. refined, but an in- 
crease appears in the amount of osmiridium 
refined, 


total probably represent some duplication, 

as the same metal may be handled as scrap 
several times in a year. 

SECONDARY PLATINUM AND ALLIED METALS SOLD 1N 
THE UNITED States, 1917-1921, 1n Troy OuNCES 


Year Platinum Iridium Palladium 

The report reads as follows: WA con cateusess 59,007 9,832 3,347 

Platinum and Allied Metals Production 1) tne 40,378 3,410 1,795 

F . Te Keaduwea anwar 54,545 3,504 3,467 

Reports received from refiners of platinum, <li eli 51.255 3,355 3.100 

gold bullion, nickel, and copper indicate 1921 ............. 39,131 1,776 4,887 

IMPORTS AND EXPORTS 
PLATINUM AND ALLIED METALS IMPORTED FOR CONSUMPTION IN THE UNITED 
STATES, 1920-1921 
1920 1921 
——— sD OO mann 
Troy Troy 
Metal ounces Value ounces Value 

Platinum or crude platinum and unmanufactured products, in- 

Re TTR RN il ra na hae ala a a orie eae id 80,955 $8,474,499 61,941 $4,115,235 
Platinum, manufactured products, vases, retorts, etc........... 781 *94,408 219 *28,524 
NE nga eke ence cnstnaeaainatatia | temiiensteaoe 4,718 726,502 1,345 277,597 
CE hai ith becarl audicuanduaeeseaeatenhanamraacanreed 4,473 450,241 2,603 296,277 
MMM 55552, Poksvn 2s Srenc ane Sede nay enka HS aiaare ators teen eee NEO 593 39,517 161 13,239 
EN 5.58 s0ud dcdiag cota wud ante tab bREH AES WRKUN ACUTE 6,944 612,248 11,348 629,965 
a aia ati dale Boe ala ak al ah cits a ee waneiehah 2,053 217,385 609 53,359 
ID, itis dla tavrndci aisle ch unnuaicits Ceaamnayiariede’ 29 2,640 152 4,268 


100,546 $10,617,440 78,378 $5,418,464 


“Includes articles to the value of $15,711 in 1920 and $21,351 in 1921, imported under duty, quantity 





not given. 
PLATINUM EXPORTED FROM THE UNITED STATES, 1917-1921 
Domestic 
———, Foreign, manufactures 
Unmanufactured (ingots, bars, etc.) 
pees ans Cees a 
Ye. Troy Manufac- Troy 
1917, ounces Value tures ounces Value 
191g tenner eee ee ee eee eens 3,445 $234,433 $65,415 11 $1,200 
1919 ttt eet eee e eee eens 119 13,511 23,562 eer P 8” epee 
1929 etree e ete nee e eee eee e eens 522 75,066 re 
0) nea Dawe 2778S TEU kk Cf enes 
eo RS RC PROR Fe TMC SE BERET I Tae CRSP NOEL RAE 3,272 244,473 85,216 ees 
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jewelry eliminated, or are you satisfied to 
keep on paying this unjust and obnoxious 
tax indefinitely? “is the substance of Mr. 
3ald’s letter. 

It is the object of the local secretaries to 
arouse to the highest pitch the interest of 
their fellow tradesmen in the meeting of 
protest in order that candidates for Con- 
gress, who are expected to attend, will per- 
ceive that they are dealing with a formid- 
able business organization, determined to 
use the power of the ballot, if necessary, to 
obtain justice. At that time the question- 
naires submitted to candidates will have 
been returned, it is expected, and the result 
will be made known in order that jewelers 
may know from whom they can expect as- 
sistance in rectifying the wrong which has 
been inflicted upon them. 

It will be made plain to candidates that 
the jewelry industry is not attempting to 
evade or escape taxation but will insist that 
the burden be equally proportioned instead 
of being shifted to a few industries. 

Besides Mr. Mellor it is hoped to have as 
speakers some men of note from Newark, 
N. J., and New York city. Among the 
guests will be representatives of the 
Canadian association from Hamilton, 
Toronto and other nearby points. 

As members of the Twenty-four Karat 
Club, wholesalers and manufacturers will be 
invited to attend the dinner at which Walter 
H. Mellor will be the guest of honor. 
While the retailers are sponsoring the move- 
ment for tax elimination, they believe that 
jobbers and manufacturers will co-operate 
as the interest of one branch of the industry 
is tied up with that of all the others. 

At the regular monthly meeting of the 
local retail association last Thursday in the 
Lafayette Hotel, Charles T. Evans, past 
president of national, State and local asso- 
ciations, Alfred O. Bald, and Edward 
Leininger, were appointed as a committee to 
make arrangements for the dinner and mass 
meeting. It is their intention to see that 
Buffalo, in common with all other cities in 
this State and in fact all over the country, 
will do its part in agitating for tax relief. 
Also that Buffalo appreciates the honor be- 
stowed upon it by the national association in 
making it the starting point of the campaign 
in the Empire State. 

From Buffalo Mr. Mellor will go to 
Toronto, where he _ will address the 
jewelers there on the evening of Oct. 4, 
returning to continue his tour in this State 
with the following itinerary: Oct. 5, 
Jamestown; Oct. 6, Elmira; Oct. 7, Bing- 
hamton; Oct. 9, Rochester; Oct. 10, Syra- 
cuse; Oct. 11, Utica; Oct. 12, Albany and 
Oct. 13, Poughkeepsie. The balance of the 
month will be spent in and around New 
York city. 

At the meeting of the retail association 
the following applications were acted upon 
favorably. William L. Russell, 530 William 
St.; Charles Yerge, 2194 Fillmore Ave.; 
Harold A. Greenberg, 30 West Genesee St.: 
John M. Odea, 2338 Seneca St.; Charles 
Mauermann, 1395 Fillmore Ave. and Albert 
Krotz, 1334 Clinton St. 








Fred Mehlbrech is now the owner of the 
business of Joseph T. Allen & Co., Rich- 
mond, Va., but the business will be con- 
ducted under the old style. 
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Specialists in Genuine Oriental Pearl Necklaces and Individual Pearls 
Finest Selection Rare Gems 
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FREDERICK W. RAUCH 
522 Fifth Ave. New York 


Pearl NecKlaces 








created by an expert in the perfect blending ot 
color and graduation of size 





Pearl Ropes Loose Pearls for Additions 
Fancy Cut Diamonds and Precious Stones 
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New York Jewelers Play Golf 





Last Tournament of the Season Played at Englewood, N. J., Country Club— 
Banquet in the Evening 




















The course of the Englewood Golf Club 
at Englewood, N. J., was the scene on Mon- 
day of the annual Fall tournament of the 
New York Jewelers’ Golf Association. 
Ideal weather and an attendance of 75 mem- 
bers and guests made the eighth tournament 
of the association one of the most enjoyable 
and successful affairs the jeweler-golfers 
have ever staged. The day’s activities were 
brought to a close with a banquet, which 
was served at the club house of the Engle- 
wood Club. During the banquet the win- 
ners of the tournament were announced and 
an enjoyable program of entertainment was 
staged for the benefit of the members. 

It was shortly after 9 o’clock when the 
first foursome teed off and the day’s play 
was started. As fast as the members and 
vuests arrived at the club, they appeared on 
the links and within an hour’s time the tour- 
nament was in full swing. The first four- 
some completed the 18 holes shortly after the 
noon hour, and after enjoying lunch started 
on the afternoon round about 2 o’clock. The 
play lasted all afternoon, and about 7 o’clock 
in the evening the last golfers completed the 
course, and after handing in their scores 
went to the club house, where they were 
refreshed by shower baths. 

At 8 o’clock everything was in readiness 
for the starting of the banquet, and as the 
members and their guests filed into the din- 
ing room, they quickly found places at the 
tables and began discussing an excellent 
menu. During the banquet the final scores 
of the day’s play were announced and the 
various winners were awarded prizes. The 
evening was also made enjoyable by the sing- 
ing and performance of the club’s own quar- 
tet, composed of Fred Skinner, Pete Young, 
Harry Houke, and Ray C. Yard. They en- 
tertained the members with a number of 
songs and vaudeville acts and as usual had 
the listeners laughing until the entertainment 
program was completed. During the course 
of the banquet the jewelers’ organization 
presented to the Englewood Golf Club a 
handsome mantel clock as a token of ap- 
preciation for the use of the links. -The 
clock was received on behalf of the Engle- 
wood Club by Vice-president Van Kueren, 
who made an appropriate speech of accept- 
ance, 

At the banquet the following were an- 
nounced as the winners of the various 
classes: Low net, all classes, L. L. Lawton; 
runner up, A. Osterwald. For low gross, 
36 hole, A. Morrell was declared the winner, 
while R. F, Tuthill was announced as the 
winner of the guest low net event. In the 
morning’s play, E. B. Donaldson was an- 
nounced the winner of the low net, 18-hole 
feature in class A; G. S. Russell in class B, 
and W. G. Knapp in class C. M. P. Watson 
won the low gross event for all classes in 
the morning’s play. Class A, low net, 36 
hole, was won by F. A. Crosselmier. P. 
Donald Steele was returned the winner of 
36 holes in class B, while R. C. Neeley was 
the winner for 36 holes in class C. H. M. 
xe was the runner up for the low gross 


event, while W. J. Scott was the runner up 
in the same event as a guest. The runner 
up in the 36 holes, low net event was an- 
nounced as A. E. Keller. In the afternoon, 
A. B. Malefeit was announced the low gross 
winner, while the low net score in the after- 
noon, in class A was handed in by Jack 
Beecham. In class B, low net, in the after- 
noon, H. R. Benedict was the victor, while 
in class C, Frank Damerest was returned 


the winner. The booby prize for the 
highest gross score was awarded to J. 
Rogers. This is the last tournament the 


jewelers will hold this year. 








TAX ELIMINATION FIGHT 
Work of Special Excise Tax Elimination 
Committee Now Under Way—Revised 
Questionnaire 


Marion, Ind., Sept. 21—The work of 
the Special Excise Tax Elimination Com- 
mittee is now well under way and as evi- 
dence of the enthusiasm with which the sug- 
gested plan of the committee is being re- 
ceived are the letters from various States. 

A follow-up letter has been sent to all 
State presidents and secretaries impressing 
upon them the necessity of selecting one man 
for a State, as this will simplify the work 
of the national headquarters. A complete 
day by day plan has been worked out. 

Among the letters received by Chairman 
Roessler indicating how the work is being 
taken up is one from Albert G. Lavy, secre- 
tary of the Illinois Retail Jewelers’ \ssoci- 
ation. He writes as follows: 


Chicago, IIl., 
Sept. 18, 1922. 





Mr. Ralph Roessler, Chairman, 


American National Retail Jewelers’ Assn., 
Marion, Ind. 
Dear Sir: 


Your letter of September 14th at hand. Same 
has been carefully noted. In reply we will advise 
as to the line of procedure we will follow in our 
co-operation with you. 

We will advise you regularly as to our work. 

The secretary as per address above will assume 
active control of the campaign and letters should 
be addressed to him. 

We will divide the State into Congressional dis- 
tricts and appoint a representative or captain for 
each district, who will be systematically advised 
what we are doing. 

Names of all elective congressmen have been 
obtained. Copy of this list will be forwarded to 
you. Each will receive a personal (not a circu- 
lar) letter individually addressed and signed and 
copy of this letter will reach you. 

We will fcllow your suggestions in campaign in 
reference to questionnaire and will follow up regu- 
larly and later with telegrams as needed, 

You will receive copy of every general letter 
sent out and where candidates are stubborn you 
will also receive copies of letters sent. 

No letter will be sent in circular form. All 
will be separately written or typewritten and per- 
sonally signed. Will send you copies of all 
answers received, Will co-operate with other asso- 
ciations in State. Already have approached the 
Illinois Manufacturers’ Assn. 

You have our pledge of our fullest co-operation 
in every sense of the word. We will be so active 
as to be noticeable. ‘The campaign has started 
and by Thursday or Friday first letter will be 
shot at Congressional candidates. 

We hope this letter explains fully what you 
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desire at this time. 
record. 


We expect to beat Indiana’s 





Yours for success, 


(Signed) Albert G. Lavy, Sec’y, 
; a : 2015 Milwaukee Ave. 
P. S. Will vou kindly advise as to the total 


expense of Indiana not including cost of Tax 
Plan booklet. I want an approximation of what 
was spent by Indiana so as to present to my execu- 
tive committee. 

The questionnaire submitted to every can- 
didate for election to the Senate and the 
House of Representatives by the Special Ex- 
cise Tax Elimination Committee of the A. 
N. R. J. A. has been revised and now reads 
as follows: 


1. Do you believe that all legitimate 
business should be treated alike by Con- 
gress in times of peace? 

PR iiccticawticedins 


2. Do you believe it is American in 


principle in times of peace to tax one 
business on its sales while other busi- 
ness is not so taxed? 

PO iris cdaiicisises 


3. If you are elected to the Senate (or 
House) will you make every effort to 
secure equal taxation for all business 
through the prompt repeal of all dis- 
criminatory war excises on business? 

ee sraciae cass ‘ 


4. If the Government requirements 
make it necessary to place a tax levy 
on the sales of business, will you vote 
to place that levy on all business alike, 
without any discrimination whatsoever ? 

iis ctu wes sibtedes 





President Clark of New York State Associa- 
tion Urges Co-operation of All Jewelers 
Syracuse, N. Y., Sept. 25.—President 

Harry N. Clark, of the New York State 

Retail Jewelers’ Association, has sent out 

the following letter to members of the State 

Association. The New York State Asso- 

ciation is taking up the fight against the 

discriminatory excise tax with much vigor 
and excellent results are anticipated: 
“Syracuse, N. Y., Sept. 25, 1922. 

“Dear Fellow-Jeweler : 

“If you have paid the discriminatory ex- 
cise war tax as long as you feel that you 
ought why not now take hold and help to 
eliminate it? 

“Remember that candidates are always 
more approachable before election than after 
and this opportunity will not be afforded us 
again in two years. 

“A few jewelers may succeed in ac- 
complishing some results but many jewelers 
will succeed in accomplishing much more 
toward securing the co-operation of our 
Congressional candidates. 

“If you are ready to help be on hand at 
one of the district meetings that are being 
arranged as follows: 

“Tuesday, Oct. 
Hotel, 6:30 Pp. M. 

“Thursday, Oct. 4—Jamestown, Chamber 
of Commerce, 7 P. M. 

“Friday, Oct. 5—Elmira and Binghamton. 
Time and place to be announced later. 

Monday, Oct. 9—Rochester, Powers Hotel, 
6:30 P. M. 

“Tuesday, Oct. 10—Syracuse, Chamber of 
Commerce, 6:30 Pp. M. 

“Wednesday, Oct. 11—Utica, Dinner. 
Time and place to be announced later. 


(Continued on page 89) 


3—Buffalo, Lafayette 
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Baumgold Bros. &, Co. 


Cutters 


DIAMONDS 


Our'Increase of Business Has Forced Us to Enlarge Our Factory 


The satisfaction we give our customers leads to greater volume continually 


THE REASON IS: Superiority of Workmanship 


Wholesalers will find it to their advantage to communicate with us 








Factory and Cutting Works General Offices 
71 NASSAU ST., NEW YORK 71 NASSAU ST., NEW YORK 
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SAPPHIRES 





















” E M ERALD S ; 
SAPPHIRES ‘SAPPHIRES 
SIZES 
| EMERALD CUT and SQUARE CUT RUBIES 
CALIBRE Upward to 5 carats for single stone rings. ALSO 
pert Fancy Cut Diamonds 





SPECIALIST in SAPPHIRES and IMPORTER and CUTTER of PRECIOUS STONES 


HENRY GREEN 


527 Fifth Avenue New York 
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TRADE CONDITIONS 
A distinctly better tone is noticeable in the job- 


bing trade. Dealers now are laying in their holi- 
day goods and there can be no doubt that optimism 
is ruling the buying. Jobbers here report more 
sales than for the past two similar seasons and 
are confident the Winter will see a remarkable 
change for the better. Profiting by previous ex- 
periences, salesmen out of Indianapolis houses are 
being given strict instructions not to put forth 
any great effort to get the merchants to stock up 
too heavily, but the retail merchants themselves, 
confident from general conditions in their various 
localities that there will be money spent and 
made this Winter, are lcading up with more goods 
than has been the rule for months. The agricul- 
tural communities are exceptionaily bright and in 
these places the dealers say the corn crop money 
will be sufficient to enable the farmer to tide over 
the Winter in good shape. In the strictly indus- 
trial communities where coal is sufficient for 
operation the situation is very hopeful and in the 
coal mining centers business is getting better every 
day. It will be another two weeks probably before 
the mining areas show any retail trade volume 
worth mentioning, but the retailers themselves are 
buying and are getting ready for business when 
the miners catch up with their bills. 





Mr. and Mrs. Leslie Rowe, of Frankfort, 
Ind., were in the city recently, as was A. P. 
Wood, a retailer of Kirklin, Ind. 

Ed Craft, of the Craft Co., ring manufac- 
turers of Indianapolis, has returned from a 
Summer spent at his cottage in Michigan. 

Mr. and Mrs, William Rindt, of Richmond, 
motored through Indianapolis recently on 
their way to Crawfordsville, Ind., where 
their son entered Wabash College. 

After weeks of absence, Jake Kiser, re- 
tailer of Muncie was in Indianapolis this 
week. This is the first time the local trade 
has seen Mr, Kiser since he went north to 
his lake. 

Joseph E. Reagan, of the Baldwin-Miller 
Co., has returned from a buying trip to 
New York. E. C. Miller, of the same con- 
cern, has returned from a nine weeks’ trip 
through the east. | 

Henry Wellner, 47 years old, for several 
years a jeweler of Gary, Ind., died recently 
after collapsing in a restaurant. He had 
lived in Indiana for many years and was 
well known to the trade. 

The E. C. Lay, Inc., a retail jewelry or- 
ganization, recently was incorporated at La- 
porte, Ind., with a capital stock of $30,000. 
The incorporators are Ernest C. Lay, Abbie 
M. Lay and George W. Arnold. 

The Kay store recently was opened in In- 
dianapolis, The company operates several 
stores in various of the larger cities and 
does a credit business. The slogan is “Your 
Promise to Pay Is Good With Kay.” 

Louis Otto, of the L. W. Otto Co., of 
Crawfordsville, ind., passed through 
Indianapolis recently en route to Washington, 
D. C., where he was a delegate to the 
national convention of Red Men. He was 
accompanied by his daughter Marie. 

Joseph T. Head, formerly a watchmaker 
in the Snavely store on West Washington 
St., and who recently purchased the store 
from the former owner, one of the pioneer 
jewelers of Indianapolis, has announced that 
he will move the store one block further 
west within the next two weeks. 

C. S. Wallace, manager of the National 
Manufacturing & Importing Co., distributors 
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of celluloid novelties in Indianapolis, enter- 
tained at a dinner recently at their country 
place on White River in honor of William 
Buttrick, representing the Celluloid Co. of 
New York. Among the out-of-town guests 
at the dinner were Mr. and Mrs. Howard 
White, who travels for Depres, Bridges & 
Noel. 

William Springborn, 64 years old, a well- 
known retail jeweler of Indianapolis, died 
recently at his home after a long il!ness. 
He was born in Hanover, Germany, but 
came to America when a very young man, 
living for several years in New York and 
Louisville, Ky., and for several years was 
employed as a watchmaker in large jewelry 
houses. A few years ago he established his 
own business. He is survived by the 
widow. 

Mr, and Mrs. Harper J. Ransburg enter- 
tained with a dinner recently at the Colum- 
bia Club in honor of Edgar A. Guest, a 
poet of Detroit, who was in Indianapolis. 
Mr. Ransburg is head of the Harper J. 
Ransburg Co., manufacturers and distribu- 
tors of fine cut glass. The place cards for 
the dinner were painted by Mrs. William 
Cowley Place, of San Diego, Cal., a sister 
of Mrs. Ransburg, who is visiting here. On 
each card was painted the scene of an 
American fireside with the smoke from the 
flames spelling “Edgar Guest.” 

Part of the Boot and Saddle Club, organ- 
ized at the last convention, met with Ralph 
Roessler, secretary of the Indiana Associa- 
tion at Marion, Ind., last Sunday and had 
a little reunion. Mr. and Mrs, Ed, Resoner 
and daughter, of Muncie; Mr. and Mrs. Fred 
Fromm, of Indianapolis; Mr. and Mrs. 
William Rindt, of Richmond; Mr. and Mrs. 
Harper J. Ransburg, of Indianapolis, were 
present. Mr. Roessler, who in addition to 
trying to lift the luxury tax from jewelry, 
is busy getting data for another edition of 
“Indiana” the semi-official publication of the 
Indtana association, declared at the end of 
the day he had sufficient material to write 
a couple of pages. 

While checking up recently on jewelry 
mentioned in her will by Mrs. Rose Bryant, 
wealthy woman of Terre Haute, who died 
some time ago, it was discovered that four 
valuable pieces were missing, namely, a dia- 
mond horseshoe pin, given to William Hal- 
stead, a nephew by marriage; a diamond 
pin, a diamond brooch and the wedding ring, 
described as being “reset in onyx,” which 
pieces were given to other parties. It was 
found that the horseshoe pin had _ been 
worked over into a diamond pendant by the 
Leeds Jewelry Co., of Terre Haute, some 
time before the woman’s death. Mr. Leeds 
recalled that Mrs. Bryant had brought the 
pin in for disposal. Relatives believe the 
missing articles were given away by her be- 
fore her death, since she was a woman of 
strong likes and dislikes, and had made in- 
quiry if she might dispose of gifts although 
they were mentioned in a‘will which she had 
made. 








Consul C. S. Winans, Prague, reports that 
by an order of the Czechoslovakian Ministry 
of Commerce, effective since July 15, 1922, 
the manipulation or handling fee on exported 
hollow, enameled and guilloche silverware 
has been decreased from 10 to 5 per cent. 
of the invoice of the goods. 
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President Clark Asks for Co-operation 





(Continued from page 87) 





“Thursday, Oct. 12—Albany, Albany Club, 
7 P.M. 

“Friday, Oct. 
House, 7 P. M. 

“The last two weeks in October will be 
spent in New York city and vicinity. Time 
and places will be announced Jater. 

“These meetings are open to all jewelers” 
whether they are members of the association 
or not and we are depending upon your 
co-operation to make them successful. 

“Mr. Walter Mellor, our National Field 
Secretary, will address each meeting. 
Other speakers of national importance will 
be there also. Many matters of interest to 
retail jewelers will be discussed. 


13—Poughkeepsie, Nelson 


“Sincerely yours, 
“HARRY N. CLark.” 











S. M. Einstein has returned from a vaca- 
tion enjoyed at the Cape. 

The Dominick & Haff Co. will start mov- 
ing into the Bigney building next month. 

The F. M. & J. L. Cobb Co., of Mans- 
field, started operating its plant until 6 P. m. 
last week. 

Alpha H. Metcalf has been granted a 
patent on a belt buckle which he has assigned 
to H. A. Allen & Co. 

The L. G. Balfour Co.’s employees will 
hold their annual outing on Saturday at the 
White farm in Meadowbrook. 

The employes of the Electric Chain Co. 
were the guests of George F. Sawyer last 
Saturday on their 12th annual outing. 

A number of local jewelers will take part 
in the Fall tournament to be held by the 
Manufacturing Jewelers’ Golf Association 
at the Wanamoisett County club on Oct. 3. 

William A. Rohman, who for the past 10 
years has conducted an engraving shop in 
the Gifford block, has sold his business and 
returned to his old home in Sag Harbor, 
mY. 

The Shop Bowling League held a meeting 
last Thursday and organized with the follow- 
ing firms represented: L. G. Balfour Co., Bay 
State Optical Co., W. E. Richards Co., 
Sykes & Strandberg, Frank Mossberg Co., 
and the Case Co. 

Joseph Finberg, president of the Attleboro 
Chamber of Commerce, presided over the 
banquet held in connection with the annual 
outing of the Chamber last Thursday at the 
Peleg Francis farm in Rehoboth. During 
the afternoon a program of athletic events 
was carried out. 








The office of Trade Commissioner, in 
Paris, reports on the removal of restriction 
on importation of pearls and cut precious 
and scientific stones as follows: “Accord- 
ing to a decree of Aug. 10, 1922, published 
in the Journal Official of Aug. 22, the pro- 
hibition on the importation of pearls, pre- 
cious stones, and scientific stones, cut, was 
removed.” 
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Continuous Expansion ; 
me 
is what characterizes the NORDLINGER SERVICE above all others, in providing 
PRECIOUS and IMITATION STONES 
in quantity lots for manufacturing purposes. Unlike many other well known houses, 
we do not confine ourselves to limited lines, and our stock includes many fine special- 
ties not easily obtainable elsewhere. 
Our Line, our Departments and our Service are constantly expanding to meet the 
rapidly increasing demands made upon us. Place your orders with us, and KNOW 
what REAL Service means. 
9 
| H. NORDLINGER’S SONS, Inc. . 
New York, 70 West 40th Street Ld 
Paris, 32 Rue Beaurepaire Gablonz, a/N., 16 Steingasse Providence, 63 Washington St. @ 
eres cone 











The Cash Buyer has the Advantage!!! 


I have just returned from a three months’ trip to the European Diamond 
Markets, where I have purchased for cash a large stock of diamonds, all sizes 
and qualities. My ability to pay cash for all of my purchases makes it possible 
for me to offer some of the best bargains in Diamonds. Mr. Jacob Schoen and 
his representative will shortly call on the trade. 


It will pay you to wait 
until you see this stock 


JACOB SCHOEN 


6 Maiden Lane New York 


Antwerp, 48 Rue Simons Amsterdam, 344 Amstel Paris, 2 Rue Pillet-Will 








TEU STONE BEAD NECKLACES 


SN fs < in Agate, Amazonite, Amethyst, Aquamarine, Aventurine, 
4 | Cornelian, Chalcedony, Chrysoprase, Coral, Jade, Lapis, Lazuli, 
v4 Opal, Topaz, Tourmaline, Turquoise, Turquoise Matrix. 


ESPOSITER, VARNI CO.,, inc. 


Lapidaries and Importers of Precious Stones 


15 Maiden Lane New York 


Stephen Varni, Pres. Harry F. Garofalo, Vice-Pres. 



















PLATINUM <eaeaeeeeeeete MOUNTINGS 


65 Nassau St, Nework 























September 27, 1922. 


THE WASHBURN 


SECURITY MAGIC NUT | 
Automatic Holder for ear sada scarf-pins, 


r all sizes of scarf- 
in wire, Guaranteed. 


FO 


for unpierced ears. 





SAFETY CATCH 
For Brooches, etc. 
Can be applied to any 
work. where pin tongue 
are used 


Open. Closed. Open. = 


Descriptive Circular on Application, 
Pearl Drilling and Adjusting a Specialty 
Special Order Work and Repairing 
r. IRVING WASHBURN, 168 Fulton Street, N,V. 


BLACK ONYX 


In All Sizes and Shapes 


Also precious and imitation 
stones — drilling — engraving 
—encrusting Lapidary work. 


Kroner, Hyman & Co,, Inc. 


51 Maiden Lane, New York 
Phone John 0350 


'E.W. HOWELL | 


PEARLS 
DIAMONDS 
GEMS 
387 Nassau St. 


7 NEW YORK CITY 
Oo 
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Attention—Manufacturers 


ONYX RING STONES 


Furnished for Any Size 
Diamond 
EARRING STONES 
ONYX and AMBER BEADS 


THE DOUBRAVA CO. 
61 Beekman St. New York 


oxrorb-. REPAIRS 
R) SERVICE OUR SPECIALTY 


24-Hour Service Send for Price List 


NORMAN OPTICAL CO. 


Wholesale Opticians 106 Fulton St., New York 
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It is impossible to cut an Aquamarine thin 
and retain its BRILLIANCY. 

Lacking BRILLIANCY an Aquamarine has 
absolutely no merit. 

Hence, an Aquamarine cut too thin is prac- 
tically unsalable, and therefore expensive at any 
price. 


American Gem & Pearl Company 


6 West 48th Street, NEW YORK 


LONDON PARIS 
26 Holborn Viaduct 44 Rue Lafayette 





FROM MINES TO MARKET 
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ie Tiffany was 
at Union Square 


Frank C. Osmers *Noitotn tin 


Specialized Then as Now in 


Seed Pearl Repairing, Remodelling and Renovating 
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Prisms: Their Use and Equivalents 


A book containing a more extended knowledge on this 
branch of refraction than is contained in works on 
ophthalmology. Price, $2.00. 


THE OPTICAL PUBLISHING CO. 
11 John St. New York 











A, & S. ESPOSITER 
33-35 West 46th Street 


Tele. Bryant 4787 





EXPERT LAPIDARIES 


NEW YORK We are proud of our skill in recutting, polishing 


and improving fine large emeralds. 
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TRADE CONDITIONS 


Jewelry business reports vary widely according 
to the differing factors of locaticn, class of trade, 
and the like, among Buffalo retail dealers. Some 
report a discouragingly dull business, while some 
of the city’s larger downtown retail stores report 
trade better than usual all Summer long. In the 
outlying secticns, almost without excepticn, the re- 
tailers report almost a record business. This is 
probally due to the street car strike, which has 
forced residents to patronize stores nearer home. 
Industrial conditions are gradually righting them- 
selves here and mcst merchants are anticipating 
a Christmas trade, exceeding by a large margin 
that of a year ago. 


Harry C. McCormack of T. C. Tanke, 
Inc., returned Saturday from a two weeks 
buying trip in New York, where he pur- 
chased for the Eagle and Main Sts. store 
and also the new establishment to be 
opened at 557 Main St. about Nov. 15. 

Fred J. Dorn, the Genesee St. jeweler, 
following a custom of many years’ standing, 
is spending a two weeks’ vacation at his 
cottage at Crystal Beach, Ont. Mr. Dorn 
has made it a practice to take his vacation 
after the resort has officially closed and the 
hoat service discontinued. 

John D. Murdock, retail jeweler of Leroy, 
N. Y., is a member of a committee on ar- 
rangements for the second annual outing of 
the Leroy Retail Merchants’ Association, 
which will be held at Horseshoe Lake on 
Thursday afternoon, Sept. 28, the last of 
the Summer half holidays. 

T. & EE. Dickinson, one of the city’s lead- 
ing retail establishments at 618 Main St.. 
last week displayed some beautiful speci- 
mens of artificial pearls. The display in- 
cluded a reproduction of the most famous 
pearl necklace in the world, that which be- 
longed to Mme. Thiers, who was the wife 
of the first president of France and which 
was estimated to have been worth $5,000,- 
000, 

Pleading guilty before City Court Judge 
Woltz to a charge of petty larceny in the 
theft of a ring from the jewelry store of 
Striker Bros., Genesee and Hickory Sts., 
\nna Zinet, a fashionably dressed young 
woman, was let off with a warning and sus- 
pended sentence. On Aug. 31 she entered 
the Striker store and asked to be shown 
some rings. While the clerk’s back was 
turned she exchanged a ring of her own 
lor a more expensive one that was being 
shown her. The clerk noticed the deception 
and had the woman arrested. 

Louis Meyers, who has been in the retail 
Jewelry business in Buffalo for the past 33 
years in the lower Main St. section of 
the city, will on Nov. 1, or thereabouts 
open a second retail establishment at 582 
Main St., near the Hippodrome Theatre and 
Chippewa St. The present store at 271 

Main St. where Mr. Meyers has been 
located for the past 12 years will be con- 
tinued indefinitely. Mr. Meyers began busi- 
ness at 183 Main St., at that time the heart 
01 the business district, where he remained 
21 years until he moved into the present 
store. Mr, Meyers has obtained an 11 year 
lease on the property at 582 Main St., 
Which has a frontage of 146 feet and a 
depth of 60 feet. The building will be re- 
modeled and new, up-to-date fixtures in- 
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stalled. A complete line of jewelry, watches 
and diamonds will be carried. 

Representatives of retail, jobbing and 
manufacturing establishments attended the 
first monthly meeting of the Jewelers’ Group 
of the Chamber of Commerce since May, 
held on Sept. 12. Matters pertaining to the 
industry were informally discussed and the 
chairman was requested to arrange for 
speakers at future meetings with a view to 
obtaining enlightenment on such subjects as 
revenue tax, unfair advertising, repair work 
and that much abused word, “guarantee.” 
Discussion then turned to the report of the 
Harvard Research Bureau, which gave 37 
per cent. as the cost to conduct a jewelry 
business in 1920 and 43 per cent. in 1921, 
and it was the consensus of opinion that 
these figures were quite conservative as they 
did not include businesses where no record 
is kept and where the cost is really much 
higher than in businesses of record. It is 
the intention of the group to make its meet- 
ings more interesting and beneficial to the 
trade at large. It was decided to ask Al- 
fred O. Bald, secretary of the State associa- 
tion, to address the October meeting on the 
accomplishments of the Cincinnati conven- 
tion, to which he was a delegate. 

Preparatory to the holding of the annual 
meeting of the 24 Karat Club early next 
month, the executive committee met at a 
luncheon held in the Lafayette Hotel 
on Monday, Sept. 25, at 12:30 Pp. M. 
At that time the committee appointed to 
revise the constitution and by-laws of the 
club submitted its report. The committee 
comprises Ralph E. Smith, chairman; Frank 
Ehrenfried and Richard G. Petersen. The 
executive committee then considered the new 
constitution and when approved will recom- 
mend its adoption at the annual meeting. 
When the club was formed almost a year 
ago 12 directors were elected, four for three 
years, four for two and four for one. There- 
fore, four directors’ terms expire with the 
end of the present fiscal year. These are: 
George J. Kreuz, Augustus G. Striker, Ar- 
thur B. Warner and Charles F. Damm. 
When the directorate is completed by the 
election of four new members or the re- 
election of the old directors, it will meet 
to elect its officers. Arthur J. Block, presi- 
dent; Ralph E. Smith, vice-president; Al- 
fred O. Bald, secretary, and George J 
Kreuz, treasurer, are the present officers of 
the organization. 








New Enterprises. 


C. D. Prescott has opened a jewelry store 
at Melrose, Cal. 

G. M. Schuct has opened a repair shop at 
405 Iron Block, Milwaukee, Wis. 

A new jewelry store has been opened 
by Gourse’s, 38 S. Howard St., Akron, O. 








The Miller-Nevens Co. has opened a new 
jewelry and optical store at 1001 Main St., 
Lynchburg, Va. The store is on the corner 
of Main and 10th Sts. and is well lighted. 
The fixtures are of mahogany, with the 
same in the windows. Mr. Miller was with 
the firm of Buckingham & Flippin for over 
six years and previously lived in Nashville, 
Tenn. The concern will handle high grade 
merchandise. 
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Business Troubles 





G. Regas, Springfield, Mass., has assigned 
for benefit of creditors. 

A voluntary petition in bankruptcy has 
been filed by Ray W. Gumm, Hugo, Okla. 

An involuntary petition in bankruptcy has 
been filed against J. A. La Pointe, Berlin, 
N. H. 

The American Watch Repair Co., Wash- 
ington, D. C., is offering 33% cents on the 
dollar. 

Arts & Crafts Shop, 31 N. State St., Chi- 
cago, Ill., is offering creditors 25 cents on 
the dollar. 

Rauscher & Co., jewelers at Charleston, 
S. C., have filed a voluntary petition in bank- 
ruptcy listing liabilities at $3,179 and assets 
at $3,208. Attorney A. L. Hamer repre- 
sents the bankrupt. 

A voluntary petition in bankruptcy has 
been filed by Katz Bros., Oakland, Cal. The 
assets are listed as stock, $5,000, real es- 
tate, $5,000, encumbered, and the liabilities 
are $14,000 merchandise and $60,000 secured 


to banks and others. 








Connecticut Notes. 





S. O. Sizer, formerly in the stock room 
of the International Silver Co., Wallingford, 
is now traveling for the Simpson, Hall, 
Miller Co., and is visiting the trade in 
New Jersey, Long Island and Westchester 
County. 

Harry G. Young, formerly with the Archi- 
bald-Klement Co., Newark, N. J., is now 
representing Factory L. of the International 
Silver Co., Wallingford, Conn., and is show- 
ing the Wm. Roger Old Home Plate. Mr. 
Young is visiting the trade in the large 
cities through the middle west. 

The jewelry shops of J. A. Johnson and 
I, Lyman were recently endangered by a 
double-alarm fire which broke out in the 
Public Market building, which rests on 
3ank, Middle and State Sts., Bridgeport, 
Conn. The efficient work of the fire depart- 
ment saved the jewelry stores from disaster. 





Trade Gossip 





Recently, when some of General Clarence 
R. Edwards’ old “boys” decided to give their 
popular commander a token of their esteem, 
they hit upon a fountain pen as the most 
appropriate gift. A special Moore’s “Ma- 
jor” was ordered—one of those big, hand- 
some pens with extra ink capacity and par- 
ticularly strong and durable point—and made 
up by the Moore factory with a solid gold 
full mount, beautifully chased, and bearing 
a Masonic emblem with the inscription, “To 
C. R. Edwards from Y. D. Craftsmen.” A 
delegation visited the General at his Sum- 
mer home, Sept. 10, and with appro- 
priate ceremony presented the splendid pen. 
Of course, the old soldier was delighted. 








The store of M. H. Seigel, Schenectady, 
N. Y., has been moved from its former 
place of business in the Hough building to 
333 State St., the store formerly occupied 
by the Mohawk Jewelry Co. The change 
enables Mr. Seigel to carry a larger stock 
owing to the great amount of space afforded. 
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P. S.—Our big National Adver- 
tising Campaign will sell thous- 
ands of Bulova Watches. 


Get your share of this business! 
Have a complete selection of 
Bulova Watches on hand all 
the time. 




















be an Ostrich! 


HE foolish bird who hides his 


head in the sand is no more 
foolish than the jeweler who accepts 
a salesman’s statement that his 
movement is “the same as a Bulova 
movement.” 


There may be constructions that appear similar, 
but there the similarity ends. Unless the name 
BULOVA is engraved on the bridge of the 
movement it is not a finely finished, accurately 
adjusted and TRULY STANDARDIZED 
BULOVA Movement. 








The name BULOVA on the bridge of 


a Watch is a guarantee of service today 









or 25 years from today. 






J. BULOVA COMPANY 


Serving the Retail Jeweler Since 1875 


392 Fifth Avenue, at 36th Street 


New York 









September 27, 1922. 











L. Cloutier, watch repairer, is now located 
at 904 Broad St. 

Ernest Block, of the Louis Stern Co., is 
on an extended western trip going to the 
Pacific Coast. 

, G. Spooner Co. is partitioning off a 
part of its plant at 91 Sabin St. for stock 
and sales rooms. 

Frederick Mycroft was granted a marriage 
license the past week, the bride-to-be being 
Miss Mary C. Arnold. 

Frank Kelley was in New York the past 
week in the interests of the Manufacturing 
Jewelers’ Board of Trade. 

Peter Arzonyou is owner of the West- 
minster Jewelry Co. that has started in busi- 
ness at 433 Westminster St. 

Mrs. Alice M. Hudson, widow of the late 
Thomas C. Hudson, died at her home in 
Riverside on Wednesday last. 

Extensive additions to the equipment of 
the Cadoret Bros. Jewelry Store, 11, Rath- 
bun St., Woonsocket, are being made. 

J. Robert Sweet, of the Providence office 
of the National Jewelers’ Board of Trade, 
was in Boston and vicinity the past week. 

Paul C. Nicholson was elected Vice Com- 
modore of the Bristol Yacht Club at the 
annual meeting held last Tuesday evening. 

Harry T. Daniels, Jr., secretary of the 
Hope Optical Co. of this city is enjoying a 
two weeks’ vacation automobiling on Cape 
Cod. 

The Nicholson File Co. has declared a 
dividend on its capital stock payable on and 
after Oct. 2, to stockholders of record of 
Sept. 23. 

Mr. and Mrs. Samuel F. Williams and 
family have closed their home at Button- 
woods and are occupying their new home 
on Angell St., this city. 

Mr. Block, of Monroe Block & Co., is 
arranging to take a trip to Europe about 
the middle of next month and expects to be 
absent about two months. 

Mr. and Mrs. William G. Lind and chil- 
dren have closed their Summer house at 
South Dennis, Mass., and are at their home 
on Circuit Drive, Edgewood. 

Samuel M. Weinstein and Harry Wein- 
stein have filed information with the city 
clerk’s office that they are the proprietors 
of the Rialto Art Co., 49 Brownell St. 

Edward M. Wheeler, manager of the 
Providence office of the National Jewelers’ 

joard of Trade, was in Connecticut and 
New York on business the past week. 

Santo de Sisto, owner of the Star Jew- 
elry Co, 43 Sabin St. has recently taken 
Pasquale Forleo into the business which 
will be conducted under the same style. 

Charles W. Osbere and Arthur T. Shoren 
have recently opened a plant for general 
electroplating and coloring as the Universal 
Gold Process Co., at 336 Douglas Ave. 

Julius Springer has purchased of Maurice 
Millman the retail store conducted at 267 
Cranston St. as the Biltmore Jewelry Store, 
and will continue it under the same name. 

H. Anthony Dyer, a director of the Til- 
den-Thurber Corp., with his wife and 
daughter arrived home last Tuesday from a 
six months’ stay in Europe during which 
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they motored through seven different coun- 
tries. 

The business of George L. Kerr, retail 
jeweler, at Franklin, has increased to such 
an extent that he has taken an additional 
store and removed his Victrola department 
thereto. 

The retail jewelry business conducted by 
Charles G. Stevens at 362 S. Main St., this 
city, for a number of years, has been sold to 
Thomas J. Rioux, of Central Falls, who will 
continue it. 

Edgar M. Docherty, Joseph Baker, Jr., 
and Howard F. Barker were among the 
speakers at the annual banquet of the 
Washington Park Community Club last 
Monday evening. 

The Novelty Products Co. is the name of 
a new concern for the manufacture of a line 
of sterling silver novelties at 74 Clifford St., 
that has been started by Harry Dodsworth 
and Olof W. Wilson. 

Albert S. Vennerbeck, Frederick A. Bal- 
lou and James O. Otis were among the par- 
ticipants in the open golf tournament at the 
Rhode Island Country Club last Saturday, 
in which there were 101 players. 

Samuel Steinberg, for the past eight years 
with the Empire Mfg. Co., has purchased 
an interest in the Silrose Mfg. Co., Inc., 
and now is the president of that company. 
He will cover the same territory as in the 
past. 

At the 63d annual conclave of Calvary 
Commandery, No. 13, Knights Templar, on 
Tuesday evening, Adelbert E. Place was 
elected Generalissimo; Arthur I. Harvey, 
Junior Warden, and Joseph Baker, Jr., 
Recorder. 

Among the jewelry buyers reported in 
this city during the past week were the fol- 
lowing: W. Unlfelder, of Hahne & Co,, 
Inc., Newark, N. J.; Louis Wolfson, of 
Charles Wolfson, New York City; H. D. 
Stevens and Miss A. M. Fox, of Straw- 
bridge & Clothier, Philadelphia; Barnard 
Hirsch and A. G. Wilson, of Barnard 
Hirsch Co., San Francisco, Cal. 

The members of the Manufacturing Jew- 
clers’ Golf Association are all ready for the 
Fall tournament that is to be held Tuesday 
next at the grounds of the Wannamoisett 
Country Club, Rumford, in East Provi- 
dence. The returns already received by 
Clerk Abbott indicate a good number of 
contestants and the committee in charge of 
the arrangements: have several novel fea- 
tures for the entertainment at the dinner to 
follow the playing. 

Walter K. Jenks, known to many Provi- 
dence people as one of the city’s pioneer en- 
gravers, died Friday at his home, 383 
Friendship St. in his 71st year. He was a 
native of Providence and as a young man 
entered upon his life’s work about 50 years 
ago in a small establishment at the junction 
of Weybosset and Westminster Sts., on the 
site of the present Turks Head building. 
From this modest beginning he gradually 
expanded his business to the present pro- 
portions of Walter K. Jenks & Co., 268 
Westminster St., to which he‘removed when 
the old building was razed to make way 
for the present skyscraper. 

In the annual levy of assessments by the 
Board of Assessors of Cranston filed the 
past week are the following who pay a tax 
on a valuation of $10,000 or more: F. A. 
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Bloomer estate, $18,935; Arthur E. Austin, 
$19,740; Samuel F. Babbitt, $14,155; Gene- 
vieve Babington, $11,125; George N. Bab- 
ington, $25,155; Horace F. Carpenter, $58,- 
735; Eustace Crees, $16,890; John M. Dean, 
$156,435; Frederick U. Devol, $12,695; 
Abraham Dimond, $34,235; Robert H. 
Flynn, $15,450; Walter A. Griffith, $14,400; 
Walter S. Hough, $23,970; Samuel A. 
Howland, $11,320; Kenney Manufacturing 
Co., $32,000; Frederick V. Kennon, $26,- 
500; Frank Hl. Mayer, $18,720; Frank M. 
Silva, $11,700; Albert Speidel, $49,370; Ed- 
win Speidel, $15,510; Joseph Samuels, $55,- 
380; Leon Samuels, $33,400; John C. Sha- 
beck, $23,050; B. H. Willey, $26,195. 

The Rhode Island School of Design 
opened its 45th year Monday morning when 
day classes were resumed, following the 
Summer vacation. Saturday classes will 
open next Saturday and evening classes, 
which meet three evenings a week, will be- 
gin Oct. 2. Students for the evening classes 
will register the first three days of the 
week. Registration for the day classes the 
past week indicates a record enrollment of 
pupils, regarded as significant of the appeal 
the courses at the school make to the peo- 
ple of Providence who are eager to fit 
themselves for skilled work in Rhode 
Island’s industries. This is_ particularly 
pertinent as regards the manufacturing jew- 
elry industry as the School has one of the 
finest and best equipped jewelry and silver- 
smithing departments in the world which is 
fostered and assisted by the New England 
Manufacturing Jewelers’ and Silversmiths’ 
Association, as well as by individual manu- 
facturing jewelry concerns of this city and 
the Attleboros. In the free vocational 
classes offered by the State, but given at 
the School, the three courses for jewelry 
apprentices on Saturdays in jewelry design. 
tool making and engraving will be continued 
and a new one in stone setting will be 
added. In the regular Saturday class a new 
course in jewelry for teachers will be of- 
fered. Augustus F. Rose, who has been 
director of the jewelry department for sev- 
eral years, will continue as head. 
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Dr. Ewing Adams and Dr. H. R. Pitz, 
for five years in charge of eye examinations 
in the optical division of the Square Deal 
Miller jewelry stores in Detroit, have start- 
ed in business for thmselves. They have 
opened a place of business in the Fine Arts 
building at 58 Adams Ave. W. Their plans 
call for liberal use of newspaper advertising 
space for the ensuing year at least. 

Arthur Kennedy, 18, who was sentenced 
to the Macomb county jail for breaking 
into the jewelry stores of the Larne Jewel- 
ry Co. and the Schunke Co. at Mt. Clem- 
ens, led an effort at a jail delivery last 
week. The plot was discovered in time, 
and Kennedy and other ringleaders were 
placed in solitary confinement. Three pris- 
oners, armed with clubs, were awaiting the 
passing of a guard in their corridor, plan- 
ing to strike him down and then rush out. 
Their plans were discovered in time to save 
the guard a severe beating, however. 








Map neem nn 








rae ANE Re ARI Abeta i te 






otto MRA 





















































a 


















ew 


nn 


A 


THE JEWELERS’ CIRCULAR 














UO um 





a return to the formal dinner in the Home. 


GORHAM 


36 
DINNER SERVICES 


A reaction in our social life points to less public entertaining, and 


Thus the beautiful 


and varied lines of Gorham Dinner Services are of added interest 
and importance. 


1. 
2. 


17. 


AGANTHUS. Flat Chasing. Very complete line. 
Apam. Matches Adam Flat Silver. Applied 
ornament. 


CHATHAM. Matches 
Queen Anne style. 

CHIPPENDALE. A 
pattern. 

FE-pGEworTtTH. New line to accompany 
beautiful new Edgeworth Flat Ware. 

Essex. Matches Essex Flat Silver. 
in feeling. 

Etruscan. Greek fret motif. 
famous Etruscan Flat Ware. 

FarrFAx. Simple but very distinctive form. 
Matches the popular Fairfax Flat Silver. 

FLorENTINE. High relief chasing. A De 
Luxe Line, 

JAPANESE HAMMERED. An unusual and at- 
tractive pattern with piercing. 

KinG Apert. Has the characteristic, simple 
beading of King Albert Flat Ware. 

Lenox. Louis XIV in character. 
Lenex Flat Silver. 

LivinGston PLatn. Matches the well known 
Livingston Flat Ware. 

Livincston CHaAsep B. 
beautifully chased. 

Louis XVI. Pierced Patterns, with garlands 
and shields. 

MAINTENON. Louis XVI. Remarkable ex- 
ample of high quality and low price. 
Marne. French design. Hammered 

chased border. 


Chatham Flat Ware. 
Georgian design, pierced 
the 
Gothic 


Matches 


Matches 


and 


The same ware only 


27. 
28, 
29, 


30. 


, 


Ji. 


32. 
33. 
34. 
35. 
36. 


PemBroke, Early American Colonial Silver- 
smithing. 

Pie Crust. Characteristic of the Chippendale 
period of furnishing. 

PLymoutnH. Simp!e Colonial design. Matches 
Plymouth Flat Ware. 

PorTsMOUTH PLatn. Pre-Revolutionary de- 
sign. Matches Flat Silver. 

PortsMouTH CHASED, The same with light 
chasing. 

PortsMouTH HEAvy CHASED, 
only with heavy chasing. 
RENAISSANCE. English in form with early 
Italian decoration. 
SHERATON. Graceful 
surface. 

SHERATON, 
SHEARTON. 
leaves. 
StrRAND. Simple in character, with piercing 
and thread border. (Short Line.) 

VictTorIAN. Early 19th ‘Century. 
Victorian Flat Ware. 

Line 26. Simple design with laurel border. 

Line 64. Colonial in character, unorna- 
mented. 

Line 77, 
severe. 
Line 641. 
graving. 
Line 79. Georgian in 
ings, unornamented. 

Line 1822-m. French in 
heavily chased. 

LINE 0433. New for 1922. 


The same 


Sheraton form, plain 


The same with vertical flutings. 
The same with flutings and 


Matches 


Georgian in character, but more 
Colonial form with delicate en- 
flut- 


feeling with 


character, very 


Some of the foregoing lines accompany particular patterns of Flat Ware, 
which have become firmly entrenched in the best American social usage. 


Others harmonize the furnishings of famous periods of art. 
new for 1922, others are established favorites. 


Some lines are 
All are standard lines kept 


in stock. Extensive as these lines are, they do not include numerous elegant 
special services on view at the New York Establishment of the Gorham 
Interests at 386 Fifth Avenue. 
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Gems Produced | HE preliminary 
summary of Min- 
and Imported 
: eral Resources of the 
in 1921 


United States has now 
been completed and this will soon be fol- 
lowed by the advance reports which will 
make up the two volumes to be issued by 
the United States Geological Survey. 
Among those reports will be the one on the 
production of precious stones for the year 
which we hope to publish in full in THE 
JEWELERS’ CIRCULAR through the courtesy 
of the Survey, as soon as issued and prior 
to its issuance as a regular part of “Mineral 
Resources.” The preliminary summary, 
however, gives some of the statistics that will 
be contained in this report, both as to the 
production of American gems and the value 
of our imports and exports of gems. These 
show generally that the amount of Ameri- 
can gems mined in the fiscal year of 1921 
are double the amount mined in 1920, which 
was the best year reported since 1916, They 
also show a distinct drop in the amount of 
diamonds and pearls imported since 1919. 

As far as our native gems are concerned, 
the production in 1921 amounted to $518,280 
as compared with $265,205 in 1920, $111,763 
in 1919, $106,523 in 1918, $131,012 in 1917 
and $217,793 in 1916. The bulk of the pro- 
duction of the fiscal year of 1921 was in 
the corundum gems (principally sapphires) 
the value of these stones being given as 
$482,745 and the next largest production is 
reported in the quartz gems amounting to 
$11,114. Other gems produced in quantity 
were copper ore gems, $8775; turquoise, 
$6,272: Beryl gems, $1,099; tourmaline, 
$1,450; garnet, $606; varicite, $560; and jet 
$460. Small productions of chlorastrolite, 
feldspar, fossil coral, opal, rhodenhite, and 
obsidian, are also recorded while the total 
of the unclassified gems is given as $4,055. 

The value of the gems imported into the 
country since 1917 are given in a special 
table which shows a steady drop in the im- 
portation of diamonds and precious stones 
from $91,958,830 in 1919 to $66,110,742 in 
1920, and to $32,032,836 in 1921, while the 
importations of pearls decreased from 
$11,008,973 in 1919 to $7,879,384 in 1920 and 
to $4,492,063 in 1921. These figures, it will 
be understood, take the importations only up 
to June 30, 1921, the fiscal year of 1921, 
showing about the low point in our importa- 
tions since the war. The detail figures 
given in the table are as follows: 
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fear in certain quarters that the Federal 
Trade Commission might interfere with 
merchants in carrying out legitimate busi- 
ness policies. That such fear was not confined 
to the jewelry trade was shown by a recent 
answer given by the editor of Printers’ Ink 
to a subscriber in which it was explained 
that the Federal Trade Commission was 
charged with the general duty of preventing 
unfair methods in competition though not 
empowered to restrain unfair competition it- 
self. The limit of its power is the issuance of a 
formal order to cease and desist from cer- 
tain practices which, if not obeyed, will re- 
sult in the commission taking the matter 
before the Federal Court and secure enforce- 
ment from that body. 

Printers’ Ink gives an interesting list of 
the practices which have already been con- 
demned by the Federal Trade Commission 
as representing unfair methods in competi- 
tion. A list in the Congressional Directory 
is as follows: 


Misbranding of fabrics or other commodities 
respecting the materials or ingredients of which 
they are composed, their quality, origin or 
source. 

Adulteration of commodities, misrepresenting 
them as pure, or selling them under such names 
and circumstances that the purchaser would be 
misled into believing them pure. 

Bribery of buyers or other employes of cus- 
tomers or induce continuation of patronage. 

The payment of bonuses by manufacturers to 
salesmen of jobbers and retailers to secure their 
special service in selling their goods, and mak- 
ing unduly large contributions of money to asso- 
ciations of. customers. 

Procuring breach of competitors’ contracts for 
the sale of products by misrepresentation or other 
means. 

Procuring the business or trade secrets of 
competitors by espionage, by bribing their em- 
ployes, or by similar means. 

Inducing employes of competitors to violate 
their contracts or enticing away employes. of 
competitors in such numbers or under such cir- 
cumstances as to hamper or embarrass them in 
business. 

Mak’ng false or disparaging statements concern- 
ing competitors’ products, their business, finan- 
cial credit, ete, 

The use of false or misleading advertisements. 

Making vague and indefinite threats of patent 
infringement suits against the trade generally, 
the threats being couched in_ such general 
language as not to convey a clear idea of the 
rights alleged to be infringed, but nevertheless 
causing uneasiness and fear in the trade. 

Widespread threats to the trade of suits for 
patent infringement arising from the sale of al- 
leged infringing products of competitors, such 
threats nct being made in good faith but for the 
purpose of intimidating the trade. 

False claims to patents, or misrepresenting the 
scope of patents. 








VALUE OF DIAMONDS AND OTHER PRECIOUS STONES IMPORTED AND ENTERED FOR 


CONSUMPTION IN THE 


Diamonds 


UNITED STATES, 1917-1921 








a _-— —_ - — — Other Total 
Dust and Rough or Cut but stones not excluding 

Year Glazier’s bort uncut not set set pearls Pearls 
|) Se or a $1,098,102 $ 349,746 $13,092,855 $18,421,838 $1,883,810 $34,846,351 $ 4,947,509 
Ds. 86 5200 weber 718,397 475,870 12,636,024 7.734,150 1,102,398 22,666,839 765,929 
Pee isciassesaers 984,381 1,420,442 20,306,758 64,085,610 5,161,639 91,958,830 ] 1,008,973 
TICE 060 60 4arewes 1,527,753 3,387,488 10.526,125 45,240,013 5,419,363 66,100.742 7,879,384 
| te ee ie 435,872 466,345 2,207,365 26,144,323 2,778,931 32,032,836 4,492,063 

ECENT refer- Intimidation for the purpose of accomplishing 


The Work of the R 
Federal Trade 
Commission 


ences in these 
columns to the claim 
of the Federal Trade 
Commission on matters réferring to unfair 
competition have elicited a number of in- 
quiries from our subscribers as to the pow- 
ers and duties of this body which would 
seem to indicate that there is unnecessary 


enforced dealing by falsely charging disloyalty 
to the Government. 

Tampering with and misadjusting the machines 
sold by competitors for the purpose of discredit- 
ing them with purchasers. 

Trade hoyeotts or combinations of traders to 
prevent certain wholesale or retail dealers or 
certain classes of such dealers from procuring 
goods. 

Passing off products or business of one manu- 
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LATINUM 
EDDING 


RINGS 


Popular Designs 


Light and Medium Weight 


Let us fill your orders 








We are special distributors of 
Arch Crown Mountings 








Cross & Beguelin 


Established 1863 
Entire Third Floor 


21-23 Maiden Lane 


New York City 
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facturer for those of another by imitation of 
products, dress of goods, or by simulation of 
advertising or of corporate or trade names, 

Unauthorized appropriation of the results of a 
competitor’s ingenuity, labor and expense, thereby 
avoiding costs otherwise necessarily involved in 
production. 

Preventing competitors from procuring adver- 
tising space in newspapers or periodicals by mis- 
representing their standing or other misrepre- 
sentation calculated to prejudice advertising 
mediums against them. 

Misrepresentation in the sale of stock of cor. 
porations, 

Selling rebuilt machines of various descrip. 
tions, rebuilt automobile tires, and old motion- 
picture films slightly changed as and for new 
products. 

Harassing competitors by fake requests for 
estimates on bills of goods, for catalogs, etc. 

Giving away of goods in large quantities to 
hamper and embarrass small competitors, and 
selling goods at cost to accomplish the same 
purpose. 

Sales of goods at cost, coupled with statements 
misleading the public into the belief that they 
are sold at a profit. 

Bidding up the prices of raw materials to a 
point where the business is unprofitable for the 
purpose of driving out financially weaker com- 
petitors. 

Loaning, selling at cost, or leasing for a nom- 
inal consideration pump and _ tank outfits to 
dealers on condition that they be used only for 
the distribution of the products of the particular 
manufacturer. Loans and leases of other equip- 
ment under similar conditions. 

The use by monopolistic concerns of concealed 
subsidiaries for carrying on their business, such 
concerns being held out as not connected with 
the controlling company. 

International appropriation or converting to 
one’s own use of raw materials of competitors 
by diverting shipments. 

Giving or offering to give premiums of un- 
equal value, the particular premiums received to 
be determined by lot or chance, thus in effect 
setting up a lottery. 

Any and all schemes for compelling whole- 
salers and retailers to maintain resale prices on 
products fixed by the manufacturer. 

Combinations of competitors to enhance prices, 
maintain prices, bring about substantial uni- 
formity in prices, or to divide territory or 
business, 


Any one can make a complaint to the 
Federal Trade Commission in the most in- 
formal way. If an apparently clear case 
is made out by the complainant the matter 
is turned over to an examiner for investi- 
gation. If the facts are found to be correct 
the complaint goes before a board of review 
consisting of two lawyers and a layman 
who make an investigation as to whether 
or not a formal complaint should be issued. 
The case is then studied by one of the com- 
missioners to whom it has been assigned and 
who makes his recommendation to the full 
commission. Whether formal complaint is 
to be filed is decided on by a vote of the 
commission after discussion. The formal 
complaint is in the name of the commission 
and not of the individual who took the 
matter up with them. 

The prime requisites on which a complaint 
must be passed are, (1) that the practices 
complained of involve interstate commerce; 
(2) that the methods at issue are actually 
unfair; (3) that there is actually competi- 
tion between parties; and (4) that the 
harm done is of sufficient importance to 
concern the public generally. 








Raymond L. Wilson has left the services 
of the Pennsylvania Railroad at Terre 
Haute, Ind., where he was employed for 
eight years as interchange clerk, to accept 
a position as sales manager with the Spritz 
Jewelry Store. 
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M. Harris, auctioneer of this city, is con- 
ducting an auction sale for H. W. Bowser, 
a jeweler of Goshen, Ind. 

After spending several months abroad, 
Mever Goodfriend, of Goodfriend Bros., 542 
Fifth Ave., returned to this country last 
week on the steamship Berengaria. 

jerome Danziger, of S. Danziger & Son, 
65 Nassau St., sailed for Europe last week 
on the Majestic and expects to remain in 
the European diamond markets for several 
months. 

Lee Reichman, of Reichman Bros., dia- 
mond importers, 170 Broadway, and vice- 
chairman of the Jewelers Vigilance Com- 
mittee, sailed for Europe yesterday (Tues- 
day) on the Mauretania. 

Charles T. Dougherty, of the Charles T. 
Dougherty Co., 7 W. 45th St. returned to 
this country recently on the steamship Ma- 
jestic, after spending a month abroad visit- 
ing the European pearl markets. 

A charter of incorporation was filed at 
\lbany, N. Y., last week, by the Bay Ridge 
Polishing & Plating Co., Brooklyn. The 
capital is $10,000 and the incorporators are 
P. Larkin, T. Collins and C. Lynn. 

Lee Bach, diamond importer, 527 Fifth 
\ve., returned to this country last week on 
the steamship Berengaria. Mr. Bach was 
abroad for two months, during which time 
he made extensive purchases for his con- 
cern. 

Ives L. Lake, general’ sales manager of 
the Waltham Watch Co., is still in the west 
in the interest of his concern and at present 
is at the Chicago office. He will not re- 
turn to New York until some time next 
month. 

Jonas Koch, 37 Maiden Lane, New York, 
president of the New York Wholesale 
Jewelers’ Association, has been taking a 
much needed rest first in the Adirondacks 
and then in the White Mountains of New 
Hampshire. 

Milton Hackes, formerly known to the 

New York jewelry trade through his con- 
nection with the old Jewelers’ Weekly and 
later as Washington correspondent for THE 
JEweLers’ Circuar, is now in the real estate 
business associated with Fred’k. Fox & Co., 
793 Broadway, and at Madison Ave. and 
41st St. 
Herman Feingold is announcing to the 
jewelry trade that on Sept. 8 he opened a 
loan department in conjunction with his 
business at 1386 Broadway, where he deals 
in diamonds, jewelry and precious stones. 
In his new venture Mr. Feingold will make 
loans on diamonds, jewelry and personal 
property. 

Friends of William Bardel, a former 
manufacturing jeweler, and for many years 
vice-president of the old Jewelers’ League 
and who was in the American Consular 
Service for 20 years, have received word 
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that he is engaged in business in New York 
as a member of the corporation of Sevilla 
& Bardel, manufacturers’ representatives for 
export in South America. Mr. Bardel will 
make his headquarters at the New York 
office of the concern at 15 Moore St. while 
his associate will have charge of the office in 
Suenos Ayres, 

A five-story fireproof structure located at 
11-15 Union Square and owned for over 40 
years by Tiffany & Co., jewelers, was sold 
last Thursday to Frederick Brown, a real 
estate operator. The building was con- 
structed by Tiffany & Co. over 40 years ago 
at a cost of over $300,000, upon land leased 
from the Van Buren estate. Tiffany & Co. 
occupied the building as its retail establish- 
ment for many.years, when this section of 
the city was the exclusive retail shopping 
district. Albert B. Ashforth, Inc., nego- 
tiated the sale of the building. 

Following an automobile chase on Mon- 
day, Sept. 18, during which several shots 
were exchanged, the local police arrested 
four men suspected of being members of 
the gang which on June 12 held up and 
robbed Israel Auster, retail jeweler, at 1449 
First Ave., this city. The day following 
their arrest, Mr. Auster visited the police 
station, but was unable to identify any of 
the quartet as the men who took part in the 
robbery at his store. The men, however, 
have been held on a charge of holding up a 
poultry dealer several days ago. The rob- 
bery at the Auster store was committed 
while the proprietor and the clerk were in 
the establishment and only a few minutes 
after the place had been opened on Monday 
morning, June 12. The bandits, after tying 
them with picture wire, stole jewelry and 
diamonds worth approximately $10,000. 
None of the jewelry was insured. 

I. J. Roe, a well known diamond im- 
porter at 14 Maiden Lane, had a most un- 
fortunate surprise awaiting him when he and 
his wife arrived Wednesday from Europe 
on the Berengaria. When met at the dock 
by his daughter, Mr. Roe learned for the 
first time that his residence at 310 W. 98th 
St.. had been completely gutted by a fire 
which broke out there at midnight, Sept. 
14. The fire which was believed to have 
been due to a short circuit in the electrical 
wires, destroyed a great part of the build- 
ing and contents and his daughter and son-in- 
law, Mr. and Mrs. Mayers, who were prepar- 
ing the house for his arrival, barely escaped 
with their lives. Mr. and Mrs. Roe had to 
find temporary quarters and are now stopping 
at the Hotel Hamilton. Mr. Roe went to 
Europe on a combined trip for business and 
for his health, having been forced to take 
the waters at Carlsbad. He said he found 
conditions in the diamond market unsually 
strong and fine goods not only high priced 
but very scarce. 





An involuntary petition in bankruptcy 
was filed in the United States District 
Court, this city, last Thursday, against 
Nathan Tumarkin, trading as the Cutaway 
Importing Co., dealer in diamonds, watches 
and jewelry, 9 Eldridge St. The creditors 
who filed the petition include I. Levinson & 
Co., who hold a claim for $450; Magaliff & 
Rabinowitz for $305, and Abraham I. Stern 
for $65. According to the petition, the al- 
leged bankrupt has assets estimated to be 
worth about $5,000 and liabilities approxi- 
mated at $12,000. The petition charges that 
the alleged bankrupt, while insolvent, removed 
concealed and transferred stock said to be 
worth approximately $10,000 with intent to 
hinder, delay and defraud creditors. It is 
also claimed that the alleged bankrupt made 
preferential payments amounting to about 
$1,000. The petition further states that on 
Sept. 8, the alleged bankrupt was taken sud- 
denly ill and removed to a local hospital, 
and immediately after his removal his wife 
took possession of the business. It is fur- 
ther charged that the alleged bankrupt’s 
wife removed property valued at approxi- 
mately $5,000 with intent to conceal same 
from the creditors. 

The regular meeting of the Good and 
Welfare Committee of the National Jewelers 
Board of Trade was held Wednesday morn- 
ing at the rooms of the Board, Chairman 
P. J. Coffy presiding. Many matters were 
acted on including various complaints of 
violation of the stamping law and reports 
were submitted as to the various proceed- 
ings now under way. Owing to the number 
of complaints received, the committee again 
decided to emphasize the fact that it is im- 
possible to answer hypothetical questions in 
regard to the stamping law or to give rul- 
ings or opinions based on the same. The 
committee can only act on specific cases sub- 
mitted to them where the marks are actually 
shown on the merchandise that the members 
can have the opportunity of examining, Also 
they decided to again call to the attention 
of the trade that they cannot act on com- 
plaints or proceed in investigation of viola- 
tions, unless the evidence accompanies the 
complaint, together with an assay showing 
the actual quality of the goods. It was also 
brought out at this meeting that the cost of 
assay of white gold made by the United 
States Assay office would be higher than the 
cost of assay of yellow gold, owing to the 
difference in the methods that had to be em- 
ployed. 

A regular monthly meeting of the Jewel- 
ers’ 24-Karat Club was held last Wednes- 
day at the organization’s headquarters, 15 
Maiden Lane. At the meeting, which was 
presided over by President H. P. Dickinson, 
the members decided to hold their annual 





(Continued on page 109) 
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JOHN W. SHERWOOD 
President 


OSCAR M. GAMMON 
Vice-President 


SOLIDARITY: “The Case That Courts 


Mr. Retailer 


Discriminating jewelers have featured Solidarity 


Gold Cases for OVER THIRTY YEARS— 
Could any higher tribute be paid our product? 


Comparison” 


Representative Watch Jobbers 
are Solidarity Jobbers 


SOLIDARITY WATCH CASE CO. ¥ci:t@xiae* 
15 Maiden Lane, New York 


(ESTABLISHED OVER GEORGE SALZGEBER 
THIRTY YEARS) Asst. Secretary-Treasurer 
































ONE HUNDRED YEARS OF 
COMMERCIAL BANKING 


THE 


We solicit accounts of 
Jewelers and Affiliated 
Trades with a_ full 
knowledge of its re- 
quirements created by 
an experience and serv- 


ice not equalled by 
other banking _ institu- 
tions. 





Main Office: 149 Broadway, New York City 


Branches: Battery to the Bronx 
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PICCADILLY 
MESH BAGS 


are a distinctive creation, 
the vanity box, which is 
skillfully concealed in the 
frame, being an exclusive 





feature. PICCADILLY 
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banquet on Saturday night, Jan. 20, 1923. 
Irving M. Schuster and Irving Goldsmith 
were clected members of the organization to 
fill the vacancies caused by the death of Au- 
gustus K. Sloan and John P. Renner. 

William G. Drosten, treasurer of the F. 
W. Drosten Co., St. Louis, Mo., is in New 
York on a business trip and while here is 
stopping at the Hotel McAlpin. 

The business of Batchker & Co., jewelers, 
this city, was incorporated last week at Al- 
bany, N. Y., with a capital of $10,000. The 
incorporators are B. and J. L. Batchker. 

A recent arrival from abroad was Julius 
Raunheim, 527 Fifth Ave. After spending 
three months abroad visiting the diamond 
markets, he returned to this country on the 
Olympic. 

It was announced last week that the busi- 
ness of Jacobs & Feldhuhn, jobbers in dia- 
monds, watches and jewelry, will move on 
or about Oct. 1 from 71 E. Broadway to 41 
Maiden Lane. 

According to an announcement made last 
week, Harry Wilks, formerly a clerk at the 
Star Loan Office, 453 Sixth Ave., has sev- 
ered his connection with that concern to 
take up the study of chemistry. 

Ek. T. Carrington, New York sales agent 
for Carrington & Co., manufacturing jewel- 
ers, Newark, N. J., has returned to business 


time he underwent an operation. Mr. Car- 
rington will call on his trade again in the 
course of a few days. 

It was announced last week that Harry 
Smolin, dealer in precious stones, 12 John 
St., was married recently to Miss Rose Pul- 
vers, who was employed by Rudolph Ob- 
latt. Following the ceremony, the couple 
left for a trip to the Catskill Mountains and 
expect to remain about 10 days. 

Ernest E. Muller, jeweler and optometrist 
at 17 E. Main St., Malone, N. Y., is in this 
city on a Fall buying trip for two weeks 
and while here is making his headquarters 
at the Broadway Central Hotel. Mr. Muller 
was among the callers at the offices of THE 
Jeweters’ CircuLar during the past week. 

Platinum has undergone no change in 
price during the past two weeks and on 
Monday afternoon the soft metal was quoted 
at $118 an ounce. The quotation on plati- 
lum containing five per cent iridium was 
still $126 an ounce, while that composed of 
10 per cent iridium was going at $134 an 
ounce, 

Morse Bros., manufacturers of diamond 
mountings and importers of diamonds, 11 
John St. announced last week that they 
have engaged M. Diamond to represent them 
on the Pacific Coast. Mr. Diamond is well 
acquainted in the jewelry trade, having been 
employed for several years with I. Acker- 
man, 12 John St. 

Joseph Wasserstrom, of Tancer & Was- 
‘erstrom, importers and cutters of diamonds, 
8/ Nassau St., sailed for the European dia- 
mond markets yesterday (Tuesday) on the 
Steamship Mauretania. While abroad, Mr. 
‘Vasserstrom, who is accompanied by Mrs. 
Wasserstrom, will visit Antwerp, Amster- 
dam and London. 
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William Loeb, a dealer in diamonds and 
jewelry, at 7 W. 45th St., is receiving the 
condolences of his friends over the death 
of his wife, who died recently at the Moun- 
tainside Hospital, Glen Ridge, N. J. Death 
was due to cerebral hemorrhage. Shortly 
following the death of Mrs. Loeb, the body 
was sent to Savannah, Ga., where it was laid 
at rest last Wednesday. Mrs. Loeb was 
born in Savannah, Ga., and was 28 years 
old at the time of her death. 

Harry Glazier, diamond dealer, 68 Bow- 
ery, this city, narrowly escaped death by 
drowning last Saturday when a boat in 
which he was fishing foundered in the heavy 
seas off Rockaway Point. Mr. Glazier with 
two other men went out in a fishing boat 
Saturday and were off Rockaway Point 
when the water suddenly became rough and 
engine trouble developed. The boat was 
finally swamped with water and two occu- 
pants were drowned. After clinging to the 
hull of the boat for four hours, Mr. Glazier 
was picked up by a passing fisherman. Mr. 
Glazier was taken to Sheepheads Bay where 
he reported the accident. 

The New York estate of Edward S. 
Smith, diamond merchant at 14 Maiden 
Lane, who lived at Montclair, N. J., and 
died Dec. 9 last, has been appraised at $47,- 
519, of which $13,905 is the inventory of his 
stock and $33,553 is his invested capital. 
He left a total estate of $54,548, and gave a 
life income in all to his wife, Arabella G. 
Smith. Upon her death the principal goes 
to two daughters, a niece, and Mrs. Ella M. 
Marshall, of Montclair. The appraiser’s re- 
port gives the proceeds of the business for 
the three years before Mr. Smith’s death as 
follows: 1919, gross profits, $41,126, and 
net, $16,029; 1920, gross $35,978, net $10,299, 
and 1921, gross profit, $11,337 and loss $15,- 
S77. 

David L. Gluck, dealer in pearls, 65 
Nassau St., is receiving the congratulations 
of his many friends in the trade upon the 
celebration last Sunday of his 70th birth- 
day. Mr. Gluck, or “Uncle Dave,” as he is 
more familiarly known to his host of 
friends, was surrounded by relatives and a 
few of his close friends at a celebration 
last Sunday at his home, 246 West End 
Ave. A dinner was served and “Uncle 
Dave” received the congratulations of the 
many friends who called at his home during 
the day. He was born in Hartford, Conn., 
on Sept. 24, 1852. He remained in his native 
city until July 1, 1855, when his family 
moved to this city. In 1923 Mr. Gluck will 
celebrate his 50th year in the trade. 

Last Wednesday, FE. van Kollem, S. Pop- 
pelsdorf, E. vanden Bergh and M. Cohn, 
all diamond cutters, celebrated their 25th 
year as employes of S. L. Van Wezel, 2 
John St., this city. In commemoration of 
the event, the men were given a pleasant 
surprise and shortly before luncheon time on 
Wednesday, the members of the firm ordered 
all work stopped in their shop and called the 
workmen together. After an appropriate 
speech, J. S. Van Wezel presented each of 
the four men with a handsome gold. watch 
suitably inscribed to commemorate the event. 
About two years ago, seven other workmen 
in the employ of the Van Wezel concern for 
25 years, were the recipients of similar 
tokens. The firm as well as its workmen 
feel proud of the splendid relations exisiting 
between them. 
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Gustav Mahler, a retail jeweler, 702 
Columbus Ave., this city, was the victim re- 
cently of a clever swindler who called at 
his store and after selecting a diamond ring, 
paid for it with a fraudulent check. The 
swindler made his first appearance at the 
store on Sept. 14 and asked to be shown 
some 32nd degree Masonic charms. As the 
jeweler had none in stock to suit his “cus- 
tomer,” he directed the man to go to a con- 
cern on Maiden Lane making this sort of 
jewelry. This the man did, and after look- 
ing over several charms at the Maiden Lane 
establishment asked that some be laid aside. 
Several days later, the stranger called at 
Mr. Mahler’s store and stated that he had 
purchased a charm and at the same time in- 
formed the jeweler that he wanted to buy 
a diamond ring. The jeweler showed him 
several rings and he finally selected one cost- 
ing $65. When it came to paying for the 
ring, the man stated that he had no cash and 
asked the jeweler if he would accept a check. 
Mr. Mahler was reluctant about taking a 
check from a stranger but finally agreed. 
A check drawn on the Harriman National 
Bank for $70 was given. The stranger re- 
ceived the ring and $5 in change. The check 
bore the name of “C. G. Cramer” and sev- 
eral days after the transaction, was returned 
from the bank marked “no good.” The 
stranger is described as being about 6 feet 1 
inch tall, weighing about 170 pounds and 
as about 55 years old. He is apparently of 
American birth and has light gray hair. 
The trade is cautioned to be on the lookout 
for this tan and should he appear the 
jeweler should notify Mr. Mahler. 

THE JEWELERS’ CIRCULAR received infor- 
mation several days ago that a notorious 
swindler who on many different occasions 
has preyed on the jewelry trade in this city 
and who was arrested several years ago, has 
heen released from prison. Although this 
man may not operate again in the trade, 
jewelers are warned to be on the lookout. 
This man’s method of operation is to repre- 
sent himself as the head of some large out- 
of-town department store. He _ invariably 
visits some concern outside of the jewelry 
trade and orders a bill of goods and after 
placing his order, requests that the articles 
be shipped direct to the concern which he 
claims to represent. He then becomes in- 
timate with the man from whom he orders 
the goods and informs him that he is in 
the market for a diamond ring or some 
article of jewelry either for himself or for 
some relative and requests the name of a 
reliable jeweler. Thé supposed department 
store head is usually referred to a personal 
friend and the jeweler is notified that a 
“customer” is on the way to his store. The 
supposed department store man _ arrives 
shortly after the telephone call and usually 
looks over some jewelry and after making 
a selection invariably talks the jeweler into 
letting him have the article on the strength 
of his acquaintance with the jeweler’s friend 
or makes some other deal whereby he gets 
the jewelry without paying any money or 
by placing a small deposit. Later the man 
is found to be an impostor. This man is 
described as being about 44 years old, stand- 
ing 5 feet 534 inches in height and weigh- 
ing probably 143 pounds. He has dark 
chestnut curly hair, light hazel colored eyes 
and a sallow complexion. This man is 
also a smooth and convincing talker. 
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Over 500,000 Copies Yearly 


Massed figures are impressive, instructive and convincing. 


To illustrate: 





The Jewelers’ Circular has a total distribution of over 500,000 copies a 
year. Thesix monthly jewelry journals published throughout the country 
have a combined distribution of less than 400,000 yearly. This means 
one paper distributes over 100,000 more copies than all of the other six 
added together. And the circulation of The Jewelers’ Circular is guaran- 
teed on all contracts—not merely claimed. 












The Jewelers’ Circular Rate’ 


$7.00 per page, per thousand copies 
guaranteed circulation 























Continue the comparison: 


Advertising space in every issue of Tae Jewelers’ Circular costs less than 
the same amount of space used in every issue ofall six other papers. Not 
only does it cost less in dollars and cents, 
but it also gives the equivalent of a bonus 
of 25% more distribution—that is, over 


100,000 extra copies. 











Seven Reasons for 
Jewelers’ Circular 


Supremacy nearly 50% more houses advertise in The 


1st —Lowest Advertising Rate Jewelers’ Circular than in any other 
per thousand circulation 


Naturally, under such conditions as these, 


medium. 
2nd—Largest Circulation 
paves’ UNO copies Could anything else be expected? 
a week 
3rd—Highest Quality Circulation 
all paid—at the highest 
subscription price 
. *The minimum advertising rate of $7.00 , per thousand 
4th —Greatest Purchasing Power circulation is based on page space ‘ede pong in the 


practically all the rated year. A somewhat higher price, but adjusted to the exceptionally 
dealers of the country low yearly rate, prevails for smaller space and for pages run for 


a shorter period. 
sth —Most Thoroughly Read = 


all the news—and first 
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6th —Real Dealer Influence 


because of commandin — ° 
trade position . 43% more individual advertisers and nearly 3 


times as many pages of advertising appear each 


7th eee Prestige of Over . year in The Jewelers’ Circular than in any 
alf-Century of Service other jewelry journal. 
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J. A. Pryor is on a trip through the mid- 
dle west in the interest of the B. M. Shan- 
ley, Jr., Co., manufacturing jewelers at 13 
Governor St. 

Thomas H. Batchellor has left for a trip 
through the middle west in the interest of 
Allsopp & Son, Inc., manufacturing jewelers 
at 475 Washington St. 

Harry B. Rogers, the middle western rep- 
resentative for Kohn & Co., is tinishing his 
10 weeks’ trip over his territory and re- 
ports a decided improvement in business 
among the retail jewelers. 

The Newark Smelting & Refining Co. is 
the trade name which has been filed for the 
alloys, gold and solders business conducted 
at 21 Elm St., this city, by Ephraim Bursik, 
397 Hillside Ave., Nutley. 

C. J. Bioren, of Bioren Bros., manufac- 
turing jewelers at 475 Washington St., re- 
turned last week from a trip through the 
New England States, and this week leaves 
on a trip which includes visits to the trade 
in Philadelphia, Baltimore and Washington. 

I, H. Felger, of F. & F. Felger, manu- 
facturing jewelers at 46 Marshall St., is 
visiting the trade in parts of the middle west 
for his concern. William Pflueger is cover- 
ing the northern section of the middle west 
for the same concern. F. C. D. Bonnor is 
calling on the trade in Philadelphia, Balti- 
more, Washington and the south. 

The North Jersey Association of Credit 
Men at its September meeting held in the 
Down Town Club here, passed a resolution 
commending measures “tending toward the 
correction of abuses at present prevalent in 
bankruptcty courts.” A letter sent by a 
legal firm to Governor Edwards, calling at- 
tention to the weaknesses of the bankruptcy 
act was read. Under the present law, it 
was held, too much of the bankrupt’s assets 
are dissipated. : 

Thomas H. Batchellor, salesman for All- 
sopp & Son, Inc., manufacturing jewelers at 
475 Washington St., is receiving the con- 
gratulations of his friends, following his 
rescue from a motorboat whose engine had 
gone dead in Long Island Sound. Mr. 
Batchellor was for four days without food 
at the mercy of the wind and waves until 
rescued by United States Coast Guards. 
Mr. Batchellor left Springfield, Mass., in 
his motorboat for his home at 119 W. Ful- 
ton St.. Long Beach, L. I. After he reached 
Long Island Sound his engine went dead 15 
miles from shore. A cold rain beat down 
upon him. His engine pit was full of water 
and he had no food. He watched eagerly 
for passing ships. Finally he sighted a 
United States Coast Guard cutter. For 15 
minutes he signaled frantically. His signals 
were seen and the Coast Guards came to 
his rescue. As they stepped aboard, he col- 
lapsed. 

The National Athletic Union Track and 
Field Championship Contest recently run off 
in Newark under the auspices of the Newark 
Athletic Association, according to competent 
critics, was the largest and most successful 
affair of its kind ever held in the United 
States. There were 50,000 present on Sat- 
urday and an average of 10,000 the other 
days. It is said there were 12,000 cars 
parked near the athletic field the last day. 
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William I. Allsopp, of Allsopp & Son, Inc., 
was a member of the committee which ar- 
ranged the meet and was the official cus- 
todian of the prizes. Victor Hess, with 
Carter Gough & Co., manufacturing jewel- 
ers in Mulberry St., who was formerly ac- 
tive in the Jewelers’ Bowling League, did 
much to make the meet a success. He was 
in charge of the advertising and secured 
$11,000 worth of contracts, which did much 
to make the affair a financial success. Wiss 
Sons, Inc., jewelers, furnished the prizes. 











L. H. Burack has returned from five 
months’ stay in New York State, where he 
conducts another line of enterprise. 

FE. A. Maker, formerly with D. Wilcox 
& Co., Providence, R. I, has opened an 
electroplating plant at 17 Bromfield St. 

Mr. and Mrs. M. N. Smith and daughter 
motored to Montreal last week for a short 
vacation, Nelson H. Smith and his wife 
are in Randolph, N. H., where they have a 
Summer camp. 

The wedding is announced of Jacob Rubin 
and Miss Bessie Kahn. The ceremony took 
place in the offices of Dr, Sach, 411 West 
End Ave., New York, last week. Mr. Rubin 
is well known in the diamond business in 
this city and has long been located in the 
Paddock building. 

The Boston Jewelers’ Club will hold its 
annual meeting at the Boston City Club 
Nov. 14, when plans for the annual banquet 
will be outlined. Reports by the president, 
treasurer and secretary are to be submitted 
at that time. The last named report will 
show that the club is in a flourishing con- 
dition, the membership and the finances be- 
ing at the top mark. 

R. W. Nathan, long associated with the 
Frank N. Nathan Co., 387 Washington St., 
has opened a jewelry store on his own ac- 
count at room 54 in the Bromfield building, 
5 Bromfield St. He makes a specialty of 
diamonds, watches and jewelry. Formal 
opening of the premises was made last week, 
when many of his business friends visited 
the store to inspect his premises and to con- 
gratulate him on the new venture. 

Bank Commissioner Allen in a_ petition 
filed in the Supreme Court has asked per- 
mission to sell a parcel of diamonds for the 
sum‘ of $13,700 which were imported and de- 
livered to Samuel Adelberg, and which have 
been appraised by Alanson Bigelow of Bige- 
low, Kennard & Co., Inc. The property was 
given as part security and includes 289 car- 
ats of diamonds. There are 17 stones, nine 
old mine, including one of 4.45 carats, four 
melée, one yellow and a lelange of 18.86 
carats made up of 57 stones. 

Many Boston jewelers, members of the 
Ancient and Honorable Artillery Company, 
will go with the famous corps to Bermuda. 
It is expected that 250 of these artillery- 
men will avail themselves of the opportunity 
to visit this British possession, which is re- 
ported to be mild and “moist,” the accent 
falling on the last. The British Ambassador 
in a telegram to the Adjutant General said 
that the Governor of Bermuda has the most 
pleasant anticipations of the visit and prom- 
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ises a hearty greeting and the very best of 
hospitality. No man, the Ancients agree, 
could desire more. They will leave Boston 
Sept. 30, arriving at Bermuda Oct. 2, and 
will return to this city Oct. 7. 

To prevent Post Office authorities from 
interfering with the “lucky stone” business 
conducted by Miss Helen F, Dolan, Judge 
Morton of the U. S. Supreme Court has 
issued an injunction. The Dolan circular, 
says the Court, is designed to sell lucky 
stones without falsehood or misrepresenta- 
tion, If people who believe in lucky stones 
or four-leaf clovers wish to buy them, there 
is no reason to prevent them, If the com- 
pany wishes to sell lucky stones, without 
lying, “it is going too far to say it acts 
fraudulently,” says the Court. The “lucky” 
stone business was first operated in Boston 
by Walter E. Rand. He was arrested and 
convicted of using the mails to defraud. 
When he was released Miss Dolan purchased 
the business. The Post Office immediately 
issued an injunction against her, but her 
method of advertising was far different 
from Rand's, according to her complaint to 
the court, which resulted in the judge’s 
decision. 

Under the auspices of the Society of Arts 
and Crafts, the Jewelers’ Guild of Boston 
has arranged for another traveling exhibi- 
tion this season, as the one last year proved 
so successful, Each member may exhibit 
ten pieces, at least three of which must 
never have been shown before. The sched- 
ule for the exhibition is as follows: Oct. 
9, last day for receiving articles at 9 Park 
St. for inspection by the jury; Oct. 16 to 
28, exhibition at the opening of the new 
rooms of the Arts and Crafts Guild, Ritten- 
house square, Philadelphia; Nov. 1 to 20. 
exhibtion at the Society of Arts and Crafts, 
Detroit; Nov. 25 to Dec. 8, exhibition at 
the Society of Arts and Crafts, Boston; 
Dec. 11 to 23, exhibition at the Little Gal- 
lery, New York. At the last meeting of 
the council it was voted that the rule that 
all entry blanks be fully filled out be rig- 
idly enforced, before any article is consid- 
ered by the jury. Members are therefore 
reminded that they should fill out the entry 
blanks in full. 

Stephen William Higgins, a jewelry case 
maker, and Miss Frances Donoghue were 
married Sept. 14 in St. Cecilia’s Church, 
Back Bay. The ceremony was performed 
by the Rev. John J. Ryan of St. Paul’s 
Church, Cambridge. Miss Donoghue is the 
daughter of Dr. and Mrs. Francis D. Don- 
oghue of 864 Beacon St. Mr. Higgins 
is the son of Mr. and Mrs, John F. Higgins 
of Dorchester, and he was a student at the 
Harvard Ensign school in 1917. Miss Don- 
oghue was attended by Mrs. Richard M. 
Lawton as her matron of honor. The 
bridesmaids were Miss Katherine M. De- 
laney, Miss Agnes K. Gordon, Miss Dorothy 
Dutton of Brookline and Miss Louise 
Churchill of this city. Attending the bride- 
groom as best man was Raymond Higgins 
of Dorchester, and the ushers were James 
P. Lally of Kendal Green, William Newby 
of Boston, John Leary of Dorchester and 
John P, O’Riorden of Brookline. A wed- 
ding reception at the home of the bride fol- 
lowed the ceremony. Mr. and Mrs. Hig: 
gins will make their home on Chestnut Hill 
Ave., Brookline, after Dec. 1. 
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Cr SCOTT Identification Pencil attracts —it is unusual. 


Finest workmanship, sturdy construction and the Patented 
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Elgin, Waltham, 
Howard, Hamilton, 
Rockford, South 
Ben,d, Hampden, 
Illinois. Samples 
‘sent to rated con- 
cerns on memo., or 
mail $6.00 for sam- 
ple Elgin. Waltham. 
7 16 size, 7 jewels, Pen- 
dant set; our high 
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Exhibit of Mountings, Week of October 2 


We are having a display, October 2, 1922, in the Fifth Avenue window of the Diamond National 
Bank, the first of its kind in Pittsburgh. We are sure it will prove interesting to dealers in Pittsburgh 
and surroundings. All the items on display were produced at our own factory and represent only a few of 
the numerous designs and styles, made up by us on special order or otherwise. We take the special 
privilege of inviting dealers in Pittsburgh and vicinity to view our exhibit and examine it. We are sure 
the results and benefits of the display will be mutual. 


WOLFSON & GRAU, Manufacturing Jewelers 


309 Bessemer Building PITTSBURGH, PA. 
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Chicago Notes 


F. J. Spellman, of the Towle Mfg. Co., 
spent several days last week at Milwaukee, 
visiting the trade. 

Harry Ferris, Columbus Vaults, left last 
week to call on his customers through the 
eastern territory. 

George H. Weiner, of the Continental 
Watch & Jewelry Co., spent last week in 
Milwaukee calling on the trade. 

A. E. Tilley, representing Leach & Miller, 
with offices in the Masonic Temple Vaults, 
recently left for his eastern territory. 

Oliver Artes, of the Keystone Watch 
Case Co., is spending several weeks at 
Green Lake, Wis., with his family resting. 

George Armstrong, of the Sandfelder 
Corp. left last week for a business trip 
through the east and will be gone for eight 
weeks. 

Charles Ellbogen, of the Stein & Ellbogen 
Co., left last Thursday morning for the 
southwest, where he will spend about three 
weeks, 

Arthur Wadsworth, of the Wadsworth 
Watch Case Co., Newport, Ky., spent two 
days at the Chicago office of this concern 
last week. 

K. L. Taylor, Columbus Vaults, returned 
last week from a five weeks’ business trip. 
He spent three weeks in the south and two 
weeks in the east. 

Albert Zoller, buyer for Charles Mayer 
& Co., Indianapolis, Ind., visited the Chi- 
cago market last week and called on his 
many friends here. 

Victor B. Hume, Heyworth building, re- 
turned last week from a business trip 
through Wisconsin and Minnesota, after be- 
ing gone for about two weeks. 

S. L. Adelsdorf, assistant treasurer for 
the Goldsmith Bros.’ Smelting & Refining 
Co., left last Sunday night for the north- 
west and will be gone for a month. 

P. H. Savory, general sales manager of 
the Wadsworth Watch Case Co., located at 
New York, spent the past week visiting at 
the Chicago office of this concern. 

Alexander Dahir, of Read & Dahir, 
Hunter building, returned recently from a 
motor trip with relatives through Wiscon- 
sin, where he spent 10 days resting and visit- 
ing. 

Percy Marshall, whose headquarters are 
at the Columbus Vaults, is making a busi- 
ness trip through the northwest and will 
return to Chicago some time the end of this 
week, 

F, J. Buckland, buyer of jewelry for Car- 
son, Pirie, Scott & Co., retail, returned last 











week from New York and Providence, 
where he spent a couple of weeks visiting 
the markets. 

H. W. Sherrill, of Sinnock & Sherrill, 
returned last week from a trip through the 
west. He expects to remain here for about 
a week calling on the trade before motoring 
back to the east. 

W. F. Drexmit, Chicago manager for the 
Keystone Watch Case Co., is expected back 
this week from a two weeks’ visit at the 
factory at Riverside, Pa., and to the New 
York office of this concern. 

V. T. Jones, of the Jones & Baumrucker 
Co., expects to leave this week with a party 
of friends to motor to the northern woods 
of Wisconsin, where he will spend a couple 
of weeks fishing and hunting. 

Roy C. Linthicum, of Buss-Linthicum- 
Thorson, Inc., and in charge of their New 
York office, left last Saturday night for 
home, after spending several days visiting 
at the home office of thfs concern. 

Gene A. Kiger, of the C. A. Kiger Co., 
Kansas City, accompanied by Mrs. Kiger, 
passed through Chicago last week en route 
home from Canada and the east, where he 
spent several weeks visiting with friends. 

J. T. Edwards, Chicago manager for 
the Simons Bros. Co., returned last week 
from a three weeks’ trip through the east, 
and after remaining in Chicago for a day 
left on another two weeks’ trip through the 
northwest. 

E. L. Badgley, Chicago manager for 
Harvey & Otis, returned last week from a 
two weeks’ trip through the middle west, 
and after spending several days in Chicago 
calling on the trade left for a 10-day trip 
through the east. 

Charles F. Halbkat, Watertown, S. Dak., 
accompanied by Mrs. Halbkat, spent several 
days last week in Chicago looking over the 
markets. Mr. and Mrs. Halbkat were 
joined here by their son, Charles, who .made 
a trip over the Great Lakes. 

J.-E. Baumrucker, of the Jones & Baum- 
rucker Co., is expected back the first of the 
week with his family. Mr. Baumrucker 
left about five weeks ago for the Pacific 
Coast, going by way of the Canadian Rock- 
ies, and is returning by way of the Grand 
Canyon. , 

The trade in Chicago was shocked last 
week when word was received here of the 
death of George B. Stager, Winona, Minn. 
It was learned that he passed away at his 
home very suddenly on Friday of last week, 
and was buried at Winona on Monday, 
Sept. 18. 

EK. Bagge, representing the material de- 
partment of the Waltham Watch Co., re- 

















































turned last week from the east, where he 
spent a month visiting at the factory. Mr. 
Bagge expects to remain here for a week 
before starting out on a four weeks’ trip 
through the south. 

The trade will be pleased to learn that R. 
A. Fletcher, who represents the C. H. 
Knights-Thearle Co. through Kansas and 
Oklahoma, is again out in his territory call- 
ing on the trade, after haying been con- 
fined to his home at Joplin, Mo., for the 
past five weeks on account of illness. 

C. M. Proper, Nebraska City, Nebr., spent 
several days here last week looking over 
the various lines en route to New York, 
where he will spend some time looking over 
eastern markets. Mr. Proper reports con- 
ditions in his section of the country greatly 
improved and he is looking for a much bet- 
ter Fall business. 

The _ Illinois State Pawners’ Society 
moved recently from 131 N. Dearborn St., 
where it has been located for several years, 
to 32 W. Washington St., the quarters for- 
merly occupied by the Chicago Pawners’ 
Society, whose business, good-will and fix- 
tures were bought by the Illinois State 
Pawners’ Society several months ago. 

E. B. Voynow, diamond broker, who has 
been located on the fifth floor of the Co- 
lumbus Memorial building for some time, 
has been able to secure a very desirable of- 
fice in suite 1302 of the same _ building, 
where he will have considerably more space 
than he now occupies. Mr. Voynow will 
move his office the first of next month. 

Congratulations and best wishes were ex- 
tended by friends to H. H. Nathanson, of 
S. B. Slater, Heyworth building, last week, 
when he announced he was married to Miss 
Shirley Strilky, of Chicago, on Sunday, 
Sept. 17, at the home of her parents, Mr. 
and Mrs. S. Strilky, 4933 S. Michigan Blvd. 
The happy couple are now on a honeymoon 
in New York, and will be gone for three 
weeks. 

Mr. and Mrs. J. Baskind, of Chicago, an- 
nounced last week the engagement of their 
daughter, Thelma Baskind, to Samuel 
Shure. Mr. Shure is associated with his 
father, N. Shure, in the wholesale jewelry 
and novelty business under the name of N. 
Shure & Co., at 241 W, Madison St. He 
has made a host of friends in the trade all 
of whom extend their best wishes to the 
couple for their coming marriage, which 
will take place the later part of October. 

H. Schwartz, Heyworth building, re- 
turned recently from Atlantic City, where 
he spent the past 10 weeks resting. Miss 
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Frances Schwartz, of this concern, also re- 
turned last week with her sister from a six 
weeks’ rest at the Blue Ridge Mountains. 

Frank W. Bruns, of the Chapin & Hol- 
lister Co., left recently on a four weeks’ trip 
through Illinois and Iowa. 

P. N. Nelson, of the Nelson-Spencer Co., 
left last Sunday night for a business trip 
through Oklahoma and Kansas. 

Harold C. White, Chicago manager for 
the Webster Co., is calling on the trade in 
St. Louis and Kansas City this week. 

C. W. Thomas, of Allsopp Bros., re- 
turned last week from his eastern territory, 
with encouraging reports of business in that 
section. 

B. O. Hess, Chicago manager for the 
Frank Krementz Co., is now calling on the 
trade through the northwest and will return 
home Oct. 7. 

E. F. Gilmore, of the E. D. Gilmore Co., 
Providence, R. I., spent the past week in 
Chicago calling on the trade, en route to 
the northwest. 

K. G. Merrill, of the promotion depart- 
ment of the International Silver Co., re- 


turned last week from a short business trip 
through Indiana. 

Mr. Arnold, of Arnold & Co., Ann Arbor, 
Mich., accompanied by his wife, spent the 
past week in Chicago visiting with his 
daughter and his many friends in the trade. 

M. Iralson, diamond merchant in the Co- 
lumbus building, returned recently from a 
two weeks’ business trip through the south, 
and reports business conditions there to be 
fairly good. 

The Art Craft Products Co., formerly at 
3229 Sheffield Ave., moved recently into its 
new quarters at 5353 N. Western Ave., 
where the concern has much larger space 
and better facilities. 

The A. Lipman Jewelry Co., 16 N. Dear- 
born St., completed its incorporation for 
$200,000 under the Common Law Trust, on 
Sept. 7. This is the reorganization of the 
business of August Lipman. 

Ray B. Watson has associated himself 
with Dieges & Clust and will represent this 
concern through the west, traveling out of 
the Chicago office. Mr. Watson is a recent 
graduate from the Kansas Agricultural Col- 
lege. 

J. A. Otten, who formerly was connected 
with H. C. Pitz, of Kalamazoo, Mich., spent 
several days in Chicago last week visiting 
with friends. Mr. Otten is undecided as to 
whether or not he will open a retail jewelry 
store in Michigan. 

Max Levy, diamond dealer in the Reliance 
building, returned last week with his family 
from a three weeks’ visit in Europe. Mr. 
Levy had intended returning on the Reso- 
lute, but was unable to get accommodations 
so had to return on the steamship St. Paul. 

John. B. Warren, Chicago manager for 
the Waltham Watch Co., returned last week 
from a short trip through the middle west 
territory, and C. W. Taylor, of the same 
concern, is now calling on the trade through 
Michigan, Ohio and Minnesota and will be 
gone for another week. 

W. E. Patrick has associated himself with 
the C. & E. Marshall Co. and will repre- 
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sent this concern in south Indiana, Ken- 
tucky and Tennessee. He left last week on 
his initial trip and will be gone for three 
months. Mr. Patrick formerly was con- 
nected with Harry Stout, retail jeweler at 
Springfield, III. 

Andrew Sallade, Frank Olsen, Jack Sim- 
mons and Stanley Charlton, representing J. 
I‘, Newman, Inc., and traveling out of the 
Chicago office, left last week for their re- 
spective territories. All of the representa- 
tives, with the exception of Mr. Sallade, 
will be gone until the holidays, and Mr. 
Sallade will make only short trips. 

William C. Mellish, who formerly con- 
ducted a retail jewelry and optical business 
at 1303 E. 63rd St. and sold out his busi- 
ness last February to go to Cuba, returned 
to Chicago recently and has been successful 
in securing a very desirable location at 854 
FE. 63rd St., where he will again open a 
retail store about the first part of October. 
New fixtures have been ordered, and when 
the store is opened it will be one of the 
finest in that location. 

Among other eastern representatives in 
Chicago last week calling on the trade, en 
route to the northwest, are: E. A. Hirsch, 
of Kapeker & Blum, Inc., New York; Ira 
Barrows, of the H. F. Barrows Co., Attle- 
boro, Mass.; Elmer Smith, of the W. E. 
Hayward Co., Attleboro, Mass.; G. Vasel- 
lett, of the G. L. Vose Co., Providence, 
R. I.; Frank Ruggles, of the W. E. Rich- 
ards Co., Providence, R. J.; and John 
Henry, of the Powers & Mayer Mfg. Cor- 
poration, Providence, R. I. 

C. M. Stone, representing Factory “L” of 
the International Silver Co., was called to 
his home at Rockford, IIl., several days ago 
on account of a holdup which occurred in 
his residence in that city. When Mrs. Stone 
entered her bedroom about noon one day 
she was confronted by a burglar with a 
revolver in his hand who was in the act of 
robbing the apartment. He permitted her 
to back down the stairway and when she 
ran to give the alarm the burglar escaped 
through the back door, taking with him val- 
uable jewelry and some money. 

Last December when the Arts & Crafts 
Shop, 31 N. State St., manufacturers and 
jobbers of fraternity jewelry, was in finan- 
cial difficulties, three of the creditors were 
assigned to act as trustees until July 1, 
1922. In March of this year the trustees 
paid a 10 per cent dividend, and when their 
term expired on July 1, they found there 
was not enough cash to pay a second divi- 
dend. It was then decided to turn all the 
assets over to L. Allshouse of Goldman & 
Allshouse to liquidate. A composition set- 
tlement of 25 per cent in cash was offered, 
and it has been accepted by the majority 
of the creditors. Merchandise bought during 
the trusteeship will be paid for in full. This 
amounts to about $700 and the old claims 
amount to $2,000. The assets are found to 
be about $1,500. 

Among the visitors in Chicago last week 
were: William O. Nelson, Neenah, Wis.; 
Gene D. Thomas, of the Thomas Jewelry 
House, Kirksville, Mo.; M. Krulewich, 
Galveston, Tex.; M. Arnold, of Arnold & 
Co., Ann Arbor, Mich.; C. T. J. Delaporte, 
Moline, Ill.; Thomas Brichy, West Bend, 
Wis.; J. Lurek, St. Joseph, Mich.; C. B. 
Boehrer, of F. H. Boehrer, Durand, Wis.; 
W. I. Wheaton, Portland, Ore.; W. W. 


CIRCULAR 





September 27, 1922. 





Houghton, Seattle, Wash.; Mrs. C. A, 
Hough, of the Caldwell Jewelry Co., Cald- 
well, Kans.; Frank Cleveland, Prophets- 
town, Ill.; William Swartz, Chadwick, IIL; 
A. F. Cover, Toulon, Ill.; Alec Levine, Cal- 
umet, Mich.; Julius Lieberman, Green Bay, 
Wis.; Louis A. Liebermann, of Louis A, 
Liebermann & Co., Joliet, Ill.; Miss Kath- 
erine Becks, of Becks’ Jewelry Store, Mich- 
igan City, Ind. 











TRADE CONDITIONS 


Fall business has not opened with much alacrity 
as yet. However wholesalers and manufacturers 
are anticipating a good demand to develop between 
now and Christmas, and while they say the season 
is late, they are not discouraged as to the volume 
it will produce. Since the calling off of the rail- 
way strike, and the end of the coal strike, business 
in some districts has picked up to a considerable 
extent. The attitude of out of town jewelers who 
have been in the city recently, is optimistic, as re- 
gards the Fall, but they are buying with caution, 
to preclude losses which they have experienced in 
previous years, when times were critical as now. 





A. L. Cline, of Wellsville, Kans., and T. 
Kolstad, Pleasant Hill, Mo., were in Kan- 
sas City last week. 

Charles Jahn and his wife, of Enid, Okla., 
passed through the city last week on their 
return trip from a motor tour in the east. 

V. W. Huffman, of Herington, Kans., and 
J. B. Dickey, of Newton, Kans., were the 
guests of the C. B. Norton Jewelry Co. re- 
cently. 

The Meyer Jewelry Co. had as _ recent 
visitors Samuel Shrack and his son, W. H. 
Shrack, of Pratt, Kans., and also D. W. 
Fleming, of Little Rock, Ark. 

Word from N. R. Fuller, who is spend- 
ing his vacation motoring through Wiscon- 
sin and Maine, says that he expects to re- 
turn to Kansas City this month. 

Mrs. L. M. Larville, vice-president of the 
Cravens Diamond Shop Co. and the mother 
of C. S. Cravens, has gone east to visit her 
old home and her girlhood friends. Mrs. 
Larville will spend some time in Philadel- 
phia and also in New York. 

The Edwards, Ludwig, Fuller Jewelry 
Co. has entertained the following out-of- 
town visitors the last week: Dr. L. V. Bif- 
fer, Elkhart, Kans.; C. O. Brady, Anderson; 
F. W. Phillips, De Sota, Mo.; Charles 
Weber, Lexington; Sol Marks and his son, 
Julius Marks, Lawrence, Kans.; E. H. Me- 
Clintock, Garden City, Mo., and C. F. Rem- 
ington, also of Garden City, Mo. 








Market Prices for Silver Bars 


The following are the quotations for sil- 
ver bars in London and New York as fe- 
ported for the past week: 


Domestic 
Selling Price Silver 
London U.S. Gov't Standard 
Date. Official. Assay Bars. Price. 
Se ee eee 35% 72 99% 
eR Os beacae se 35% 72 99% 
a, Ce 71% 99% 
Bent: 22. <5.6ss0a8aee 71% 99% 
SS POTEET 71% 99% 
Te eee 35% 71% 99% 








Guy E. Hanson, Madison, S. Dak., has 
sold his business to A. L. Barker. 
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John W. Warren, Chicago, was a caller 
at the office of the Richter & Phillips Co. 
during the week. 

[. Oppenheimer, of Oppenheimer & Co., 
writes from the road that the diamond busi- 
ness is normal again and he says he has 
closed several satisfactory sales. 

Clarence Loeb, of L. Loeb & Sons, was 
the last of the road men of the firm to get 
away on a long trip following the recent 
convention. He is now in Oklahoma call- 
ing on the trade. 

A special meeting has been called by 
Julian Schwab, president of the Wholesale 
Jewelers’ and Manufacturers’ Association, 
of all wholesalers, retailers, manufacturers 
and department store heads in which jewel- 
ry is handled to discuss the project of 
bringing political pressure to bear on Con- 
gressional candidates regarding the repeal 
of the 5 per cent. war tax on jewelry. The 
meeting was scheduled to be held at the 
Chamber of Commerce, Tuesday, Sept. 26. 
The proposal will be made to use the In- 
diana plan of placing before the candidates 
questions in which the candidate will outline 
where he stands on a move to repeal the 
tax which local jewelers are convinced is 
unjust and discriminatory. Support is to 
be given the candidates who declare in fa- 
vor of the repeal of the tax. Plans were 
made for a large meeting, as the interest in 
the subject has gripped all local jewelers. 








Cleveland 


TRADE CONDITIONS 

Jewelry dealers in this district claim that this 
Fall will see the biggest business in the jewelry 
line that this country has seen in some time. They 
give as their reason for this prediction, the fact 
that all during the Summer when the railroad and 
other strikes were on, the jewelry business exper- 
ienced a very little set back when compared with 
other trades. Now that the labor troubles are be- 
ing cleaned up, it is reasonable to suppose that a 
trade which has been able to keep up when times 
were bad, will do a much greater business when 
the times have improved. Jewelers report that 
the business now being done is in a general line, 
and not in one branch. Diamonds, and platinum 
settings continue to sell well as they have all Sum- 
mer, and watches of all kinds, wrist watches, 
men’s watches and clocks are finding a big mar- 
ket, Silverware is going well. Members of the 
industry here say that they expect earrings to find 
particular favor this Winter. Last year the bobbed 
hair fashion ushered in the earring, and indica- 
tions are that the American woman is going to 
favor a type of hair dressing which shows the ears. 
If these indications prove true, the earring will 
continue to be more popular than ever before, 
dealers say. The tendency at the present time is 
toward the longer earring. 








John W. Hood, Akron, has been in Cleve- 
land during the last week. 

H. Wagner, of this city, has re- 
— from a three-months’ vacation in Eu- 
ope, 

_John P. P. Fouts has opened a new 
Jewelry store in Canton, O. He was for- 
merly in Mt. Vernon. 

E. R. Abrahamsen, secretary of the Ohio 
Retail Jewelers’ Association, has left for an 
extended trip into Canada. 

F. C. Marshall, Saginaw, Mich.; George 
High, Medina, O., and C. R. Barnard, Wads- 
worth, O., were visitors at the Sigler Bros. 
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Co.’s_ establishment 
weeks, 

W. J. Higgins, of Shelby, O., has just 
returned from a three weeks’ trip to his old 
home town at Scranton, Pa. 

Charles P. Renillet, who has been in 
business for the last five or six years in 
Canton, has taken possession of the store of 
H. F. Thomson, of this city. 

A. B. Runkle, Sandy Lake, Pa.; Henry 
Wickmiller, Albion, Pa., and W. B. Miller, 
Louisville, O., were visitors at the offices 
of the H. W. Burdick Co. recently. 

C. K. Scribner, of the Scribner & Loehr 
Co., says that the jewelry stores of the city 
have opened their doors again on Saturday, 
and will remain open until 5:30 every week- 
day instead of 5 o’clock. 

A silver baseball bat and ball has been 
prepared by the Rudolph Deutsch Co. to be 
presented to Max Rosenblum, backer of the 
Rosenblum baseball team, runners up in the 
A. A. A. baseball league of Cleveland. 

T. Scott, of the J. W. Scott’s Sons, Ca- 
diz, O., is still able to attend to his business 
in spite of the unfortunate accident which 
deprived him of his two legs. Mr. Scott is 
the last of the second generation. His 
grandfather established the business in 1836. 

E. G. Eroe, of the Bowler & Burdick Co., 
has just returned from the American Legion 
State convention, Dayton, O. He is com- 
mander of the largest post in Cuyahoga 
County. C. W. Nicholson, of the same com- 
pany, visited in his old home in Chillicothe 
over Labor Day. 








during the past few 








Salt Lake City. 


Herbert Foulger, of Ogden, addressed the 
Weber Club of that city recently on the 
diamond fields in South Africa. 

H. F. Jolliffe has resumed his partnership 
in the Primrose-Jolliffe Corporation, Clift 
Building. His partner is C. W. Primrose. 

State Senator John W. Peters, jeweler 
and optician of Brigham, is home after at- 
tending a Rotary Club convention at Burley, 
Idaho. 

The local Eyesight Conservation League 
is likely to have a busy time this Fall. Calls 
from various organizations are already com- 
ing in, 

John Boes is back from his trip to Las 
Vegas which he took to bring his wife home. 
On their way home they stopped at the Sil- 
ver Reef mine in southern Utah. 

F. J. Alexander, president of the Alex- 
ander Optical Co., is recovering from his 
serious illness which has kept him indoors 
for some months, but it is feared he will 
not be able to resume his practice before 
the New Year. 

The peddlers of “fake” jewelry and other 
small articles are to be stopped from plying 
their trade in Provo, Utah County’s seat. 
The City Commission says it will take the 
necessary steps in behalf of the public as 
well as the business houses. 

C. R. Pearsall, of Leyson-Pearsall Co., 
and president of the local jewelers’ associ- 
ation, has been made district supervisor of 
the Horological Institute of America. Mr. 
Pearsall will have charge of the States in the 
mountain country. In announcing the ap- 
pointment local newspapers told of the work 
of the Institute in raising the standard of 
the watch making profession. 





CIRCULAR 





The Ruby Jewelry Co., is installing an op- 
tical department in its store. It will be lo- 
cated on a balcony which is being built. 
Dr. Michaelson, the well known optometrist 
will be in charge of the department and it 
will be equipped with all the latest ap- 
pliances. 

Andrew Grimes, of the Hess & Culbertson 
Jewelry Co., diamond department, has re- 
turned home from Walloons Lake, Mich., 
where he spent his 30 day vacation. Linn 
Culbertson, secretary of the Hess & Cul- 
bertson Jewelry Co. is back at the store, 
after a slight illness that kept him at home. 

At the annual meeting of the Missouri 
State Soccer Football Association, held here 
on Friday night, Winton E. Barker, vice- 
president and treasurer of the Hoyt Jewelry 
Co., who was last week re-elected president 
of the local league, was again chosen presi- 
dent, an office he has held since the State 
association was organized. 

Oliver M. Kennel, the credit man of the 
Hess & Culbertson Jewelry Co., played in 
luck in the last Sunday game between the 
New York Yankees and the St. Louis 
Browns. He purchased three tickets for the 
Sunday game previous and it rained. He 
got rain checks. The tickets cost $1.25 each. 
When the game was postponed, and was not 
played, he went on the following day and 
had the tickets exchanged for the Sunday 
following “Little World’s Championship” 
series. He bought. an additional ticket for 
$1.25. Thus the four tickets cost him $5.00. 
The “curb” prices for these four tickets 
were $10.00 each, thus he was $35.00 
ahead. 











Fred Jones, of the LeStage Mfg. Co., was 
in New York last week on business, 

Albert Totten returned last week from a 
three weeks’ vacation enjoyed in Nova 
Scotia. 

The North Attleboro Board of Trade is 
to take up the matter of building additional 
factories in town. There are several out of 
town jewelry firms who would locate in 
North Attleboro if there were suitable fac- 
tory accommodations. 

Gerald Riley, son of Charles E. Riley, 
of the George L. Paine Co., who has been 
acting as assistant foreman at the factory 
this Summer has resumed his studies at 
Dartmouth College. Upon the completion 
of his studies this year he will become per- 
manently attached to the Paine force. 

William Hart, an employe of the George 
L. Paine Co., pleaded guilty in the Fourth 
District Court last Wednesday to the larceny 
of 75 gold emblems from the concern. Hart 
was apprehended as he was leaving the 
factory at noon hour. The emblems were 
found in his pocket. Sentence was deferred 
until Sept. 28. The arrest was made by 
Officer A. W. Reed under the instruction of 
Detective Goldwosky of the Jewelers’ Pro- 
tective Association. 



































































Stanley Beard is covering the valley ter- 
ritory for Mayer & Weinshenk. 

Miss Belle Douglas, of C. J. Brand & Son, 
Nevada City, is here visiting the trade. 

Clyde J. Schoenfeld is touring Nevada, 
Idaho and Washington for William David- 
son, 

Charles D. Heesmann, of Deitsch Bros., 
New York, is at the St. Francis, showing 
his line of leather goods. 

C. F. Plate, who is connected with the 
Los Angeles offices of the International Sil- 
ver Co., and Mrs, Plate have been visiting 
San Francisco, 

B. M. Tasse, Pacific Coast manager for 
Manning, Bowman & Co., plans to make a 
trip to the factories at Meriden, Conn., and 
other eastern points. 

J. W. King, manufacturers’ representa- 
tive, is leaving for the south about Oct. 1. 
He recently returned from Oregon and 
Washington, where, he states, businesss was 
excellent. 

Merle Johnson, president of H. F. 
Wichmann & Co., Honolulu, T. H., and 
Mrs. Merle Johnson, who have been visiting 
California for some time past, left on Sept. 
12 for the Islands, 

Mr. and Mrs. E. A. Suter, formerly of 
Fairbanks, Alaska, but now of Huntington 
Beach, Cal., have been visiting the trade 
here. In Fairbanks, Mr. Suter owned and 
ran a jewelry store. 

Frank Kepka Jr. publishes notice of the 
dissolution of partnership in the Howard 
Jewelry Co., 230 Market St. Kepka has 
sold his interest to Alfred de Taube, his 
partner, who was a watchmaker there. 

Edward V. Saunders, coast manager for 
the International Silver Co., who has been 
absent for a short time on account of a 
bereavement in his family, is now back at 
his offices, 150 Post St. Mr. Saunders plans 
to leave for Los Angeles on Oct. 1. 

At the September meeting of the resident 
directors of the National Jewelers Board of 
Trade, two applications for membership for 
this territory were passed on favorably. They 
were those of the Baranger Studios, Los 
Angeles and the western offices of the T. J. 
Bruner Co. 

The San Francisco Chamber of Commerce 
recently acted as host at a banquet to mem- 
bers of the Mountain View, Cal., Chamber 
of Commerce. Among the visitors was L. 
H. Watson, jeweler of Mountain View, who 
was escorted to the banquet by members of 
the staff of A. I. Hall & Son. 

The retail silver business is picking up 
very noticeably in San Francisco, according 
to W. Peden of Shreve, Treat & Eacret, 
the business in wedding silver being especially 
good, partly on account of the, large num- 
ber of September weddings. Wholesalers 
are already feeling the satisfactory effects 
of the improved retail business. 

T. J. Bruner, president of the T. J. Bru- 
ner Co., is visiting his San Francisco offices, 
of which William Hyde is resident manager. 
When questioned regarding a current report 
that California is to be made the headquar- 
ters of the firm, Mr. Bruner promptly cor- 
rected the impression. “The California 
bookkeeping will be done at the Los Angeles 
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offices, after the first of the year, and the 
eastern bookkeeping, as heretofore, at the 
offices in Omaha,” he said. Mr. Bruner is 
preparing to leave in a few days for his 
home office, in Omaha, Neb. 

Adolf Eisenberg, president of A. Eisen- 
berg & Co., Inc., has been out of health for 
some time past, but he is such an indefatiga- 
ble worker that mere ill-health cannot keep 
him from his desk. A few days ago, Mr. 
Eisenberg was taken home in what was con- 
sidered a precarious condition. To the as- 
tonishment of his office force, he was back 
at work the following morning. 

J. Gardner, retail jeweler of Stockton, 
Cal., has been in the city for 10 days, calling 
on the wholesale trade. Others visiting Cal- 
ifornia jewelers include: T. A. Codori, Los 
Angeles; Dr. R. S. Fulford, of the Hanford 
Jewelry Co., Hanford, who is accompanied 
by his wife; Earle Marks, of Modesto; Alex. 
Noack, of the C. J. Noack Co., Sacramento, 
and Tom G. Patton, of Placerville. 

The following representatives of eastern 
manufacturers have just left to continue their 
trips, after calling on the San Francisco 
trade: Louis Federman, of the Shiman- 
Miller Mfg. Co., and Charles Jacot, of the 
Forstner Chain Corporation. Representa- 
tives here include: Paul Samuels, of I. & 
S. Prutinsky & Woolf; Ernest Block, rep- 
resenting W. Chaladowsky, New York; 
Joseph Klein, representing Shiman Bros, Co., 
New York, and Ira D. Smith, who lives 
in California but travels for H. F. Bar- 
rows & Co., Parks Bros. & Rogers, and 
other firms, 

3efore the opening of the convention of 
the Western Material Dealers’ Association, 
which met here on Sept. 15 and 16, the 
members present all met for luncheon at the 
San Francisco Commercial Club. They 
then went into executive session till 8 Pp. M. 
when they adjourned to Tait’s-at-the-Beach, 
for supper. The members in attendance 
were: President, C. F. Sischo, Los Angeles ; 
secretary, A. V. Davidson, San Francisco; 
Hoyt Brown, of the Armer & Brown Co., 
and Arthur P, Care, of the E. W. Reynolds 
Co., Los Angeles; Bert Nordman, of Nord- 
man & Aurich; Robert Myers, of the R. & 
L. Myers Co., A. J. Francis and Fred Davis, 
of Morgan & Allen Co., San Francisco. 

An interesting bit of history was revived 
in the engraving of a medal by Shreve, 
Treat & Eacret of San Francisco, for Col. 
Aldrew Summers Rowan who, as a lieu- 
tenant in the U. S. Army in 1898 was or- 
dered to “Carry the Message to Garcia,” 
and braving almost insuperable dangers, did. 
This man, now retired, lives in Mill Valley, 
across the bay from San Francisco. Last 
month, he was awarded the distinguished 
service cross for the exploit performed 24 
years ago. Only during the world war were 
conditions so modified as to permit this 
honor being given for deeds unwitnessed by 
any spectators. Col. Rowan has written a 
story of how he carried the message to 
Garcia, through Cuban jungles and perils 
by sea and land. He outwitted Spanish 
guns and Spanish gunboats in a tiny craft 
with gunny sacks for sails. The medal was 
presented on Sept. 16. 








J. S. Kirstein has sold his jewelry busi- 
ness at Goodhue, Minn., to Wm. H. Schon- 
weiler. 
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TRADE CONDITIONS 


The Kentucky State Fair during the week of 


Sept. 11 brought a good deal of business to the 
louisville retailers, and the jobbers reported jt 
as the most active buying week in scme time, as 


many general merchants and small-town jewelers 
were in, Southern buying is generally better, coi- 
lections good and the outlook excellent. Keniucky 
with good crops gives promise in the agricul- 
tural sections, while the coal and oil regions are 
very active. 





Golfers at the Standard Clyb are playing 
for the Gem Trophy, offered by H. H. 
Newmark, of the Gem Jewelry & Novelty 
Co., at the Standard Club, while the trophy 
offered by the jewelry house of Vic Lorch 
was won last week. Play for the Lemon 
Trophy, at the Audubon Country Club, is 
nearing completion. 

Among recent visitors to Louisville were 
Elias Markens, of the S$. Wechter Co., Chi- 
cago; Edward J. Gall, of M. Gugenheim, 
Inc, New York; Mr. Engelmann, Krantz 
& Sell Co., Honesdale, Pa.; William Lester, 
of Emrich & Schorsch, New York; Henry 
Klaas, of Treulich & Klaas, Chicago; Arthur 
H. Schmitt, of Hayden H. Wheeler & Co, 
New York; B. Rosenbauer, of A. G. 
Schultz, Baltimore. 

William Kendrick’s Sons, Lemon & Son 
and G. F, Geiger & Son made a drive for 
fair business. Kendrick and Lemon had ex- 
hibits at the fair, while Walter Hartenstein, 
of the Geiger house, erected two display 
booths on the front end of his residence 
lot, which is on the main road to the fair 
grounds. These booths were so placed that 
they showed up well, one being placed so 
that it caught attention of those coming to 
the fair, and the other catching those leav- 
ing. The booths were flooded with light, 
and silverware was exhibited. The road 
was constantly jammed with slow moving 
machines, waiting to get into the automo- 
bile entrance, with the result that the exhibit 
caught many persons who didn’t visit the 
inside displays of merchandise. 

When a jury in Criminal Court, after 
deliberating but five minutes, returned a 
verdict of not guilty in the case of Martha 
Judd, charged with the theft of a solitaire 
diamond ring from the jewelry establish- 
ment of G. F. Geiger & Son last April, 
many of the auditors broke into applause. 
Early last April, Mrs. Judd and her hus- 
band, Owen Judd, age 22, entered the Geiger 
jewelry store, 4th and Walnut Sts. It was 
charged that she “switched” an imitation 
diamond for the costly stone that was being 
shown them by a store attache. The couple 
ran from the store with several persons i 
pursuit. The genuine stone was found in 4 
gutter on 4th St. Judd and his wife were 
apprehended. In her testimony, Mrs. Judd 
stated that it was her husband, and not she, 
who attempted to “switch” the stones. Mrs. 
Judd has been in jail awaiting trial, but 
Judd was freed on bond. She is suing him 
for divorce, alleging cruelty. The scene 
following the reading of the jury’s verdict 
in Judd’s case was the opposite of the scene 
following the acquittal of his wife. The 
young man’s relatives and numerous friends 
surrounded him, and he broke down af 
wept. 
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Louis Glick, of Hammel, Riglander & 
Co., New York importers, has been visiting 
the trade here. 

S. Bongard, watchmaker with C. A. Van- 
derberg, 322 S. 6th St., has gone to Cata- 
lina Island on a fishing trip. 

George D. Davidson, of the Geo. D. 
Davidson Co., has returned after spending 
a few days at Catalina Island, 

Herman W. Hughes, Holbrook, Ariz., 
jeweler, who has been spending two weeks 
in this vicinity, has returned home. 

J. H. Padham, who recently retired from 
the jewelry business at Santa Ana, was a 
visitor among his jeweler friends here last 
week, 

F, K. Randall, who has just retired from 
the jewelry business at Bishop, has taken 
up his residence at Monrovia, 18 miles east 
of Los Angeles, 

J. D. Bridges, of the local office of the 
International Silver Co., has gone on a busi- 
ness trip through Arizona, New Mexico 
and as far east as El Paso, Tex. 

L. Federman, representing the Shiman 
Miller Mfg. Co., Newark, N. J., and Al- 
fred Lowenthal, representing L. & M. Kahn 
& Co, New York, are visiting the trade 
here, 

O. S. Balzer, manager of the jewelry de- 
partment of Hamburger & Sons, has gone 
with Mrs, Balzer for a vacation trip of a 
week or two. Assistant Manager Hart is 
in charge of the business. 

Frank Randall, buyer in the jewelry de- 
partment of the E. W. Reynolds Co., has 
returned from a motor trip with his mother 
to San Francisco, Sacramento, Santa Cruz 
and other northern points. 

The alterations and improvements in the 
store of the Donavan & Seamans Co. are 
practically finished. Only <a little work re- 
mains to be done in the optical department 
and in the rear of the room. 

Another golf tournament, the third semi- 
annual meet of the southern California 
jewelers, will be held in Los Angeles about 
Oct. 12. Much interest is being manifested 
and a large number of entries are expected. 

A. P. Varian, of the silverware depart- 
ment of Brock & Co., accompanied by his 





wife and his parents, has gone on a motor. 


trip to San Francisco, intending to stop at 
several other places while en route. M. P. 
Campbell of the diamond department has 
returned from his vacation. 

The T. J. Bruner Co. has received re- 
Ports from its traveling salesmen, Philip 
Sternberger, now in Arizona, and Mr. Wells, 
in the State of Washington, indicating im- 
Proving business conditions in those sections. 
The mail order business of the house is 
also reported to be excellent. 

Benjamin Crandall, floor man in the store 
of S. Nordlinger & Sons, is taking a few 
weeks’ rest, The strain of being on his feet 
so much made him feel the need of a change. 
Miss Viola Carter of the silver department 
of the same firm has returned from a some- 
What extended motor trip through southern 
alifornia, 

Frank Fraiberg, formerly in business at 
Sierra Madre, about 15 miles east of Los 
Angeles, has bought the fixtures in the store 
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lately occupied by S. M. Reinhardt, 516 S. 
Hill St., and wiil open a new store in Santa 
Monica on Nov. 1. The sale of the S. M. 
Reinhardt stock, 516 S. Hill St., will prob- 
ably close soon. It has been conducted by 
W. R. Maeder. An article in the stock 
which has attracted considerable attention 
to one of the windows has been a cow of 
considerable size hand carved from wood. 

The following out-of-town jewelers have 
been in Los Angeles recently: J. H. Cran- 
dall, San Bernardino; M. A. Stalmeyer, 
Fullerton; F. W. Alley, Pomona; L. C. 
Tucker, Sierra Madre; S, B. Clem, Redon- 
do; Miss Andrews, of the Andrews Jewelry 
Co., Hermosa Beach; Frank Hoffman, Santa 
Ana; George Bowers, Upland; C. E. Miller, 
Van Nuys; Walter E. Lawrence, Burbank; 
J. H. Blanchard and J. Posner, Ocean Park; 
Charles E, Everard, Pasadena; F. K. Ran- 
dall, Bishop; A. Protsch, Redondo; Charles 
E. Perham, San Pedro; R. L. Cole, Glen- 
dale, 

Clem Glass, former vice-president of 
Brock & Co., took his leave from that con- 
ern a few nights ago. On the eve of his 
departure practically all the employes of 
the firm gathered in the rear of the store 
just after the closing hour and expressed 
their high appreciation of him by presenting 
him with a fine gold wrist watch. The gift 
was presented with an appropriate address 
by Thomas B. Buchan, superintendent of the 
manufacturing department. Mr. Glass was 
at first so overcome by emotion as scarcely 
to be able to use his voice in response, but 
soon gained sufficient command of himself 
to express his high appreciation of the gift 
as an expression of the friendship of which 
it was a token. 











TRADE CONDITIONS 


Both wholesale and retail jewelers of Evans- 
ville say that trade for September has been ex- 
ceptionally good considering the railroad strike 
and the car shortage. The car shortage situation 
is improving right along and it is believed that 
it is only a question of time until things will be 
something like normal again. Collections are bet- 
ter than they were six months ago. Reports 
from the rural communities are more encouraging 
and farmers are said to be buying more liberally 
than they have at any time this year. The Fall 
and early Winter business of the retailers is ex- 
pected to show a gain over that of the correspond- 
ing period of last year. 





Carl Stocking, retail jeweler of Outer 
Division St., has returned from a yisit with 
friends at Rockport, Ind. 

David Cohn, of Kruckemeyer & Cohn, 
retail jewelers of Main St., accompanied by 
his wife, went to Dawson Springs, Ky., a 
few days ago where he will remain for 
several weeks. : 

Several of the local retail jewelers 
awarded valuable prizes to players on the 
Evansville baseball team of the Three-Eye 
league during the past season for exceptional 
plays made on the diamond. The season 
closed on Sept. 10. 

Charles F. Artes, of Charles F. Artes & 
Co., Main St. jewelers, was on the reception 
committee of local republicans to help re- 
ceive Albert J. Beveridge, republican nominee 


117 


for United States senator, when he opened 
his speaking campaign in this city on Tues- 
day, Sept. 26. 

Hovey H. Tislow, retail jeweler of Peters- 
burg, Ind., who was a recent business visi- 
tor in Evansville, reports that trade in his 
community is improving and that he is look- 
ing for a good Fall and Winter business. 
Mr. Tislow will assist the other merchants 
in Petersburg in holding a big corn and 
pumpkin show in November. 

The annual exposition that was given 
here from Sept. 9 to the 16th, was well at- 
tended, but it was not the financial success 
that the promoters and business men had 
hoped for it. The retail jewelers assisted 
the other local merchants in the style show 
pageant that was given in connection with 
the exposition. It is hoped to give the ex- 
position again next year in spite of the finan- 
cial losses sustained this year. 

It is expected that the mussel shell diggers 
along the lower Ohio, Wabash and White 


Rivers will be able to continue their opera- . 


tions for another month yet, when they will 
close down for the Winter. The season has 
been a very good one for the mussel men. 
A great many shells have been obtained 
and the workmen have made good money 
all Summer. Many of the pearl button fac- 
tories in this section have been operating 
steadily during the Summer months and 


have enough shells on hand to be able to’ 


continue operations for several months to 
come. The button factories at Shoals, 
Rockport, Leavenworth, Petersburg, Vin- 
cennes and Grayville, Ill., report that the 
season has been a very good one. 

Reports from Henderson, Ky., Paducah, 
Ky., Hopkinsville, Ky., Owensboro, Ky., 
and other cities and towns {in western 
and northern Kentucky are to the effect 
that the retail jewelers of that section have 
experienced a good business all Summer, due 
to the fact that the coal mines in that sec- 
tion operated steadily during the strike of 
the miners in the northern States during the 
Summer months. Since the mines in the 
northern States have started up the western 
Kentucky towns have continued to be pros- 
perous and jewelers are getting their share 
of the prosperity. The farmers in western 
Kentucky also are in a better shape than 
they were a year or so ago. A good corn 
crop has been raised and a big tobacco crop 
also is coming on with indications that the 
price will be very satisfactory this Fall. 
Taken as a whole, the situation is most en- 
couraging and by the first of December or 
earlier it is expected that the west Kentucky 
merchants will be enjoying a real boom in 
business. 








The Edward Vail Co. has opened a whole- 
sale jewelry business at Wichita, Kans. The 
sale of school and college jewelry on a 
large scale will be conducted. The floor 
above the Vail retail store has been con- 
verted into working quarters for the depart- 
ment. Machinery for baking enamel, cast- 
ing dies, melting, plating and polishing metal 
have been installed. A designing department 
under the direction of Ed Hannah has been 
established. Seven salesmen have started 
over the territory in Kansas, Oklahoma, 
Colorado, Arkansas and Missouri. The 
wholesale department will be in charge of 
Robert Shipley and C. E. Kelly. 
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Paul Dreher, lapidist, 719 Sansom St., has 
returned to the city after an European trip. 

Frank Hurlburt, of H. O. Hurlburt & 
Sons, 813 Chestnut St., visited Honesdale, 
Pa,, last week. 

Samuel Z. Korff, who was formerly in 
business on S. 8th St., this city, was in 
Philadelphia last week. 

E. A. Mott, formerly a watchmaker for 
the trade, has bought the business of J. F. 
Schoof, 3432 Germantown Ave. 

An elaborate display of plated ware manu- 
factured by the International Silver Co., in 
charge of Roy Williams, was held in the 
Hotel Adelphia, Sept. 19 to 21. 

W. H. Hurlburt, of H. O. Hurlburt & 
Sons, 813 Chestnut St., has returned to the 
city after a pleasant automobile trip to 
Buffalo, Niagara Falls and Canada. 

Edward A. Farnan, jeweler, of 732 Chest- 
nut St. and Austin J. Ounan, engraver, of 
the same address, and a party of friends were 
on a fishing trip last week on New Jersey 
coast. They caught 167 fish. 

Among the out of town jewelers in Phila- 
delphia last week were: W. F. Day, 
Waynesboro, Pa.; E. C. Albertson, Bridge- 
ton, N. J.; Carl Stone, Pottstown, Pa.; and 
Bernard Alshultz, Shenandoah, Pa. 

M. Carlitz has purchased the property at 
the northeast corner of 8th and Walnut Sts. 
from the estate of Charles FE. Shedaker for 
a price reported to be $80,000. The assessed 
valuation of the property is $45,000 and the 
huilding stands on a lot 22 x 90 feet. 

J. B. Simon, who was formerly employed 
by his brother, Nathan Simon, of 1510 Chest- 
nut St., has gone into business for himself 
on 15th St., below Market St. Mr. Simon 
has opened a modern store at the 15th St. 
location. He has employed Vincent Coogan 
as his watchmaker. , 

Williard Sickles, son of A. Sickles, of 
M. Sickles & Sons, 900 Chestnut St., was 
married to Miss Jane Vendig, daughter of 
Mrs. Isaac Vendig, 1401 N. 15th St., on 
Sept. 20, at the home of the bride. Follow- 
ing a wedding trip Mr. and Mrs. Sickles 
will make their home at 4600 Old York 
Road, this city. 

Among the salesmen in the city last week 
were William Peck, of Waite, Thresher 
Co., Providence, R. [.; 
Louis Stern Co., Providence, R. I.; Oscar 
Brod, of Brod Co.; M. J. Schless, of 
Schless-Harwood Co., diamond merchants, 
New York: and A. Foss, of Potter & 
Buffington Co., New York. 
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J. L. Straub and wife have returned from 
4 visit to Atlantic City. 

Percy L. Appel, of W. W. Appel & Son, 
and wife have been called home from Spring 
Lake, N. J., by the serious illness of Mrs. 
Appel’s brother. 

_ The Lancaster Optometrical Society held 
its September meeting last week and mapped 
out its Winter’s work. Next month the 


Earl McHugh, - 
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first of a series of lectures will be held. 

A. W. Moyer, president of the Non-Re- 
tailing Co., was a recent visitor to New 
York on business. 











Alfred Landry, jeweler of Donaldsonville, 
La., spent several days in the city recently. 

H. Lehman, of the Lehman Jewelry Co., 
La Grange, Ga., is spending a few days in 
New Orleans. 

E. J.’ Bernard, manager of Hausmann, 
Inc., is off on his vacation, expecting to re- 
turn in about two weeks. 

J. M. Golding, one of the prominent 
jewelers of Alexandria, La., passed through 
the city last week en route home from a 
pleasant trip to New York. 

Joseph Hecker and William Pohlman, 
salesmen connected with Hausmann, Inc., 
have returned from a two-weeks’ vacation, 
during which they visited the Coast coun- 
try. 

Mr. Schaffer, of the firm of Schaffer & 
Sumners, is succeeding to the business of 
that firm. Mr. Sumners will re-establish 
himself in a retail section of the city, the 
exact location of which has not as yet been 
determined. 

H. P. Jackson, watchmaker and jeweler, 
is preparing to open an establishment at 
Scottsville, one of the thriving towns of 
Louisiana, under the firm name of H. P. 
Jackson & Co. Mr. Jackson is a young 
man, enterprising, and an expert in his line 
of business. 

B. Mattes, manager of the fancy goods 
and silverware department of Leonard 
Krower & Son, Inc., leaves in a few days 
on a Fall trip to different manufacturing 
centers. A. L. Judis, of the same firm, has 
just returned after a visit to Mobile and 
nearby territory. 

From reports gathered by the various 
representatives of Leonard Krower & Son, 
Inc., in the territories visited by them re- 
spectively, there is every indication that a 
large number of jewelers will visit New Or- 
leans during October, at which time the 
American Legion will hold their convention 
here. Therefore, the Krower firm is mak- 
ing preparations to entertain their many 
friends who will visit New Orleans on that 
occasion. 

Gabe Hausmann, of Hausmann, Inc., has 
returned with his family, after a delightful 
vacation spent in Atlantic City, Baltimore 
and New York. Commenting on business 
conditions as he found them, Mr. Haus- 
mann says: “During my trip north I spent 
some little time with the trade in Balti- 
more, Atlantic City and New York, and, 
candidly, I can say I have seen more busi- 
ness in our store on this the first day fol- 
lowing my return than I saw in any of 
these cities at any time I visited jewelry 
establishments in them.” Mr. Hausmann 
believes the indications all point to a brisk 
Fall business. 








M. L. Cohen & Co., jewelers and opticians, 
leased the property they occupy at 239 
Nicollet Ave., Minneapolis, Minn., from 
Henry Doerr, president of the Minneapolis 
Drug Co. 
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A. J. De Roy, of Joseph De Roy & Son’s, 
who suffered a slight operation recently, 
continues to improve and will be back at 
his desk soon. 

Not a few jewelers are anticipating a 
better demand for stick pins, on account of 
the advent of wider neckties for the men. 
Some stores report a tendency in that direc- 
tion at the present time. 

Dress buckles and buckle pins are begin- 
ning to be asked for in many shops here, 
because cf much drapery on dresses and 
the longer skirts that are being worn. Some 
housés look for a good demand in this 
sort of goods. 

Pittsburgh is again back to normal, as 





’ far as time is concerned, the hands on clocks 


and watches, in accordance with the advice 
of jewelers, being moved forward 11 hours, 
instead of back one hour. The watch re- 
pairing business shows no signs of letting 
up in this district. 

An interesting display of mountings is to 
be made by Wolfson & Grau, 309 Bessemer 
building, week of Oct. 2, in the Fifth Ave. 
window of the Diamond National Bank 
building. This is one of the first of its kind 
to be made in this city and the products 
shown will be the output of the firm’s own 
factory. 

Jewelry is being featured to a much 
greater extent by the Rosenbaum Co. since 
that concern remodeled its first floor, re- 
garded now as one of the finest first floor 
arrangements of any department store in 
Pittsburgh. The firm is conducting its 54th 
anniversary sale, which has been very 
successful, 

At the annual election of officers of the 
Pittsburgh Association of Credit Men, 
Frank C. Demmler was chosen president; 
Robert T. Graham, vice-president; J. G. 
Reuter, second vice-president; Cyrus Lewis, 
treasurer. The board of directors elected 
H. S. Kayser, secretary, who succeeds A. C. 
Ellis, resigned. The latter had been secre- 
tary for the last 16 years. The newly- 
elected directors are A. F. Swearingen, 
Thomas K. Cree, L. C. Cross, R. T. Gra- 
ham, and B. G. Holmes. The retiring sec- 
retary was presented with a chime clock and 
candlesticks, and the retiring president, 
Abraham D. Sallee, with a gold watch and 
fob. The membership is nearly 1,000, having 
lost a number of members during the year 
by resignation. 

Creditors of John Bain Co. have received 
official notices that the South Side Trust 
Co. of Pittsburgh (formerly the receiver of 
the bankrupt and now the trustee of the es- 
tate) filed his first account as trustee, Sept. 
16, and has applied for an allowance of 
$105 for compensation as receiver. The 
trustee’s account shows $7,123 in hand for 
distribution over and above the claims for 
compensation as receiver and trustee. A 
meeting of the creditors will be held at 
Room 23, St. Nicholas Building, 450 4th 
Ave., Pittsburgh, Oct. 4, at 10 A. M., to 
consider and pass upon the accounts filed 
and upon the allowances asked for both 
by receiver, trustee and attorneys. Watson 
B. Adair, Referee in Bankruptcy, is in 
charge of the case. 













IS eee 


























































THE JEWELERS’ CIRCULAR September 27, 1922, 

















418—3 Pt. Jug Colias Design 


PIAVE you ever noticed particularly a cobweb when par- 
tially covered by dew and the sun’s rays striking through 
Yi it throwing off its prismatic colors showing in contrast 
the intricate work of the spider in weaving and construct- 
ing his filmy web, a trap to ensnare the brilliant butterfly and other 
flying moths. This gave our designer his inspiration and culminated 
in our new and novel Colias design for glass ware as shown above. 
Why should this design not be as popular as our Daisy and Butterfly 
design of many years agor 

We have a full line of this pattern in Bowls, Vases, Plates, Com- 
ports, Bon Bons and other articles, artistically executed which we 
feel should be attractive to your customers. 
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The Pairpoint Corporation 


Factories: New Bedford, Mass. 
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other than Jewelry 
but adantable 
to adeweler’s Stock 





EWELERS should 
look around for 
: : odd pieces of furniture 
Gift Articles 4 which to display 
gift goods. Many concerns make a prac- 
tice of supplying such pieces. The kinds 
of stands or tables that are used in homes 
are the ones upon which to show gift ar- 


Hints That Will 
Help in Displaying 


daily. Every little new device from vanity 
case to perfume container can be shown 
here to the greatest possible advantage. A 
man’s dressing table may also be arranged 
with suitable articles. 

The greatest possibilities are presented by 
the use of a dining table on which may be 
shown sterling and plated flatware and hol- 
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Grour No. 173—ATTRACTIVE CONTAINERS FOR SERVING PRESERVES 
(See tert on page 123) 


ticles, Old fashioned or antique furniture 
is the best and can easily be secured. If 
tal antiques cannot readily , be obtained, 
excellent imitations are available that in 
some cases defy detection. Some firms im- 
port foreign household furnishings of odd 
and antique designs, which are excellent for 
the kind of display tables a jeweler should 
we in making his gift section attractive. 
The store counter leaves much to the 
imagination, A customer has no idea how 
certain things will look when taken from 
the counter and placed in her reception room. 
But if a lamp is shown on a table and the 
table had some kind of a draping harmon- 
ng in color with the lamp shade, the ap- 
Marance of the lamp will be greatly 
enhanced by its surroundings and the sale 
much more readily made, Book-ends with 
4 few well-bound volumes between them 
will help the sale of the book-ends. 

If a library table is placed in a good 
Position with a writing set, lamp and book- 
fds complete with pen, pencil and letter 
Weight, all in position ready for use, with a 
library chair and visitor’s chair at the side, 
Ne various items thus displayed would have 
4 much more ready sale. The table can be 
“aried from time to time with different 
“signs of the same kind of articles. 
a Same idea might be carried further 
ih oe up-to-date vanity table. Such a 
redo contain toilet articles of cut or 
tortofe crystal, china, imitation ivory, 

ose shell or silver and can be changed 














loware, cut, engraved and decorated crystal, 
vases, centrepieces and kindred articles. 
This also gives an opportunity for a jeweler 
to show the correct manner of arranging 
the dining table and helpful suggestions can 
he given in this way. 

There is little space in the average 
jewelry store for the various pieces of 


Greeting Cards for Jewelers’ Stock 





At first glance it might seem that greeting 

cards belong with the souvenir post 
card stock of the cheap store. Gift shops 
and stationery stores do sell greeting cards, 
but there are many different grades of such 
cards. 

The kind the jeweler should handle are 
those as good as or even better than what 
the gift shop handles. They should be the 
very highest class to be obtained, and when 
the best are secured from a really high- 
class house, publishers of really artistic 
goods, then you have something worth while. 

These high-grade cards are not cheap and 
some of them sell for high prices. They 
sell for us by themselves, and the jeweler 
will find that often a 25 cent greeting card 
will be added to the gift already bought, 
thus adding something to the profit on the 
original purchase, 

These goods fit in perfectly with engraved 
stationery, and fine stationery is acknowl- 
edged to be one of the best and cleanest 
of side lines for the jeweler, if indeed it 
is a side line. 

The sale of greeting cards enables the 
jeweler quite naturally to branch farther 
in that line and take orders for special 
Christmas cards and folders such as have 
been so widely used for some years, hand- 
some cards with the senders’ names on them. 
Here is a little side line that may be 
made to bring in a large aggregate sum as 
an aid to late Fall and early Winter 
business. 

It is none too early right now to get 
after the orders for the Christmas and New 
Year greeting cards to be engraved with 

















Group No. 174—OTHER PRESERVE JARS FOR THE DISCRIMINATING 


HOUSEWIFE 


(See text on page 123) 


furniture, but arrangements can be made 
with the local furniture dealer for the re- 
quired pieces of furniture. A card can be 
attached to the table, desk or whatever the 
piece may be, stating that the furniture has 
been loaned by the dealer, This is an excel- 
lent advertisement for the furniture dealer 
and may even be the means of a sale. 


names, People want to get these cards in 
their hands early in order to mail in plenty 
of time for the most distant friends to 
receive theirs before Christmas. 

Don’t let the gift shop walk off with the 
greeting card business, It is right in the 
same line with other work you do for your 
public. F. F. 
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Every knite ~ 
stamped “BASSETT 
RUSTLESS” 


BoD o> o 


Twice Actual 
Size 


Bassett RUSTLESS Steel Knives 
Always Retain Their Keen Edge 


OCKET knives composed of BASSETT 
RUSTLESS Steel are not only rustless, 
stainless and non-corrosive but they 

also will retain their keen cutting edge 
throughout many years of constant service. 

BASSETT RUSTLESS is genuine steel 
—not a substitute. That’s why you can de- 
pend upon it to do everything that ordinary 
steel will do in addition to being superior in 
many other ways. 

It is a super-metal made for hard and 
lasting service. 

In making BASSETT RUSTLESS Pocket 
Knives we make the entire knife skeleton 


from this famous steel—not part of it—and 
every blade is stamped with the words 
“BASSETT RUSTLESS” for your protec- 
tion. 

BASSETT RUSTLESS Pocket Knives 
cost just a little more than ordinary pocket 
knives, perhaps, but they are worth the dif- 
ference. They come in a variety of dis- 
tinctive engine-turned designs in 10K and 
14K Green, Red and White Gold to retail 
from $9.00 up. By all means, display a selec- 
tion of them in your Holiday stock. 

Better send your order right away because 
there already is a big demand for these 
popular knives. 


THE BASSETT JEWELRY CO. 


36 Garnet Street 


Providence, R.'I. 


| Basset Rust ess 


The Original RUSTLESS STEEL for Pocket Knives 
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Hints for the Dealer Conducting a Gift Department 





om - . —— 





Epiror’s Note:—Jewelers who are interested in special lines Tor their Gift Departments are invited to 
suggest articles which they deswe to see illustrated. Whenever possible, illustrations and descriptions of 
such articles will be published in this department and additional information given upon request whenever 


the data is available. 


At this season of the year the housewife 
is still busy with the preserving of fruits 
put she, of course, finds time to do her shop- 
ping. No more opportune time could be 
afforded the jeweler to interest her in at- 
tractive jars such as are shown in Groups 
Nos. 173 and 174. She will have in mind 
the home work with which she is occupied 
and the jars will at once appeal to her as 


They are highly artistic both in design and 
finish. 

The illustrations of imitation marble 
statuettes in Group 177 range in size from 
nine to 16 inches making attractive orna- 
ments for the little corner table or stand. 
One of these charming pieces reposing on 
a dark drapery or scarf tend to lighten up 
a corner making a charming and restful 

















Group No. 175—ATTRACTIVE ASH TRAY SETS AND OTHER UNIQUE OFFERINGS 


being just what she needs for serving the 
fruit at a later date. They are made of 
crystal glass, with dull cuttings in most artis- 
tic designs and with sterling silver covers. 
Some are squatty in shape with handles, 
while others are tall and slender, with or 
without a wider base. One style shows the 
glass jar set in a silver, openwork base with 
handle. How much more attractive the tea 
table will appear with the jelly or marmalade 
served in such a container! This is decidedly 
the season when the jeweler should have 
these offerings prominently displayed in his 
stock, 

A very attractive addition to the jewelers’ 
stock is a line of art metal goods. The 


articles are widely diversified and consist of . 


many offerings both practical and orna- 
mental. Such articles make acceptable 
gifts for both men and women. The 
smokers’ accessories are particularly desir- 
able, being of great convenience as well as 
@ means of keeping the home tidy and 
orderly, The average housewife dislikes to 
clean up cigar or cigarette ashes. Display 
these articles and she is sure to be a cus- 
tomer. In Group 175 are shown two styles; 
one with a match box and ash tray com- 
bination and the other with humidor as an 
additional convenience for the cigar smoker. 
‘he poker set being compact is easily car- 
nied in the traveler’s bag or suit case. The 
imeense burner is an attractive novelty while 
ends, holding the latest or favorite 
0oks help to give the room a cozy, home- 
like atmosphere. Besides those shown in the 
&roup mentioned are the ones in Group 176. 
fy are furnished in French or antique 
onze and also in gold or old silver finish. 


picture for the eye. The jeweler should 
add this line to his gift stock. 

Group No. 178 illustrates odd designs in 
colored glass, translucent in appearance and 
of rich coloring. The articles are both 
ornamental and useful, giving a charming 
touch of color to the serving or dressing 
table. Take, for instance, an old blue bowl 
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and will win the admiration of the most dis- 
criminating. The pieces illustrated are of 
a mottled appearance, with contrasting 
bands. The coffee set is decorated with a 
gold encrusted design of chrysanthemums. 
Such a line artistically displayed would 
greatly enhance ‘the attractiveness of the 
jeweler’s stock, 

Many cut glass designs are being shown 
in geometrical cutting and. floral decora- 
tions, but for pure simplicity of design and 
elegance of line there are very few pieces 
that out-do the one shown in Group No. 180. 
The straight miter cuts shown in perpen- 
dicular position have a dignity that sets off 
the whole piece, while the star or sunburst 
cutting in the top panels radiates the colors 
of the spectrum as the light strikes it. 

For a moderate priced line of goods 
which may be used as a drawing card in a 
jeweler’s store, the class shown in Group 
No. 181 has hardly an equal, A whole set 
of these may be sold showing a good profit 
at an extremely low price, and yet the cus- 
tomer purchasing them will be well satisfied 
that he has bought at a bargain. 








A Jolt to the Memory 


PERHAPS nothing is more annoying 

than to make up a gift list and dverlook 
the purchasing of a gift for perhaps the 
very person you least cared to slight. The 
jeweler, of course, cannot read the minds 
of his customers or do more than suggest. 
However, he has still another ally in a 
neat but highly efficient sign placed in his 
gift section. 

The sign itself is gotten up with great 
care. In fact, it is one half the effective- 
ness of the plan, consisting as it does, of a 
sign about 15 inches long and three inches 
high. The background is light blue and the 
letters black, bearing the words, “Have You 
Forgotten Anyone?” Over the face of the 
sign in darker blue is a question mark. 

The sign is then placed where it will 
meet the range of vision of every caller in 














$5 By 














Group No. 176—BooK ENDS SURE TO MEET WITH QUICK APPROVAL 


filled with mellow autumn apples or a rose 
petal pink vase with purple astors and note 
what pleasing contrasts result. This colored 
glassware is made in a variety of shapes 
and odd pieces suitable for many purposes. 
A table set with encrusted gold china is 
always rich in appearance. It is not neces- 
sary that the entire dinner set be of this 
type. Odd pieces add an inviting and at- 
tractive touch. The pieces shown in Group 
179 make a beautiful addition to the table 


your gift section and, once placed in position, 
watch results. People will come into your 
store, make a purchase or two, start to 
leave, then, as soon as their eyes meet the 
sign, pause and say, “Oh, I forgot John,” or 
“That sign reminds me—” then go back and 
make one or more additional purchases. 

The reason a sign is more beneficial than 
the spoken reminder of the jeweler’s is that 
the eye has 24 nerve centers to the ears’ 
one. 
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HAWKES 


Hawkes Crystal Glass 











Paves the way for really worth while sales! 





















































( 
You can make your store headquarters for gift buyers Cut Gass 
f k A aiaal . all kli A Engraved Glass 
if you keep showing in your window, sparkling new bits Rock Crystal {f 
of Hawkes Crystal. Glass 
Sterling Silver- ) 
‘ a" : eh Mounted Glass 
| ) This exquisite candlestick with its unexpectedly low price Decorated Gold 
1@ will impress your customers deeply. They will associate pee ) 
i good taste and unusual values with your store, whenever Enameled Glass ff | 
| : 
f- they have to buy a gift. Desk Sets. \ 
Cigarette Boxes 
y You can order in small quantities and replace popular Paiva you L 
‘ numbers quickly. Your profit is better-than-usual. Gold Decorated )) 
Colored Glass 
, nx 
“ Iri ass 
- 
! T. G. Hawkes & Company Peried Gass) 
y ; Odd Matchings f} 
f Corning, N. Y. 
" , — Inventors and Pat- ) 
No. 3671 Candlestick Caprice. 6”. Pacific Coast Office: 140 Geary St., San Francisco, Cal. entees of Hawkes 
th $3.00 per pair, net. ge of l vous Dress- A 
ac a ing Mixing Bottle. 
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products enjoy a national reputation. Note the above “Table Service.” 
designs is a characteristic that our designers have brought out to a noticeable degree. 


every patron as a gift suggestion. 


Ask for our Art Glass Folder No. 1, Fry’s Oven Glass Catalog No. 5, and our 
Combination Cut Crystal and Refined Etched Catalog No. 10 


H. C. FRY GLASS COMPANY, 











Cut 


FrOR over 50 years the name “FRY” has stood for the highest ideal of the glassmaker’s art, consequently the “Fry” 

The simplicity of the exceedingly rich 
The cut ‘ 
basket in the center of table is just one of the many beautiful pieces of cut Crystal that would be appreciated by 


“Pershing” flower 


Rochester, Pa. 


Crystal 
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A Gift Shop of Your Own 


HE gift shops, so-called, have tried to 
steal the jewelers’ thunder. There is no 
shop that is as essentially a gift shop as is 
the jewelry store. Gifts are its feature stock. 





Outside of its repair department, it exists 
largely because of the popularity of gifts. 
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some people will buy gift shop goods and be 
satisfied to present cheaper things because of 
a certain oddity or unique character that 
seems to make up for intrinsic quality. Gift 
shop competition should be met, if possible, 
on its own ground, 

In order to offset such competition the 
jeweler will do well, if he can spare the 





Group No. 177—1MITATION MARBLE STATUETTES FOR THE GIFT DEPARTMENT 
(See text on page 123) 


Then along comes a little specialty shop, 
stocking certain lines of goods suitable for 
presents, goods less valuable, less expensive 
than a large part of the jeweler’s stock, 
and it advertises itself as a gift shop, a 
“GIFT SHOP,” in capital letters and quo- 
tation marks. 

This shop, often featuring many kinds of 
goods of purely ephemeral character and 
many of them useless save for giving away, 
proclaims itself loudly as the source of gifts. 
It lures away from the jewelry store a pro- 
portion of the trade that has hitherto been 
exclusive jewelry trade. 

All this is legitimate enough and the 
jeweler has no reason to find fault with this 
more recent form of competition, though the 
whole idea may appeal to him as having a 
somewhat humorous side to it. The jeweler, 
however, needs to give consideration to 
what he can do to retain or regain such of 
his trade as has turned to the gift shop 
and its every-day-is-Christmas atmosphere. 

How shall the jeweler handle this matter? 
How shall he go about competing with this 
modern rival? 

In the estimation of the writer, it is a 


space, to develop a department which shall 
display lines of goods directly competitive 
with gift shop lines. A show case or two, 
a table and some shelving, will make possible 
the display of goods of unique type at popu- 
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newspaper advertising space to the event. 
To your customary advertising signature, 
“Greene’s Jewelry Store,” add the phrase, 
in smaller type, “Gift Shop Too.” Put signs 
in the windows, “Visit our gift shop.” 

Set about popularizing this department 
with a view to causing it to bring into the 
store people who have developed the “Gift 
Shop” habit and have inclined to neglect 
the jewelry store proper. 

You will find this a possible means of 
enlarging your business and of broadening 
your appeal to the public. This gift shop 
idea with its peculiarly attractive types of 
goods has come to stay, for a time at least, 
and there is no reason why the jewelry 
store should not be cashing in on the idea. 
Any good plan that helps to bring more 
people into the store, even though they 
patronize the new department exclusively is 
good for the development of the business. 

Get your own gift shop department under 
way and counteract the influence of the 
other gift shops that are taking away some 
of your business. F. F. 





Beware of “Yellow Dogs!” 





[X selecting stock to use particularly in 

combating gift shop competition, don’t 
be misled into thinking that such goods 
can be selected with little care, merely be- 





et 














Group No. 178—COLORED GLASSWARE FOR THE SERVING OR DRESSING TABLE 
(See text on page 123) 


lar prices. This department should com- 
prise the more peculiarly gift shop type of 
stock. 

There may be a sign placed above these 
goods, “Gift Shop,” making use of the gift 

















Group No. 179—sUGGESTIONS FOR THOSE WHO ARE LOOKING FOR UNIQUE TABLEWARE 
(See text on page 123) 


Serious mistake to ignore such shops, to take 
the attitude that they do not really compete 
With the strictly jewelry store lines. Those 
shops may not handle the same goods you 
handle, but they are after the same money 
m people’s pockets, the money that is being 
Spent to buy presents. It is even likely that 


shop idea in this way and capitalizing the 
public interest in such goods. 

If you have not featured gift shop sorts of 
goods, but have carried a few mixed in with 
other lines, segregate these goods, increase 
the variety and open a gift shop department. 
Make a little event of the opening. Give 


cause they comprise less expensive stock 
than most of your standard lines, 

Don’t let some salesman for jobber or 
importer inveigle you into telling him to 
send you an assortment priced at so much 
for the lot, without careful inspection of the 
items that make up the assortment. 


To buy assortments “unsight and unseen” 
or partly so, means that you will have some 
quick selling numbers and more or less 
“yellow dogs” that are unsalable but are 
put into the assortment to get the price 
down. 

Pick goods for this line of your business 
with all the care possible, seeking to get 
what is genuinely interesting and really 
unique, while at the same time possessing 
intrinsic value. 

Select the things that have a real use 
instead of those that are almost useless 
and valuable (?) only for their novelty. 

You will be besought to buy $50 or $100 
or higher priced assortments and you will 
be told what the goods will sell for, thus 
giving you such and such a percentage profit. 
Don’t let that paper profit loom up so high 
that it obscures the fact that the goods have 
to be sold before there will be any profit. 
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| Maddock & Miller 


Incorporated 


She House of Stock’ 
54 Murray Street 
New York. 


























IDEAL GIFTS 











Glassware in Your Home 


Our high grade Cut, Etched, Gold Encrusted, Gold Banded, 
Mother of Pearl and yellow Iridescent designs on rich lead 
blown glassware gives a distinct touch of individuality and 
is especially adapted to use in the refined home. 


“The glass with the ring when tapped” 
Beautiful Colored and Gravure Photos Sent Upon Application 


United States Glass Company 


General Offices and Salesrooms 





Tall Jug and Cover ° ° 
Cut “394” Design So. 9th and Bingham Sts. Pittsburgh, Pa. 
New York: 1107 Broadway Boston: 99 Bedford Street Baltimore: 110 Hopkins Place 
E. T. W. Craig, Representative M. A. Lovell, Representative John A. Dobson Co,, Representative 
: Eleventh & Market Sts.. Los Angriees 643 South Olive Street page 30 East Randolph Street 
55 Hemple, Representative Stirk, Representative F,. T. Renshaw, Representative 


San Francisco: 628 Mission Street a ow. Southland Hotel Building Denver: 1717 Arapahoe Street 
F. M. Dunn, Representative D. D. Otstott, Inc., Representative Quereau Shelton Selling Co.; Rep. 
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A Gift Currency Window 





Pp! _ACING gifts in the windows with price 
tags thereon is not nearly as compellent 
as displaying the goods tagged with the 
actual currency that will secure the various 
items on sale. For example, select gifts 
that you wish to sell for $1, $2 and say $5. 
Secure from your bank enough brand new 
$1, $2 and $5 bills for the purpose; then 
affix to each gift a bill and a little neat 
sign reading, “This gift can be purchased 
for ——”; then affix the dollar bill, two or 
five, as the case may be, the goods are 
worth, 

As soon as goods are shown in this way 
a more logical and direct appeal is made to 
the pocketbook, besides when a person sees 
the actual note in currency the gift will 
cost, he is more impressed than when the 
bare statement is made from a sign or 
placard. 

To make this window trim of gifts more 
effective secure another lot of new bills and 
to each piece affix a thin black thread. To 
the other end a piece of shoemaker’s wax 
or chewing gum and fasten to the inside 
of the plate’ glass window. Then start your 
electric. fai in motion which will cause the 
notes to blow this way and that in endless 
profusion attracting more attention to the 
plan in hand, namely, ‘the gift currency win- 
dow. Once tried, this plan will be found a 
winner, also attract attention. to other goods 
on display. 





Study the Gift Shops 





THE basic idea underlying the gift shop 

appeal is novelty, the love of people for 
the odd, curious, novel, in merchandise suited 
to use in making presents. 

This appeal is strong in all classes of 
customers, but perhaps most so in the case 
of people who have none too much money 
and like to make up in the peculiar interest 
of what they buy what may be lacking in 
intrinsic value. People shopping for gifts 
are keen in the search for “something 
different.” You know you have had plenty 
of customers come in and try to find some- 
thing that did not cost a great deal and yet 
always distinctive, and they perhaps had hard 
work finding just that in your regular 
jewelry stock in which distinctive articles 
carried high prices. 

The jeweler ought to equip his store with 
enough of the gift shop type of goods so 
that he can please this class of customers 
and hold their trade. It is important that 
your customers be continued in the habit of 
coming to your store when they want to 
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buy things to use as presents. Once let them 
get into the habit of patronizing a so-called 
“Gift Shop” and you may lose some of their 
best business for a time. 

Study this gift shop idea, Visit as many 
of the shops as you can and see how they 
are run. Study their stock and their meth- 
ods of arrangement and appeal, If there is 
a particularly successful shop of the sort 
within reach, go to it and see why it is 
successful. 

If a gift shop is getting business away 
from you there is no mystery about it. It is 

















No. 180—A DAINTY CUT GLASS VASE 
(See text on page 123) 


doing so by legitimate business methods, 
methods you can use to hold your own trade. 
Do a little investigating. 

Get a few copies of the trade journals 
issued for the gift shop trade and see what 
kinds of goods are advertised in them, Note 
what lines in this periodical, THe JEWELERS’ 
CircuLar, are adapted to gift.shop use. Visit 
the houses that carry novelty lines, especially 
unique imported goods. Thus you will dis- 


cover what you are up against in this kind 
of competition and you will learn what kinds 
of goods to stock to develop a little gift 
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shop line of your own, the best way of 
meeting that competition. 

You cannot intelligently combat any form 
of competition if you know nothing of the 
methods and stock of such competition. 
Learn all you can about it. Get at the inside 
facts. See how you can develop-your stock 
to take care of that sort of need and de- 
mand on the part of the public'that has made 
it possible for gift shops to prosper. | F. F. 





Book Ends for Gifts 


BOOK ends are welcomed as gifts by all 

book lovers and by all others who have 
to do with books on tables or desks. They 
serve an intensely practical purpose in hold- 
ing hooks in place and preventing disorder, 
and they serve a very artistic pu: pose in 
being themselves artistic and of intrinsic 
merit. 

Book ends are to be had in a very great 
variety of designs. They offer to the gift 
purchaser an opportunity to buy that which 
may be perfectly adapted to the final re- 
cipient of the gift. 

They are to be had in qualities that bring 
them in price up to a point as high as 
many other more specifically jewelry store 
articles, 

Let us suggest that book,enhds be shown, 
not as occasional items “‘tntxed in with a 
case or window filled with odds and end, 
but as an assortment, a display of book ends. 

The window display should’ show them 
actually holding books, The jeweler will 
have little trouble in borrowing from a 
neighboring book store enough books to give 
point to the book ends display. A card 
can be placed in the display calling attention 
to the fact that the books are loaned by 
the Central Book Store, being selected from 
that store’s line of 75 centers. Thus you 
repay the loan by giving an advertisement 
to the lender, Two or three books between 
a pair of book ends will add a hundred per 
cent to the value of the display of the goods. 

The appeal of the book ends should be 
to the bookish and to those who will buy 
gifts for the bookish. See that the display 
and the cards for it are arranged with this 
in mind. If possible to use quotations on 
the cards to give point to their messages, 
do so. “Hold fast that which is good,” 
“Was ever book so fairly bound?” “Of the 
making of books there is no end.” F.F. 











H. L. Herman, Sandusky, O., has pur- 
chased the W. E. Burse jewelry stock and 
is at present disposing of the stock at public 
auction. ‘ 











Group No. 181—INEXPENSIVE GLASSWARE OF ARTISTIC DESIGN SUITABLE FCR THE GIFT COUNTER 


(See text on page 123) 
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GY BRIDGE PRIZES: 


TO? RETAIL 
AT $299 EACH 


Price $1350 per dozen 
Send for sample dozen 
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of 


Crystal 
Purity 
with 
Gold Decoration 


to Express 


Golden Thoughts 
Useful 


Ornamental 





Write for Booklet of Quality Glassware. 


Our Crystal glass—cut, etched or decorated—will please you and your customers. 


FOSTORIA GLASS COMPANY Moundsville, W. Va. 
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SILVER PLATED YJ 


e000 UF 


"Pocket 


Flasks 


Are Big Selling 
Items Today 


If you haven’t stocked these quick 
selling flasks you are losing some 
very profitable business. 


Our Pocket Flasks are made of a 
specially alloyed white metal with 
a sterling silver thread—they are 
guaranteed not to corrode or im- 
pair the contents in any way. 











“= 
~ 


Important 
Nickel silver corrodes and is injurious to 
the health. Therefore, we use no nickel 


silver in the manufacture of our flasks. 


Made in a variety of patterns—either 


plain, hammered or engine turned. 

SP PU he cSeet0 nd perednes $8.00 each 
NET Kd 9. 8.050-5 (Mee aEe 11. a 
BC cceN KORRES EL eRe oN 10.00 ‘ 
DIGS isarcaerenecemaas 4.00 ‘* 


Torms 2%—30 days—Net 60 days. 
Subject to Jewelers’ Circular List. 


Write for samples to 610-618 Broad- 
way, New York. 







Have you received our new book- 
let, “Gifts of Distinction?” If 
not, send for a copy. 








FACTORY AND OFFICE SHOW ROOM 
610-618 Broadway 339 Fifth Avenue 
New York New York 














Gold Encrusted Glass 


Ideal Items 
for the 
Gift Shop 


and Jeweler 














Borghese Productions 


are a natural response to the growing and insistent 
demand for suitable objects artistically worthy of being 
incorporated into the decorative schemes of the best 
homes. The designs are rich though conservative, and 
the colors and finishes are appropriate. 


Every piece is 
carefully selected, 








Book- ; 
ook-Ends and decorated in 

Candlesticks pure coin gold 

Boxes 

Desk Sets 

Lamps Send for 

Panels Catalogue 

Fruit Bowls 








CHARLES HALL, Inc. 


18 West 23” Street, N ewYorkCity 
Works - Springfield, Mass. 


George W. Murphy 


Factory and Offices: 


Hawley, Pa. 








No. 60/3385. 9 oz. Goblet 



































AEE RAE RE Fr OLE RIE LIONEL MEETS 3 














September 27, 1922. 


THE JEWELERS’ CIRCULAR 

















TORTOISE SHELL 


Reproduced in Toilet Ware 


Hand Engraved with Pure 22 Karat Gold Decoration. 





Science has surpassed Nature by reproducing in quan- 
tity a material that replaces genuine Tortoise Shell. 


Also newest designs in Imitation IVORY. Open stock or in cases. 











Write for catalog. 


E. D. ROGERS COMPANY 


Reproductions of Imitation Ivory, Amber and Tortoise Shell 
37 South Wabash Ave, _Hand Decorated, Engraved and Plain CHICAGO, ILL. 























° ° ood American-Made Alarm Clocks 
All These Rings Are Hand Pierced | | V2** -~\ So °° Bach's 


Our Own Original Designs Only. seen —typonag age ligne 


pe American made 30-hour time 
alarm with shut-off switch, height 6 in., dial 
4 in., nickel case, highly polished, high-grade 
movement, perfect alarm adjustment, each 
carefully tested and warranted.. Packed 60 
to a case. Each 65¢. 
Remember we allow no one to undersell a. 
When ordering, please refer to our ce * 
illustrating some interesting values in w 4 
clocks, jewelry, silverware, ivory, fancy goods, 
phonographs, etc.. Mall your order. We have 
no salesman to call on you. Our prices do 
not permit it. 


JOSEPH HAGN COMPANY 
The House of Service 
Dept. J. C. 
223-225 West Madison Street, 
Chicago, Illinois, U. S. A. 














Made in 18K Belais’ onl Platinum 





We Do Not Sell to Retailers—Buy from Your Jobber. 


JOHNSON BROS. Everlasting Photographs 


BURNED INTO CHINA ? 
For monumental purposes, also any kind 








100 W. 21st St., NEW YORK of fancy goods, brooches, lockets in 
photo tone or tinted in natural colors. 
THE BUYERS’ DIRECTORY Ask for Illustrated Catalogue. 
Price $1.00 F. J. H. ABENDROTH 








, j = , IL, P. O. Box B 
The Tewelers’ Circular, 11 John St.. New York 7s Frankia St. Forest Pork 4 














Our New and Novel Ideas Makes 
roa THE ~—- Business Good 


For bigger business and more profits your display 

















ee for fall should contain an ample selection of our 
original and distinctive creations of Old Dutch Silver 

its | Reproductions. 
PRODU Our organization is at your service; built on the 
strong foundation of SERVICE, QUALITY and 


PRICE. 
No. 2210—Size 11% x 6% inches. 


ART-CRAFT PRODUCTS CO. No. 2211—Without handle, used for a bread tray. 


5335 N. Western Ave. CHICAGO. ILL. No. 2209—Sugar and Creamer tray with small 


side handles. 

Let this Coupon point the way to Bigger Silver Profits 
Ce ee ee ee oe ee ee eee ee 
Gentlemen: Please send us, transportation prepaid, samples and catalog of your Old 
Dutch Silver Reproductions. with a view to our placing an order if found satisfactory 


in quality, craftsmanship and price. Will remit in due course to cover your .memo- 
randum bill or return your samples within ten days carefully packed. 





2208 Height 3 in. 
NNN Hawiihisiticdlvusebinedsssdiimmusbebauhiupsaldddidihiubibediiexiicettubenccaskens Lacquered and gold plated inside. 


Name 
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“Send it on Wings” 





Like a Glorious Sunset 


One of our TRAYS with Iridescent BLUE Butterfly in your 
window will arrest and hold the attention of the beholder. 


Not just a tray but a messenger of 


Joy and Light 
—The Whole Year Through— 


Perhaps that’s why they sell so fast! 


Do not confuse our work with the ordinary run of Butterfly 
Work. All pictures are painted with paint but only rarely do 
you get a Work of Art. This one costs $7.25 as pictured; or 
$9.00 with rare Blue Butterfly, and it is worth every cent of it as 
an atmosphere or show window piece, and they sell so fast as to be 
dificult to keep in stock. Send for our new circular of 22 pages 
of Butterfly Art Goods, Lockets, etc. 


The Butterfly Box, tue., ~ Goston 





The Bigger the Man 
The More He Needs the 


ROOSEVELT 


Holder 
for 
Fountain Pens 


Keeps your Fountain 
Pen always 


UPRIGHT 


Manufactured of Hard 
Metal, Quadruple 
Plated. 

The Only 
PRACTICAL 
Pen Holder on 
the Market 








A Great Convenience. 





Price $1.00 Each 
In Gross Lots, 75 Cents 
Each 


The Hoyt Silver Company 


New York City Ware Rooms: MILFORD, CONN. 


224-226 E. 42nd St. 
Telephone: Murray Hill 6076-6077 

















Our Number 260 Tea Set 


Highly Polished, Hand Engraved 
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The J. Rogers Hilver Co, 


Manufacturers of Popular Priced and 
Medium Grade of Silver-plated 
Hollowware 


Selling to the Jobbing Trade Only 
Factory and Salesroom 


13-15 Laight Street, New York, N. Y. 









\ 
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Special Sample Assortment $15.00 


12 pieces retailing from $2.00 to $5.00 each. 
Sizes from 7 in. to 16 inches. 


Complete catalogue with first order. 


Real Art flarble Morks 


Florentine Pressed Marble Statuary 
309 Bleecker St., New York, N.Y. 
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Genuine | Stone Necklaces 


CRYSTAL 
OPAL TOPAZ AMETHYST XMAZONITE 


CORNELIAN AVENTURINE CHRYSOPRASE AMBER 


RED CORAL STRINGS 


Also Pink, White, and White with Pink 
A Full Line of Drops and Hoops for Earrings 


Write now for Memorandum Package 


302 srooapway GIUSEPPE D°’ELIA NEW YORK 




















S 


WILL edd lbdbblbbsbbbbsbbbbbbbtihddddews 


The Bow-Knot 












FREE Cuts in All Emblems and Initials || 
SEND NO MONEY 


2 GENUINE DIAMONDS 4/100 Each 
Solid Gold 
14kt. White 

Gold Top 


GENUINE 
HOPE RUBY 


To Retail 


$25.00 


Send us your name and the 
-_ will be sent for inspec- 








a IM POAT A GRE RN REIN 


2430 








ee 





Samples Sent Upon Request 


fits, Unassembled 


J. 6132 











Surprise your Wife on the Next Wedding Anniversary 


3 Genuine Diamonds | 





4/100 ea. 
Looks and Wears Like Platinum 


20 Kt. White Gold 





] 
i 
1 
{ 
/ 








$25.00 


Platinum without Diamonds at 
the Same Price 
The above ad will appear in the K. of C. National Magazine. Will 
also have a similar ad in the K. of P., Moose and Mason periodicals 
and women’s magazines. 
All orders will be turned over to Retail Jewelers. 
Use a similar ad in your local lodge program and newspapers. 
Cuts will be sent Free with an order of one ring or more 
Mail us your businese card and a catalogue will be mailed t0 you 


Terms 
WRITE FOR WHOLESALE PRICE 
BUFFALO JEWELRY MFG. CO. 


“THE MAIL ORDER HUUSE”’ 
Brisbane Building Buffalo, N. Y. | 





J. 6177 


One-Piece Shank 


SIMSON BROS. 


125 Canal St. New York 





















HMMMshDhhhhdbdddddididddiddiddddidddddddhidddddiddddddddddddiddddiiiéénzzzzAAA kA 














WZZM LAA LA ALAA ALAA AMAA MAMMA AMAA MA AMAA A LLL LLL, 








Supplement and New Price List Now Ready 


Owing to the fact that since issuing our Catalog No. 26 we have 
brought out a number of articles, which have proven to be most 
salable, we are pleased to present to the trade a supplement Catalog 
illustrating and giving full description of these new numbers. 


Learn About Our Wonderful Complete Line 


Western Tray and Case Company 


Established 1864 ' : 
427-429 Plum Street Cincinnati, Ohio 


Jewelers’ Show Case and Window Display Trays 
Wholesaler Jewelers’ Trunks, Telescopes, Trays and Cases 











No. 500—GAME CHEST 

















That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with Tus 
Jewerers’ CircuLar regarding any advantageous 
device or plan which they are utilizing in cen- 





nection with their business 

















A Store’s Mission Is to Serve 





Written Expressly for The Jewelers’ Circular 

















N a wonderful little booklet issued to all 
his employes, John Ragland, of the Rag- 
land Mercantile Company, gives the follow- 
ing advice, which cannot help but benefit 
both the merchant and salespeople who read 
it. 
Service Means Success 

The only excuse a retail store has for its 
existence is for the service and convenience 
it can offer its patrons. To better serve, 
and give the best that money can obtain 
for every dollar received, is the foundation 
of all successful business houses. 

To accomplish the desired results it is 
essential that all employes should have a 
clear idea of the principles and_ ideals 
adopted by the institutidn they represent. 


Confidence Is Essential 


Unless you feel that the firm is right, and 
has the highest ideals and principles for its 
conduct, you are wasting your time to even 
consider becoming an employe. You must 
have faith in the business you are trying to 
help develop, or you will not only be in the 
way of your own progress, but you do 
harm to the business itself. ' 

You cannot hope to be a success as a 
salesman without confidence in the mer- 
chandise you are selling. If you feel that 
you are not giving the best of values, you 
will surely fail. Study the business, learn 
the values and what is required to make a 
business success; this will enable you to 
judge what is right and convince you of 
the value of the service being given. 


The Test of Service 


Every transaction has to stand the test 
of service, and you will find it to your in- 
terest to take a real interest in your cus- 
tomer’s wants and see that these are prop- 
erly filled. Do not feel that the most es- 
sential thing is to make the sale. Consider 
irst if the merchandise is desirable and 
fitted for the purpose for which it is wanted. 

A sale is not complete until your customer 
has been pleased in every essential. Do not 
Suggest things that you know will not prove 





satisfactory. You are either developing or 
retarding the progress of the business with 
every sale you make, If you are in doubt 
about any question you are called on to 
answer, ask some one who knows and can 
give you the information wanted. Always 
be sure that you are right. 

Advertising 

All advertising must be based on facts. 
Exaggerations must not be resorted to. It’s 
a waste to pay for space filled with hot air. 
Statements that state the facts in the most 
simple words and tell your prospective cus- 
tomer as near as it is possible just what 
may be expected to bring the best results. 
If you want to build up a business and suc- 
ceed, there are not enough people in the 
community that can be fooled all the time 
to make the effort worth while. It pays to 
tell the truth. Be sure to read every ad and 
try to see that every promise is fulfilled. 
The value of the firm’s advertising increases 
as people more fully learn to appreciate the 
merit of the advertising policy, and accept 
the statements for their full value. This 
will make every word a paying investment 
for the future when properly and honestly 
carried out. 

Comparative Prices 

Comparative prices should not be used 
except when actually justified, and where 
prices have actually been reduced. This is 
good business when you are actually giving 
more than value received. Comparative 
prices when used to get business away from 
a competitor never should be considered 
whether you can make statements that are 
really facts or not. Never use a competi- 
tor’s merits or shortcomings to get busi- 
ness. 

Comparative prices, explaining the dif- 
ference in the value of an article you are 
trying to sell and one that offers less value 
at a lower price, is good business. It’s the 
value and not the price of the article that 
is longest remembered. When you find an 
opportunity to save your customer money 
by suggesting an article that will fill the 


need satisfactorily at a lower price, you 
are using good judgment and will make 
friends. 


The Reason For Sales 


Merchandise that has its value based on 
style loses in value as the season advances, 
and something else is produced to take its 
place. Seasonable merchandise must be 
sold during the period for which it was 
intended to serve its purpose. Sales on 
style merchandise are not only justified, but 
essential. The price in this character of 
merchandise is based on the newness of 
style, and loses its value when this feature 
is eliminated. 

Sales are a necessity to keep a stock clear 


‘of all odds and ends; to allow goods to re- 


main in stock beyond the period during 
which they should have been sold is only 
creating losses in the end, and no one serves 
the firm better than he who always makes 
special efforts to have clean stocks. Cutting 
prices and having sales, just to increase 
volume and disregarding the principles of 
good business practices will lead to loss of 
confidence with the consumer and react to 
the final detriment of the firm. 

Guarantees 


Most guarantees have very little value, 
due to the fact that the customer has been 
too frequently misled, and does not feel that 
guarantees are justied or worth while in 
most instances. An argument based on the 
guarantee of the article meeting certain re- 
quirements should never be used withowt 
first making sure that there is no doubt 
about the claims made. It is seldom neces- 
sary to make guarantees. 

The reputation of the firm should be 
such that the fact that the goods are be- 
ing offered in itself offers sufficient guar- 
antee of its value, in fact, no merchandise 
should be accepted or offered for sale about 
which a doubt exists as to its real merit. 
As a matter of good business, if for no 
other reason, every article offered by the 
firm has the stamp of its approval, and 
carries with it a guarantee of perfection 
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Indestructible 


Geneva 
French Pearls 


Regardless of price a perfect 
pearl, perfect in every partic- 
ular. A pearl necklace which 
will appeal to the most discrim- 
inating buyer. 


This house has a fixed policy to handle perfectly 
matched artificial pearls. 


The assortment varies from $2.25 to 
$75.00 the necklace 


Sample order sent on request. 


GENEVA PEARL CO. 


87 Nassau St. New York 
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I. GREENFELD ¥ 


162 Fulton St., New York City 
Single Stone Rings, With and 
Without Diamonds a Specialty 


Most Original Styles Always on Hand 
Special Order Work Promptly Executed 


~ ES NE ate SS RTE AD 














The House of Ideas! 


A Department for Open Orders— 


If you can’t come to market—let our open-order expert 
take care of your wants. Write for a sample assort- 
ment of anything in our line. Prompt service—Right 
prices. 


BIKOFF & BROWN 
JOBBERS 


Watches—Jewelry—Clocks—Pearls—Silver Plated & Sterling Ware 
125 FIFTH AVENUE NEW YORK 


Established 1879 


Fraternal Emblems, Medals 
2 and Class Pins—Fire and 
: , Police Department Badges 








Made to Order Goods Our 
Specialty 





Prompt Service—Fair Prices 

















S aT G. BRAXMAR CO’N CO Mv, Forty-one years of satisfactory serv- 


ice to an increasing number of cus- 


tomers. Our facilities for manufac- 
turing and designing are at your 
service. Write for information. 
FINE BALANCES AND WEIGHTS 
Catalogue HERMAN KOHLBUSCH, Sr., Inc. Established 
on request 41 Union Square, New York 1859 














Latest Novelty Earrings 
REAL STONES 


Coral, White and Pink Coral, Deep Red Coral, Ame- 
thyst, Crystal, Onyx, Cornelian, Jade, Topaz, Jet, Lapis, 
Amber, Pearl, Florentine Mosaic. 


Unusual and Striking Designs 


in 
Drops, Circles, Beads and Buttons 
of 
our own Creations 
Send now for inspection package to 


BORRELLI & VITELLI 
15 West 34th St. New York 











canis FNGRAVING zzzsac 
AZLEMN 3 ROLL EEN. 


SOLPFULIEN ST o-G ME bl VOERLITY 














ae 





MILLER & RICK 
Electro-Plating and Coloring 


Mesh Bags Repaired and Refinished 
Jewelry and Silverware Repairing 


43 John Street, New York City 


Telephone 
2483 John 

















THE BUYERS’ DIRECTORY 
Price $1.00 
The Jewelers’ Circular, 11 John St., New York 








the Protection Ring Guard 


Has No Points to Catch or Scratch 


EASY TO PUT ON 
Made in MK Yellow and White 








The Lion Safety Pin Clutch Co. 
Pat. May 25,190 | 


Pat. Feb. 20, 1917 $1 Nassau St., New York 
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and satisfaction. Any merchandise that is 
defective or unsatisfactory will be cheer- 
fully taken back when the claim is justified. 
Courtesy 

The most inexpensive asset we have is 
courtesy. We can be courteous to everyone 
we meet without any cost to ourselves; in 
fact, to practice courtesy is improving our 
own worth at all times. Customers at times 
feel that they have for some reason been 
mistreated, and will say things that are not 
pleasant and really not justified. To re- 
turn angry remarks only adds fuel to the 
flame. 

When a customer complains and makes 
really unreasonable demands that cannot 
be granted, the least said is soonest mended. 
It is in most cases best to refer them to 
someone who can discuss the problem and 
make the necessary adjustments if required. 
A mild answer and a real effort to find the 
cause of the complaints will frequently 
eliminate all trouble, especially when imag- 
inary, which is at times the case; but never 
under any circumstances allow yourself to 
become angry and talk back. 


One Price To All 


A piece of merchandise has its definite 
and real value, based on its original cost, 
with the cost of doing business and a rea- 
sonable amount for net profits added, and 
is werth as much to one as another of a 
store’s patrons. To be successful a store 
cannot and must not take into account the 
standing of the individual in the community 
—all patrons must have the same service, 
given the same values and consideration un- 
der all circumstances. To grant special 
favors by giving special discounts or prices 
to certain patrons is not only poor business 
but really dishonest and cannot be tolerated 
under any conditions, and would probably 
destroy confidence more quickly than any 
other method that could be pursued. 

If an article is not worth what it is 
marked, the one in authority should change 
this price at once and re-mark it. Do not 
try to fool your customers—it’s neither 
honest nor good business for the present 
or future. Give all the same square deal 
under all circumstances. 


DON’TS 


Do not allow customers to wait near you 
without being spoken to, regardless of how 
busy you are. 

Do not spend your time and energy worry- 
ing about the other fellow’s job, improve 
your own. 

Do not allow goods to leave the house 
without being positive that the proper 
charges have been made. 

Do not accept goods for return that have 
been damaged or abused, and always be sure 
that the proper credit is given. 

Do not entertain friends while customers 
are waiting for some one to attend to their 
wants, 

Do not gossip. It is bad for one’s char- 
acter at any time, but worse for a store and 
will do a great deal of harm. 

Do not complain to your customers about 
your surroundings. If you are dissatisfied, go 
to the one in authority and complain or 

e€ your position. 


THE JEWELERS’ 


Do not avoid a customer you feel does 
not want much. It may mean your best 
sale in the future. ' 

Do not hesitate to look after the little 
things. It’s the small items that make up 
the year’s business and the pennies represent 
the firm’s profits. 

Do not envy the fellow ahead of you. 
There is always room at the top. Proper 
efforts to improve yourself and hard work 
to succeed will better your condition. 

Do not mind showing everything that 
your customer shows an interest in—even 
though it may seem energy wasted, it may 
lead to sales in the future. Your customers 
will talk. 

Do not be too persistent. Always show 
goods willingly, tell all you know about 
them that is interesting and worth while, 
but never insist on purchases being made. 

Do not practice familiarity. It is not 
good manners, neither is it good business. 
Many people resent being treated in a 
familiar way. It is better to be just cour- 
teous. 

Do not use slang. It may sound good to 
a crowd having a good time, but it is out of 
place in a store. You can look pleasant, 
feel happy in your work and really have a 
good time without being hilarious. 

Do not fail to make your customers feel 
at home. Consider them as your individual 
guests while looking after their wants, and 
accord them the same consideration you 
would expect in another’s house. 

Do not fail to read and study the store’s 
advertisements and keep posted about the 
business in all departments. You will find 
it a good investment for your own advance- 
ment. 





The Old Jeweler Says: 





THE windows of a retail selling ¢stablish- 
ment are a constant invitation to stay 
out or to come in. It is up to the man at 
the head of the business to say which! 

x * * 

Good health is so important a factor in 
being cheerful, prompt, and energetic, and 
in having initiative, and courage, and good 
judgment, that it is mighty queer that any 
man is willing to neglect himself or a rea- 
sonable amount of recreation which will 
keep him physically fit, and happy, and 
progressive. 

* * * 

Trained men in any line think below the 
surface. They do not blunder ahead, or fol- 
low the line of least resistance. They de- 
mand technical knowledge and _ scientific 
efficiency. They do not make a big fuss 
about it. Nevertheless this is what puts 
some men in the lead and makes them suc- 
ceed right beside of others with equal op- 
portunities who fail. 

* * * 

Conventions, conferences and organized 
effort are as necessary in business today as 
well-regulated government for groups of 
people. The man who doesn’t do his part— 
his full part in his own particular organiza- 
tion—is a: slacker. In his innermost heart, he 
knows it but he thinks it is a secret. It 
isn’t though, for other people know it and 
are likely to be contemptuous on account 
of it. 
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Three-Minute 
Selling Talks 
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Written Expressly for 
The Jewelers’ Circular 


























Cultivating the Trade | 


ONE jeweler anxious to build up the 

best business response possible and 
who in this endeavor became personally 
acquainted with many local executives and 
business men of standing noted that this 
class of trade generally went to lunch be- 
tween 1 P. M. and 3,30 P. M. each after- 
noon. Realizing a value in this he arranged 
to always be at his store in person during 
that time and so notified many of these 
customers by mail. The response gained 
was a recognition of his store and its de- 
sires to serve in every thoughtful way and 
he now enjoys an even greater response 
from the representative business men of his 
city, cS kT 

* * & 
Display the Silver Pencil 


A JEWELER possessing small windows 
recently placed in the window a brown 
desk set which contained the usual articles. 
But added to it were two silver pencils of 
the pocket type. These pencils displayed 
along with the desk set, while not repre- 
senting any startling exhibit, nevertheless 
seemed to gain attention of a‘ marked de 
gree. So many inquiries wete 'so ‘inspired 
that the jeweler maintained the display’ for 
three weeks, C, Tod. 
9 POR Guo nl) A 
“Designed to Attract Attention”’ 


@IMPLE in its preparation and layout the 
* window a Meriden jeweler devoted to a 
display of Flemish silver nevertheless im- 
pressed onlookers. The window contained 
only five pieces of New Flemish silver 
neatly designed—two different types of 
trays, a candlestick, a bonbon dish and a 
cake plate. The designs on. each one of 
these articles was slightly different and it 
was the purpose of the window to empha- 
size and impel attention to the designs, 
which were certainly attractive. The only 
card that appeared in the window was one 
at the rear, which in black letters contained 
the following words, but with the word 
“DESIGNED” printed in capitals. It read, 


“Gifts that are DESIGNED to please.” 
C. 3. 22 
* *' 
A Display for Sportsmen 


OOPERATION between merchants in 
allied lines in the displaying of mer- 
chandise is a plan which has worked very 
well between the Bromberg Jewelry Co. 
and the Birmingham Arms Co. in a recent 
kodak display which the Bromberg Co, had 
in the window, a display which was <alled 
both unique and appropriate for a jeweler. 
The kodaks were the main feature of. the 
display of course but they were surrounded 
by fishing rods, tackle, canoe paddles, fish 
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heads, vacuum bottles, bits of camping out- 
fit and various things. 

The window decorator strove to implant 
in the mind of the Summer vacationer the 
idea that a kodak was an indispensable 
part of the camping outfit. All of the sport- 
ing goods and sporting trophies which were 
shown in the window along with the kodaks 
and vacuum bottles, which were Bromberg 
stock, were loaned by the sporting goods 
company. In return for the courtesy the 
Bromberg company placed a placard in the 
window announcing that the sporting goods 
was loaned through the courtesy of the 
house. 

“We believe in the doctrine of the timely 
advertisement,” said J. C. Coyle, window 
decorator of the Bromberg Co. “Now, 
at the beginning of the Summer season when 
the zeal for vacationing is at its height, is 
the psychological time for the kodak dis- 
play. The Christmas season is the next 
best one in which to advertise kodaks, but 
to get the real results, to make sales where 
there were none, instead of just to catch the 
ones that are coming anyway, the month of 
June and early in July are unexcelled 
times. 

** * 
To Attract Attention to the Store 

Here is an idea which could be mighty 
effectively used by the jeweler in impressing 
upon the people of his community the wide 
popularity of some particular article of mer- 
chandise sold by his store, such as a widely 
advertised watch. Secure a large map of 
the community, Such a map may be secured 
at the surveyor’s office, mount it upon a 
large board and erect it in the display win- 
dow. At the top of the map have a notice 
reading something like this :— 

“We have sold (number) (article) 
in this Community. Each pin represents 
one satisfied owner. Watch this number 
grow.” 

In the map below should be stuck colored 
push pins showing the location of persons 
to whom the store has sold one of these 
articles. Such a display should attract wide 
attention and win much favorable comment. 
In fact, a northern Ohio merchant, engaged 
in another line of business, is employing 
the plan with wonderful results and his 
experience might well be duplicated by any 
jeweler. 





Consular Notes 





Medium and low priced jewelry, especially 
watches—Haiti. Purchase of goods desired. 
Catalogues, price lists, and correspondence 
in French or Italian. For further informa- 
tion write to the Bureau of Foreign and 
Domestic Commerce at Washington, D. C., 
or any of its branches and refer to file num- 
ber 3552. 

Cheap watches and general novelties, espe- 
cially those for women—South Africa. Sole 
agency desired. Payment cash against docu- 
ment in New York. Anyone desiring further 
information should refer to file number 3577 
when writing to the Bureau of Foreign and 
Domestic Commerce at Washington, D. C., 
or any of its branches. 
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Advertising That Makes More People Think of “Graceful Custom” 
That is Growing 


Written Expressly for The Jewelers’ Circular by H. D. Kemperton 

















66 E see each year so many more people 

taking up that graceful custom of a 
‘house gift’—a gift to the home by all its 
members, or by each individually. This is 
a thought that will bear repetition.” 

This idea—from one of its advertisements 
—is consistently followed by Marshall Field 
& Co., Chicago. It devotes almost as much 
effort to calling attention to the plan of 
making house gifts as it does to the mer- 
chandise itself. Jewelers probably will find 
it profitable to devote part of their efforts 
toward sponsoring the “house gift” plan—a 
few words said gracefully before intro- 
ducing the merchandise suitable for such 
presents. 

Over and over, in the holiday shopping 
season, the Chicago store suggests the 
“house gift.” Instead of merely presenting 
a list of merchandise that is suitable for 
such things it makes such beginnings as 
these : 

INVITING ATTENTION TO THE GIFT PRACTICAL 

When you are choosing a gift for a 
woman, remember that to most women 
pride in the home is almost equal to pride 
in their more personal possessions, 

These suggestions are designed for those 
who realize that in giving something that 
will make the home more beautiful or more 
cheerful they are making a_ gift that 
will last for many years in the heart of the 
recipient. 

HOME GIFTS 

When a gift enriches the home, by 
the service it performs or the beauty it 
brings, it is a gift long remembered and well 
appreciated. There is an added pleasure, 
both in giving and receiving the gift which, 
by the way it fits into the scheme of decora- 
tion or into the family’s mode of life shows 
the thoughtfulness that has divined the need 
it fills. 

The perfect “Home Gift” is best chosen 
in sympathetic surroundings from wide 
selections, with the best possible assurance 
as to quality and style. 

A GIFT FOR THE HOME 

That graceful custom of the “house gift” 
is spreading to more families from year to 
year. In many a home it is the means of 
bringing in a great deal of beauty and com- 
fort, besides the pleasure it has meant to 
the givers. 

So many possibilities present themselves 
—. . . .—the list could be extended 
indefinitely. 

FATHER’S GIFT TO FAMILY 


Father hasn’t time to shop around these 
days; so why shouldn’t he just stop in here 
and pick out a fine from a stock in 
which he can have confidence in and settle 
all his Christmas gift worries? There are 
all kinds and sizes and there is something 
for every purse. Effective selections can 
be made from the following, etc. 





DOES YOUR HOME RECEIVE A CHRISTMAS 
GIFT? 

Many homes have adopted the custom of 
a Christmas gift to be given by the mem- 
bers to the home. In some cases a ———~ 
might be the gift. 

A house gift of this character is an ex- 
pression of good-will and at the same time 
a practical benefit to each member of the 
family as well as to the home as a whole. 

These examples show how the theme— 
give a gift for the home—is constantly 
repeated. This sort of advertising starts 
many to thinking of its possibilities and, of 
course, they are not likely to forget the 
store that suggested it to them. 

There are many families that probably 
had not thought of pooling their Christmas 
money and purchasing a worth-while set 
of silver that would please the entire 
family, 

Besides the larger purchases that might 
be attracted by a consistent advertising of 
the idea there are many smaller articles 
that could be brought to the attention of 
Christmas buyers. 

Among the articles for the home at small 
prices that are featured by a large Chicago 
jewelry house, are bon-bon dishes, flower 
baskets, vases, bread trays, sandwich 
plates, casseroles, compotes, double vege- 
table dishes, water pitchers, sugar and 
cream sets, candlesticks, etc. 

Increasing the number of buyers of the 
smaller-priced articles during the Christ- 
mas season means the introduction of many 
new customers to the store, 





A Successful Mail Campaign 





AN Indianapolis jeweler, Harry O. Cobb, 
platinumsmith and goldsmith in the 
State Life building, recently launched a mail 
campaign which was particularly unique in 
that the care utilized in compiling the mail- 
ing list was such that out of hundreds of 
letters sent, only two came back for better 
addresses. The names were secured orig- 
inally from the Indianapolis blue book, later 
checked both with the city directory and the 
telephone book so errors in addresses might 
be reduced to a minimum, and they were. 
Enclosed with the letter was a_ service 
card, entitling the family to free inspection 
of stones and to storage in the company’s 
vaults while away on vacations, insuring 
proper coverage of the stones against loss. 
Also enclosed was a special booklet com- 
piled by Mr. Cobb, which gave a little his- 
tory of platinum jewelry and of the Cobb 
plant. Here is the letter which went along. 
It is short, to the point and hit the spot, 
judging from the response. 

“We have mailed you ‘Fashions in 
Platinum’ to tell you about our busi- 
ness—that of making fine jewelry. To- 
day’s fashions demand platinum jewelry. 
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Storekeeping Department 
Among our assortment of platinum and 
diamond engagement rings, bar pins and 
finger rings, you will likely find just 
the piece you have been looking for. 
Should you desire something very elab- 
orate, or containing larger stones than 
you have been able to find here in the 
city, our New York office can supply 
us with a varied selection in a few days. 
No jewelry shop in the east has crafts- 
men more skilled or equipment more 
complete than ours to make jewelry to 
your advantage in cost. Should you 
have diamonds set in gold, the present 
price of platinum permits modernizing 
at a lower cost than ever before. A 
phone call—and we will be glad to make 
an appointment and submit designs gra- 
tis. If your jewelry needs are amply 
cared for at the present time, we will 
appreciate you making constant use of 
the service card enclosed.” 








What Are Profits? 


By J. H. TREGoE 


be the general acceptation of the term 
profits are deemed the balance remaining 
from the income of an enterprise after pay- 
ing for material, commodities, labor, inter- 
est and overhead. The real significance of 
the term is that some benefit has accrued 
to the enterprise. Whether or not the two 
meanings can be reconciled will depend upon 
how the surplus is used and a recognition 
that paper profits may after all not be 
profits realized. 

The grave mistake happened at the close 
of 1919, when the remarkable paper profits 
to the wholesalers in that year were lauded 
as something unusual, when as a matter of 
fact these profits invested in commodities, 
material, plant, machinery or fixtures failed 
to realize because of the prevailing high 
prices which cut tremendously the buying 
power of the dollar. In my judgment, 
profits should be more judiciously handled 
than original investments. As a usual thing, 
profits represented in inventory or balance 
sheet are a part of the business investment 
bound up in commodities, material, ma- 
chinery, plant or fixtures. How can profits 
really be counted as profits if they are so 





invested and until there has been some real- . 


ization upon these investments. Profits 
should conserve the liquidity of a business. 
It had been far better at the close of 1919 
if the profits had been used for the reduc- 
tion of liabilities, rather than invested as 
they were in commodities, etc. 

We mustn’t treat lightly or injudiciously 
something which enters into the very vitals 
of an enterprise. It cannot succeed without 
Profits, and yet paper profits cannot be 
counted as true profits until they are fully 
realized. The original investment of an en- 
terprise, irrespective of its profit-making 


abilities, should not be increased by the in-" 


Yestment of the profits unless the business 
requires this additional investment. They 
can better be used for the reduction of the 
original investment expressed in a cutting 
down of liabilities and in making the busi- 
ness more capable of quick liquidation. 
Study carefully, therefore, what profits are; 
note the difference between paper profits and 
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realized profits, and how profits should be 
used. Don’t Jet us do these things in a 
pell mell way. We are too prone in our 
eagerness and ambitions to do this very 
thing and too often are compelled to repine 
because of it. 





An Attractive Store at Norfolk, Va. 





HERE is the attractive new store of Jacob 

Bennett, Inc., Norfolk, Va. The store 
is 92 feet long and 28 feet wide. The fur- 
nishings are of mahogany. ‘There are six 
ten feet wall cases, two ten feet floor cases 
and a horsheshoe-shaped case consisting of 
six sections of 10 feet and four of eight 
feet. A thoroughly equipped office is lo- 
cated at the rear with a watchmaker at the 
side of this office. A large window facing 








STORE OF JACOB BENNETT, INC. 


out on the street affords ample light for 
watch repairing. 

In answer to the Storekeeping editor’s in- 
quiries, Mr, Bennett recently said: 

“We do a considerable amount of news- 
paper advertising and use billboards in this 
vicinity. We find direct-by-mail advertising 
helpful also and we send out literature six or 
eight times per year. We use a considerable 
ameunt of manufacturers’ literature in our 
advertising and direct-by-mail work. We 
handle nationally advertised goods, do a 
certain amount of installment business and 
a large credit business. We have been in 
Norfolk for 30 years.” 

The lighting system consists of combina- 
tion fixtures giving both direct and indirect 
service. The chandeliers are crystal drops, 
silver plated and harmonize well with the 
blue-gray color scheme. A noteworthy 
feature of the store is a large window 
display on Granby St., which is the main 
thoroughfare of the city. In one window 
on this side of the store are shown diamonds 
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while in the other window are exhibited 
novelties in sterling silver. Novelties and 
specials are shown in the window facing the 
side street. The two additional long and 
wide windows are used for the cut glass and 
crystal room. The entire room is surrounded 
by glass and illuminated by two large 
crystal drop chandeliers, producing a very 
attractive effect. 





The Jeweler’s Clerk’s Greatest Asset 





QNE of the greatest errors the average 
jeweler’s clerk makes is his so-called 
ability to “size up” a caller and by so doing 
determine whether the person on the other 
side of the counter is a so-called “looker” 
or a buyer. This also applies to the fatal 
mistake of forming an opinion as to just 
how much the customer will or can spend. 
So far as we have gone in the study of 
salesmanship no method has been discovered 
that shall enable the seller to determine how 
much money the buyer can be induced to 
spend. 

However, after all the remedy is a very 
simple one indeed, consisting of simply look- 
ing upon every “looker” as an out-and-out 
buyer and each buyer of a small or a low- 
priced article, as a purchaser of a greater 
one. 

Perhaps in the future some system will 
be discovered enabling the man behind the 
counter to take a glance at the customer’s 
jaw, shape of the head or other facial charac- 
teristics, and by so doing, tell how much 
money they will spend, but, the time is not 
now and until that wonderful era opens, it 
will be found safer and wiser for everyone 
who meets the buying public face to face 
to depend on something tangible. 

The day is also past when a salesman can 
depend upon set phrases to create desire 
in the mind of the buyer and the remark, 
“That’s a pretty ring,” or “that is a good 
watch,” mean absolutely nothing. 

The jeweler’s clerk must explain just 
where the ring is pretty. Is it of superior 
workmanship or has the mounting any 
unique points? Is the chasing or engraving 
out of the ordinary? If so, explain in detail, 
not say, in a broad sense, “That's a pretty 
ring.” 

And, by the same token, explain why 
the watch is good. Is it accurate? Is the 
movement of the better sort? How well has 
it been adjusted? etc. For these are the 
things which go to make for a “good” 
watch. Not alone all the above explana- 
tion must be afforded the customer or caller, 
but the display made in a tactful, intelligent 
manner. 

Simply showing goods will not sell them 
these days. If so, every jeweler in the land 
could dispense with his clerks and sub- 
stitute automatic slot machines, but, dis- 
playing each item with a certain infinite 
care, hard to explain but possible in every 
case, is what causes people who buy jewelry 
to have inclination for goods of the better 
sort. 

So after all the jeweler’s clerks who will 
first get an interesting line of talk based 
on accurate knowledge of the features of his 
merchandise and back it up with a tactful 
display of goods, will cause the store’s sales 
average to increase, to say nothing of treat- 
ing his own interest to a better purpose. 
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on Gold and hibvev 


A SALES BOOSTER — 


The Stylolectric Pen—the latest 
wonder—writes your customers’ 
names and designs monograms. in 
gold or silver on Spectacle Cases, 
Ivory Ware, Leather Bags, Fountain 
Pens, Card Cases, Umbrellas, Pipes, 
gift boxes, and many other articles too 
numerous to mention. 


‘Sam J. poet ° 


ae - “a Jeweler and © Sept ‘Q-226 
pennetteville, S- pc 


be sits y, te, sak Cos, 
e Pe a eee r! 


No. K514911. Stylolectric Pen, complete as 


described. 


Extra Transfer paper furnished 25e per 100 square inches 


A PROFIT MAHER 


It can be readily seqn how articles 
leaving your store in such a distinctive 
manner will immediately increase your 
gift sales, this, besides adding to your 
good will and rare service. An incentive, 
no doubt, that will arouse a buying spirit 
among your patrons with the result that 
a good portion of your, holiday profits 
will be accounted’ for directly to this 
little wonder pen. 


Among the hundreds of uses, 
the Stylolectric Pen ‘is also an 
excellent card writer and ticket 
marker, being superior to any 
price ticket marking outfit on 
the market. 


It writes with an electrically 
heated point (so insulated that 
no electricity can come in con- 
tact with user or _ material 
marked) thru the medium of 
transfer paper we furnish. The 
size of pen is no larger than 
your fountain pen and it is just 
as easy to use. The results are 
remarkable. 








The Stylolectric pen is furnished 
complete with extra point, 300 square 
inches of gold transfer paper, 200 
square inches of silver transfer paper, 
six feet of cord, current tap and 
switch. Can be used on any current, 
Alternating or Direct. 


$750 
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The Compensation of Clocks and Watches 








By Chas. Ed. Guillaune 


(Translated Expressly for The Jewelers’ Circular) 

















Il. The Action of Temperature on the 
Movements of Clocks and Watches 


FOLLOWING the chief discovery made 

by Galileo, on the occasion when, inat- 
tentive to the mass, in the Cathedral of Pisa, 
he compared the oscillations of a chande- 
lier with the beating of his pulse, Huyghens, 
in the seventeenth century, applied the oscil- 
lation of the pendulum to the regulation of 
clocks. Subsequently he devised a balance 
operated by a spring, at first flat, then coiled 
in a spiral, and created the watch, freeing 
the oscillating movement from the necessity 
of a weight. 

When clocks and watches became, in a 
manner, perfect, the natural action of tem- 
perature was made apparent to observers. 

This action varies, and for our better un- 
derstanding, we must study the phenomena 
that controls the oscillation of the pendulum 
and that of the balance. 

The Clock.—The pendulum oscillates 
about a fixed axis under the action of its 
weight, which constantly returns it to an 
equilibrium. The mechanism of the clock 
operated by a weight, a spring or by electro- 
magnetic power, theoretically restores to it, 
at each oscillation, the power absorbed by 
obstructive elements such as aerial friction 
or the sway of the fulcrum. 

The action of the weight is concentrated 
at the static moment of the pendulum, easy 
to determine, if we suppose the swinging 
mass connected with the axis of rotation 
by an imaginary rod, and brought of itself 
to its center of gravity. 

This action is therefore the product m g | 
of the mass, m of the pendulum, by the ac- 
celeration g of the weight and by the dis- 
tance between the axis of rotation and the 
center of gravity; this distance is termed 
the length of the pendulum. 

To this propulsion is opposed the moment 
of inertia I, product m F of the mass m by 
the square of the length J, already referred 
to. And the duration of the oscillation 
(simple oscillation) is obtained by 
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In the ideally simple instance that we 





I 
have supposed, the quotients — is reduced 
S 
l 
to —: the duration of the oscillation there- 


Ys 
fote depends on the quotient of the length 
of the pendulum, through the acceleration 
of the weight. The duration of oscillation 
will be unchanged in the same place (g re- 
maining unchanged) if the length remains 
unchanged; that is to say, if the suspension 
wire suffers no sudden thermic dilation. 

In reality, the problem is a little com- 
plicated. Our imaginary wire is in fact a 
rod quite strong, so as not to be subject 
in oscillation, to appreciable flexion, and 
the principal mass takes the form of a flat 
bob, shaped in such a manner as to minim- 
ize air resistance. The static moment and 
the moment of inertia of the pendulum are 
therefore the sum of the same dimensions, 
relative to all the elements of the pendulum. 

The static moment is synchronous with 
the mass concentrated at the center of grav- 
ity. On the other hand it is found con- 
venient to express the moment of inertia by 
a product of which the terms are the mass 
of the movable body and the square the 
length, p which is termed the radius of 
gyration, valued precisely according to the 
preceding definitions. 

The principle of calculating the compen- 
sation, in spite of its greater complexity, re- 
mains the same. If the rod is not very 
thick, and the bob very large, the calcu- 
lation made for the effect of temperature, as 
in the case of a simple pendulum, furnishes 
a sufficient idea as to what the compensatory 
mechanism should accomplish. 

The pendulum rod is elongated by a rise 
in the temperature. If this rod is of steel, 
of a dilatability of 11 millionth per de- 
gree, the effect on the duration of the oscil- 
lation, half of the expansion (1 intervening 
under the radical), will be exactly half a 
second per degree and per day. 

As a rule the pendulum oscillates in the 
air, and according to the principle of Archi- 
medes, it is somewhat lightened; the static 
moment is consequently very slightly dimin- 
ished, while the moment of inertia is not 
sensibly--modified. - The pendulum therefore 


oscillates a little more slowly in the air 
than in a vacuum. But inasmuch as in pro- 
portion to the rise in temperature, the den- 
sity of the air and consequently its resist- 
ance is diminished, the pendulum will move 
a little faster in warmth. The order of mag- 
nitude is as follows: the static moment is 
reduced, on account of air, by 1/12000, or 
about 7 seconds per day; the daily advance 
is 4/2 x 273, which is 3/100 of a second 
per degree. 

The two actions of temperature oppose 
each other. The first is entirely preponder- 
ant where the pendulum-rod is made of nor- 
mally expansible metal. The compensation 
should then be an acceleration of the pen- 
dulum, when the temperature rises. 

The Watch—The problem in the case of 
the watch is quite different. Here the 
weight does not intervene in the same fash- 
ion, to constitute the static moment restor- 
ing the balance to an equilibrium; this mo- 
ment is entirely due to the action of the 
balance spring, one end of which is attached 
to a stud, the other to the axis of the bal- 
ance. The pins that can be shifted at will, 
lengthwise of the balance spring, with the 
aid of the index, serve to change, at will, 
its active length, The moment of inertia 
intervenes, as in the case of the pendulum, 
by the concentration of the masses con- 
nected with the axis of rotation. But in- 
stead of concentrating them in a compact 
organ, they are distributed as equally as 
possible, lengthwise of a felloe designated 
the rim, which it is sought to balance in 
such a manner that its center of gravity will 
be located in the axis, to insure the organ 
oscillating as a result of the weight. 

The duration of the oscillation of the 
balance is given by an elementary equa- 
tion, identical with that applying to the case 
of the pendulum, and in which the quotient 
of the moment of inertia ] = p* m, by a 
static moment finds itself placed under the 
radical. 

The static moment is that of the couple 
exercised by the elastic reaction of the bal- 

@heE 
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ance spring. Its value is: M= 





12 | 
which e represents the thickness of the 
wire, h its. height,* | its free length, E the 
extent of the elasticity of its metal, 

The extent of elasticity is, properly 
speaking, the co-operation of resistance to 
the elastic deformation; plus E is raised, 
plus the body to which it relates resists 
the deformation. The unit usually employed 





“Name given by watchmakers to the width of the 
wire, which in the watch, placed flat, occupies in 
reality a certain space. 














140 THE JEWELERS’ CIRCULAR September 27, 1922, 








The Sunrise 


Is not more dependable than a 


; e HOR Phoeni . 
Refin ers All kinds of nieapoaien oi Outfit 


by manipulating the 
needle-valve, and the gas- 
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oO little oxygen, for soldering 
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NO back-fires and NO 
trouble. 
Any jeweler who uses a 
Hoke Phoenix will agree 
with Pollyanna—that there 
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to express its value is as follows: imagine 
a wire of 1 millimetre square section, bear- 
ing a weight at the end, the extent is the 
relation of the wire to its elongation when 
the weight it supports is increased 1 kilo- 
gram. Thus, a steel wire of the section 
indicated, and 1 meter in length, is elongated 
1/20 of a millimeter, its extent of elasticity 
is equal to 20,000. For bronze it is one- 
half less. 

The duration of the oscillation of the 
balance caused by the spring is 


iI 12 1 p* m 
T=7V-—=r WN 
M eheE 
Now the temperature acts, with the excep- 
tion of m, on the dimensions marked by all 
the letters placed under the radical; 1, e,h, p 
expand; I. is also modified. For the last a 
kind of instinct guides us; we have an im- 
pression that the metals are weakened when 
heated, and this impression is in accordance 
with reality. This weakening results, with- 
out doubt, from the expansion; the resist- 
ance to mechanical deformation is, in fact, 
a result of intermolecular reactions, which 
are proportionately decreased as the mole- 
cules are further apart. But the order of 
magnitude is quite different that for the 
expansions themselves. If we designate by 
a the co-operation of expansion, by » (ther- 
mo-elastic co-operation) that of the changing 
of E, 7 will be in-the order of 20 to 30 a. 
It is understood, however, that where, at the 
time, the expansion and changes of E inter- 
vene, these will be entirely preponderant. 
If the temperature is raised 1 degree, the 
duration of the oscillation equal to T will 
become, quite approximately* 
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T =T (1——a,+a:——E), 
2? 2 
so that 

i 3 1 

—_—|=——a, + a,—— E, 
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*In effect 
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Vata) 304+) 
a statement that gives the fraction whereby 
the oscillation is modified. This number 
multiplied by 86400 expresses the change in 
seconds per day. 

If the balance spring is of steel, and the 
balance of brass, a, a», » will be respectively 
equal to + 11, + 18 and — 250 millionths 
and we shall have 

T 

——1= — 16,5 + 18 + 125 millionths 

T 

The numbers proceeding from the e«- 
pansion only intervene here in the total as 
for 1, 5 millionth, being for 0.13 of a second 
toward slowing, the changes in the extent of 
the balance spring's elasticity cause a slow- 
ing of 10.9 seconds; the watch equipped as 
we have supposed will therefore lose 11 sec- 
onds per degree and per day. 

The second error in rate—We have hith- 
erto supposed all the effects of temperature 
to be exactly proportionate to its variations. 
But this is not the case. If we desire to 
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represent by a diagram, the changes that 
temperature causes in the properties of a 
body, we figure the temperature along a 
horizontal straight line (in abscissa, Fig. 1), 
the change considered on a vertical inor- 
dinate. L heing, for instance, the length, a L 
will be its change. If between the tempera- 
ture and the change there is strict propor- 
tion, the relation will be represented by the 
straight line O A. On the contrary, if the 
action of the same variation is more and 
more strong or more and more weak, the 
relation will be shown by one of the curves, 
O B or O.B’. 
Algebraically we write 
Le=L, (1+a6+ 80’), 

an equation that gives the value of L at the 
temperature of 6, starting with the value 
of O°, and in utilizing the first and the 
second powers of the temperature. The term 
a O indicates the proportion; it is its prod- 
uct by L, that the straight line O A repre- 











Fie. 1. 


Elongation caused by temperature; OA elcngation 

proportionate to temperature; OB, OB’ elongation 

expressed by a function of which the quadratic 
term is positive or negative. 


sents. The second term gives the additional 
quantity, which inclines the curve upward, 
if B is positive, downward, if it is negative 
(O B and O B’). 

A similar equation will represent the 
variation of an extent of elasticity by re- 
placing a by 4, and B by e, and it should be 
noted that for metal or alloys having nor- 
mal properties, these two co-operations are 
negative, then that they are both positive 
in the case of expansion. 

From the nature of substances, to obtain 
a perfect compensation, that is to say, the 
same rate in watches or clocks, at all tem- 
peratures, it will be necessary to affect the 
agreement of the results of change and the 
corrective mechanism, at the same time the 
terms symbolic of the temperature, and 
those that progress with its square. If this 
agreement is not simultaneous, the com- 
pensation will be incomplete. It will be 
subject to a secondary error. We shall see 
that this is certainly the case in all the old 
compensations. 


II. The Compensating Mechanisms 


The requirements of compensation, as we 
have just seen, are of very different degrees 
of importance in clocks and in watches. 
Differing in mechanism their action must 
take into consideration the elements of which 
the relationships are quite remote. 

The compensation of the clock.—It is 
necessary here, to maintain the center of 
gravity of the pendulum at a certain distance 
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from the axis of suspension, which is ef- 
fected by organic means, causing the ascent 
of certain bodies, while the simple expan- 
sion of the rod causes a descending move- 
ment in the principal mass. 

A bi-metallic blade curves when its tem- 
perature varies, one metal gaining on the 
other. Beginning with this, at a point in 
the rod sufficiently low, one can fix a hori- 
zontal blade in which the most expansible 
metal is placed underneath. The extremi- 
ties of the blade move upward when the 
temperature rises, and if they carry ‘the 
masses the movement of these can correct 
the effect of the descent of the bob. 

This compensation has been employed; 
but in order to make its action adequate, a 
very thin bi-metallic blade was necessary, 
making it very delicate. For practical rea- 
sons, therefore, the system has been aban- 
doned. , 

For a long time past’ compensation has 
been achieved by means of a grillage com- 
posed of a series of parallel rods, connected 
two by two at their ends in such a way that 
one set expands downwards from above, the 
one rod more than the second, but if the 
latter are more expansible than the former 
the total result will be that the expansion 
will be nullified. It is easy to see that the 
number of rods would have to be so much 
larger to lessen expansibility. The follow- 
ing expressed in millionths, per degree, is the 
expansibility of some metals and alloys: 


Tungsten ...... M&A Golde Soiiscsiéas:s 14.0 
Iridium GS Compe ....0.0 16.1 
Platinum ....... Ge” We a wscccdax 18.5 
Steel, highly Brass ...18.0to 18.5 

carburetted ...10.5 Aluminum ..... 22.2 
BEGUN & cysiescin eters Bee Es bv i-edaeca 26.3 
Nickel ceeccreaNaee 


Tungsten has only been prepared in a 
metallic state quite recently. It is still im- 
possible to obtain a compact mass of more 
than a few decagrammes. Among the other 
metals, while some have excellent technical 
qualities, the price is prohibitive. 

The most advantageous combination is, 
apparently, steel-zinc. It has often been em- 
ployed; but zinc is a poor metal, very ox- 
idizable and liable to change of dimensions 
in the course of years; to “work,” as is aptly 
described. For this reason, a combination 
of steel and brass is generally preferred, of 
which many grillage pendulums have been 
constructed. But the grillage pendulum has 
been gradually abandoned, for the essential 
reason that the elements composing the rod 
must be, at the same time, perfectly free, and 
perfectly guided, a double condition obtain- 
able only in a very careful construction. We 
may probably see, in the office of more than 
one watchmaker, a clock dating back half 
a century at least, the bob of which seems 
to be supported by a grillage of rods, alter- 
nately of brass and steel; but on closer 
examination, it will be noted that they are 
jointed in three cross pieces so as to be re- 
tarded as much as possible in their expan- 
sions. These are sham compensations, 
much more troublesome than useful. 

In 1715 Graham conceived the idea of 
using mercury for the compensation which 
besides not being a rare metal, had a great 
expansiveness that seemed particularly 
adapted to lead to the solution of the prob- 
lem. 


(To be continued) 
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A. THOMA & SONS 
JEWELERS AND OPTOMETRISTS 


eramuenee ene 
OG  HALAMABA %~ © 


282 HORTH mam GTREET 
PIQUA OHIO 


The 6-8 Ce. Mey 23, 1922 


Reshester, 3.1. 


Gentlesen: 


Ve have given your G-S Flexe Crystele and Outfit « very 
therough trial and can truthfully sey the following; 

“We find the Flexe eryetele « time-sever anti eveid the 
weuel waste incident te glass crystals. 

Se consider the Outfit « safe and good paying in- 
vesteent, s reel seney-maker.” 


oie t0'1/2) a3) 11 178) 32 28 3/2 


Very truly yours, 


WARNING to retail and wholesale jewel- 
ers: Any one ing, selling or inserting 
an imitation of so-called non-breakable 
“compression” crystals, not bearing our 
trade-mark, G-S, and infringing on above 
patents will be prosecuted by law as soon 
as we obtain evidence of infringing. Three 
New York concerns are now under injunc- 
tion for infringing on our patent rights. 
BEWARE of anyone offering for sale se- 
cretly non-breakable crystals that infringe 





The new and most wonderful 
improvement in watch crystals— 


The G-S Flexo Crystals 


have been perfected to overcome all the 

trouble known in the fitting of watch 

crystals. 

They Can Be Easily Adjusted to 
Any Height or Size 


A small stock of only 2 gross G-S 
FLEXO CRYSTALS will provide a com- 
plete assortment to fit instantly any size 
and make watch in both the Open and 
Hunting case. 


The G-S Flexo Crystals are fully pro- 
tected by re-issue patent No. 14,458. 


D CaysTALs YOU CANT BREAK 


NOT CELLULOID 


Guaranteed not to discolor, shrink, ex- 
pand or warp. 


Write for full description and reference 


of prominent jewelers who are now 
using the G-S Flexo CRYSTALS. 


Manufactured and sold by 


Germanow-Simon Machine Co. 


58 MILL STREET 


ROCHESTER, N. Y. 











FRANCE 


The trade-mark of “the BEE” represents the very 
highest attainment in the construction of 


Opera Glasses 
Prism Binoculars 


Field Glasses 


Elegance, Beauty and Optical Accuracy 


SUSSFELD, LORSCH & SCHIMMEL 


Sole Agents for the United States and Canada 


153 West 23rd St. 


New York City 





and socket complete. Runs 


RING MANUFACTURERS’ AND JEWELERS’ 
Electric 6-speed drill; has adjustable drill chuck 0 to % 


on alternating or direct current, 104 to 116 volts. 


Foot control rheostat, cord 


Write for full description 


King & Eisele Co. 


BUFFALO, N. Y. 








Customer writes us: ‘Returns 20% higher 
than any we have had elsewhere.” 


SWEEP SMELTERS. 


BIRMINGHAM, En 
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[Patents Granted by the United States. 


The United States Patents That Have Ex- 
pired and the Registered Trade-Marks.] 





UNITED STATES PATENTS 





Issue of September 5, 1922 


1,427,808. WATCHCASE, Axsert L: Haman, St. 
Paul, Minn. Filed Aug. 11, 1919. Serial 
316,613. 3 Claims. 

A watchcase comprising a body portion having a 
centrally disposed aperture, a movement carrying 
ring hinged to said case at the edge of said aperture 
to swing into and out of the same and having a 





depending chamfered portion and a cap of highly 

magnetic metal or material enclosing said ring 

and having a contracted base portion engaging the 

depending ring portion to be frictionally held there- 

on for the purpose set forth. 

1427,836. KEY RING. RatpH Morris, Stanford, 
Mont. Filed April 20, 1921.. Serial 462,835. 
3 Claims, 

A key ring comprissing a circular body having an 
opening with portions of said body extending to 
provide spaced parallel arms disposed in the plane 
of the body, one of said arms being bent to form 





an eye and the other arm bent to provide an out- 
wardly directed hook, and a closure band having 
oppositely arranged openings, one of which is 


adapted to receive the eye, and the other to re- ° 


movably receive the hook, one wall of said band 

being extended and apertured to receive a securing 
ice, 

1427,959. CUFF LINK. Jurius Kowatt, Newark, 
N. J. Filed March 16, 1921. Serial 452,657. 
2 Claims, 

A cuff link consisting of ‘a bar member twisted 
Upon itself to form two loops intermediate two 
arm members, said loops being adapted to separate 
the ends of a cuff and said arm members to pass 





ey the holes of said ends and adapted to in- 
pe each other beyond said ends, said arm 
: ers being also respectively adapted to clamp 
“spective end of the said cuff between said arm 
and said loops, 
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1,428,158. ARTICLE OF JEWELRY. Watter J. 
FuerMANN, Bradford, Pa. Filed March 24, 
1921. Serial 455,353. 4 Claims. 

A finger ring, ccmprising an annulus of metal 
provided along its periphery with a series of spaced 
apertures extending completely therethrough, said 
apertures being each provided with a shoulder por- 





tion, a plurality of plugs having closed ends snugly 
fitted in certain of said apertures and a jewel 
setting, having an open lower end and a precious 
stone mounted at its upper end, snugly fitted and 
securely held in ancther of said apertures. 
1,428,348. ART OF STRINGING PEARLS AND 
THE LIKE. Davin Wetss, New York. Filed 
March 16, 1921. Serial 452,735. 1 Claim. 
A plurality of chain members arranged in paral- 
lelism, each chain being made up of a plurality 
of normally inseparably connected elongated links, 


fT. 


certain of said elongated links having a portion 
thereof wider than the adjacent elongated links, 
to provide stops, crcss chains passing through the 
links having the wide portions, and pearls carried 
by the links of the chain members which connect 
the links having the wide portion. 








Designs 
61,445. AVIATOR’S BADGE. Henri Marvet, 
Houston, Tex., assignor to J. J. Sweeney 





Jewelry Co., Houston, Tex. Filed July 15, 
1918. Serial 245,124. Term of patent 7 years. 
61,446. CLASS RING. Georce A. MEELL, Phila- 
delphia, Pa., assignor to Bailey, Banks & Biddle 





Co., Philadelphia, Pa. Filed May 9, 1922. 
Serial 2,141. Term of patent 7 years. 
61,452. EMBLEM OR BADGE. Howarp E. 





Filed Oct. 14, 1921. 


Term of patent 14 years. 


Smart, Omaha, Nebr. 
Serial 507,800. 
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61,455. RING. Apert VerBeR, New York, Filed 


© 
vy OF 


May 5, 1922. Serial 2,093. 


years, 


Term of patent 7 





61,456. WATCHCASE CROWN. Lois McG. Wi- 
LIAMS, Fort Thomas, Ky., assignor to The 
iw a ; \ 
oh %, * { Ay 


ad | 
Wadsworth Watch Case’ Co., Dayton, Ky. 
Filed May 15, 1922. Serial 2,243. Term of 


patent 14 years. 





UNITED STATES TRADE-MARKS 


[The following trade-marks have been adjudged 
entitled to registration under the Act of Feb. 20, 
1905, and are published in compliance with Section 
6, of said Act.] 





Trade-Marks Registered Sept. 5, 1922 


158,377. WATCHES, WATCH MOVEMENTS, 
WATCHCASES, AND PARTS THEREOF. 
AMERICAN-Swiss WatcH Co., Inc., Peekskill, 
N. Y. Filed Feb. 17, 1922. Serial 159,455. 
PUBLISHED MAY 23, 1922. 


158,438. WATCHES. Paut Forsricer, doing busi- 
ness as Paul Forbriger & Co., New York. Filed 
Nov. 5, 1921. Serial 155,055. PUBLISHED 
MAY 9, 1922, 

158,445. CLOCKS. Witiiam L. Giipert Clock 
Co., Winsted, Conn. Filed March 2, 1922. 
Serial 160,059. PUBLISHED MAY 23, 1922. 

158,461. WATCHES AND CLOCKS. Rost. H. 
INGERSOLL & Bro., New York. Filed Jan. 26, 


1922, Serial 158,474. PUBLISHED MAY 
23, 1922. 
158,462. WATCHES AND CLOCKS. Rost. H. 


INGERSOLL & Bro., New York. Filed Jan. 26, 
1922. Serial 158,475. PUBLISHED MAY 
23, 1922. 

158,470. WATCHES AND WATCH MOVE- 
MENTS. Katz & Ocusn, Inc., New York. 
Filed Jan. 26, 1922. Serial 158,478. PUB- 
LISHED MAY 23, 1922. 

158,471. CLOCKS AND WATCHES. Keiru-Lan- 
pis Corporation, Chicago. Filed Dec. 30, 
1921. Serial 157,399, PUBLISHED MAY 
16, 1922, } 

158,466. CHRONOMETERS,WATCHES, CLOCKS, 
WRIST WATCHES AND  SAUTOIR 
WATCHES... Harry E, Jacost, Baltimore, 
Md. Filed April 10, 1922. Serial 162,014, 
PUBLISHED JUNE 27, 1922. 

158,494. ALARM CLOCKS. MarsHaty Fiztp & 
Co., Chicago. Filed March 31, 1922. Serial 
161,536. PUBLISHED MAY 23, 1922. 

158,511. CERTAIN NAMED WATCH CASES 
AND WATCH CASE GUARDS. Nortx 
American Watcu Co., Mansfield, Ohio. Filed 
Jan. 31, 1921. Serial 142,998. PUBLISHED 
JUNE 27, 1922. 

158,519. WATCHES. 
phia, Pa. Filed March 25, 1921. 


I. Press & Sons, Philadel- 
Serial 145,- 


229. PUBLISHED MAY 9, 1922, 
158,547. WATCHES. Stein & Errsocen Co., Chi- 
cago. Filed July 21, 1921. Serial 150,778. 


PUBLISHED JUNE 20, 1922. 

158,567. CLOCKS, WATCHES AND COMPO- 
NENT PARTS THEREOF. Western Crock 
Co., Peru, Ill. Filed Feb. 4, 1922. Serial 
158,908. PUBLISHED MAY 23, 1922. 

158,572. WATCHES. Max A. ZOLLA, Chicago. 
Filed March 8, 1922. Serial 160,377 PUB- 
LISHED MAY 23, 1922. 
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Platinum 
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T. B. HAGSTOZ @ SON ATM end ramaple7 of clave pin a 
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PLATINUM SOLDERS 


That have been carefully and accurately developed to 
meet the requirements of the most exacting jeweler. 


SIX GRADES 





y 12 
$1.00 ‘dwt. lon ‘dwt. | $1.50 dwt. 





“4 | 15 


= = 
$1.75 dwt. $2.00 dwt. | $2.25 dwt. 





Numbers 11 to 15 inclusive, will resist the action of acid, and are 


guaranteed not to tarnish. 
Number 10 low fusing, mainly fo 


Order Some for Trial 


— MADE BY — 


A. ROBINSON & SON 


ASSAYERS & REFINERS 


149 CANAL STREET 


Tel. Orchard 1916 


NEW YORK CITY 


























Webster.Whitcomb, Magnus and Elect | 
Watchmakers’ Lathes 


Manufactured by 








F. W. DERBYSHIRE 
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Melville F. Richmond 


Flexihle Diamond 
Bracelets and Brooches 


Platinum Only 


334 fifth Avenue, Mew Pork City 


Te!. Pennsylvania 2220 
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Repair /G* Replate 
Silver 0S) Silver 


Modern Methods—All Finishes 


Missing or melted parts supplied. 
If it can be done, We do it Better. 


Estimates Furnished 


GILBERTSON & SON 


Silversmiths 






























5 So. Wabash Ave. CHICAGO, ILL. 
LLLLLLLLLLLLLLLLLLILLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLLL, 
The finest Tower Clocks in the world are made by 
| 4 The E. Howard Clock Company of Boston. Also a j 6 t 
// tame es ey complete line of substantial and accurate clocks }@—..=¥ oe : ruci ies 
\V/ a = for the bank, office and school. 
: pave Write us for full information J. H. BERG . | ae & 
ny THE E. HOWARD CLOCK CO. | 
373 mes " ao New York Ie THE BUYERS’ DIRECTORY 
>. ce . 
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C.W. BUTTS, Inc.*4y"" 


Manufacturers of 


Crowns, Pendants and Bows 


We make a specialty of white gold crowns 
prepared to make very prompt deliveries of same for bracelet watches. 


and bows, and are 





R. SCHURMAN-Expert Watchmaker 


to the Trade—Prompt Service. Complicated Watches 
My Specialty 


A. VOLK—Diamond Setting ‘cruz tna" 


Room 1112 159 N. State St., CHICAGO 














